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One of the building industry’s biggest wartime problems has 
been the adequate maintenance of property in the face of 
material and labor shortages. 


A satisfactory answer has been found through use of available 
quality products that save critical materials and conserve man- 
power. The scarcity of labor has made the use of poor materials 
more wasteful, real value more important than ever. 


One sure way to better building material values is through sale 
or use of 


CAREY ASPHALT SHIN- 
GLES are exceptionally long- 
wearing, weatherproof, and 
fire-resistant. 


CAREYSTONE SHINGLES 
AND SIDING reduce fire 
hazards, maintenance and 
repairs. 


p 


CAREYCLAD ROOF COAT- 
ING prolongs life of old 
roofing. Economical, long- 
lasting. 


They conserve labor, protect building 
investment—build that kind of custo- 
mer satisfaction which permanently 
benefits both Dealer and Contractor. 


COVERALL ASBESTOS- 
CEMENT BOARD is ideal 
for exterior and interior con-~ 
struction of farm buildings. 

ear-proof, weatherproof, 
rat-proof, vermin-proof, and 
will not burn. 


- €— CAREY ROCK WOOL IN- 
eI 4. Pillip Caney Ufo = iN SULATION makes homes 
o EY  . cooler in summer, warmer 


in winter and saves up to 


Dependable Products Since 1873 Stes RB, R- . Soe 


LOCKLAND, CINCINNATI, OHIO houses, dairy barns, etc. 
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Nationally Advertised! In full-color pages in American Home, 
Better Homes and Gardens, House Beautiful. 
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Yes, this big merchandising opportunity 
will be yours — with Weldwood. 


Right now your customers are putting 
beautiful Weldwood Paneling into their 
lists of “Materials required” for present- 
day remodeling jobs and soon-to-be-built 
house plans. 


It's new business for you! 
And profitable business for you! 


You can handle orders from samples alone 
or stock the easy-to-handle, 4’ x 8’ x 4" 
panels in the gorgeously-grained hard- 
woods most frequently demanded. A coast 
to coast distributing system guarantees 
prompt service whether your order calls 








Hat? Wood paneled wil 
fee Low Coot Hones?” 


for a few pieces or large quantities. 


Demand will be greatest, of course, for 
the Weldwood Plywood Panelings most 
heavily advertised. These include walnut, 
oak, mahogany, knotty pine, and gum. 
(Panels can be untreated or factory-fin- 
ished, as desired. ) 


The advertising also features the advan- 
tages of Weldwood U+sility Panels for 
walls and ceilings that are to be covered 
with wall paper or paint. 


Like Weldwood Plywood Paneling, these 
gum-faced panels, too, are crackproof, 
permanent and guaranteed for the life of 
the building. 


A quarter-inch in thickness, they will be 


WELDWOOD Plywood 


Weldwood Plywood and Plywood Products are manufactured and marketed by 


THE MENGEL COMPANY 
Louisville, Ky. 


UNITED STATES PLYWOOD CORPORATION 


New York, N. Y. 


Distributing units in BOSTON, BROOKLYN, CHICAGO, CINCINNATI, CLEVELAND, DETROIT, 
HIGH POINT, LOS ANGELES, LOUISVILLE, NEWARK, NEW YORK, OAKLAND, PHILADEL- 
PHIA, ROCHESTER, SAN FRANCISCO, SEATTLE . . . SEND INQUIRIES TO NEAREST POINT 
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available in 6’ x 4’, 7’ x 4’ and 8’ x4 
sizes. (Grain runs short way.) 


Write for complete information on Weld- 
wood Plywood and Weldwood Products 
today. 


The Mengel Hollow-Grid 
Flush Door 


. +. Opens up a new 
Imarket to you! 


*|'M THE Plasne sono" 


Plastics and Wood Welded for Good 


Waterproof Weldwood, so marked, is bonded op 
phenol formaldehyde synthetic resin. Orber type 9 
water-resistant Weldwood are manufactured wh? 
extended urea resins and other approved bo s 
agents. Back of these Weldwood P-aducts art ” 
matched facilities and experience ir Plywood ; 
duction and fabrication. Available ato are the 
vices of qualified engineers, chemsns and @ 
technologists. 
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FOR TOMORROW’S HOMES! 


It’s on the way! A revolutionary develop- 
ment in glass for home construction. A new 
Libbey -Owens-Ford product, soon to be an- 
nounced, will make it possible for you to 
design and build homes of the future with an 
entirely new kind of window. . . the kind of 
window that homeowners have long wanted. 

Tomorrow’s homes will have windows 
that flood the house with daylight, making 
possible better vision and less eyestrain 
and fatigue. They will have picture win- 
dows and corner windows that make rooms 
seem a part of the outdoors, bringing eye- 
thrilling views of gardens and lawn and 


shrubbery. Thanks to Libbey ‘Owens :Ford’s 





COMING ...A MAJOR IMPROVEMENT IN WINDOW INSULATION! 


new transparent insulation, with built-in 
double glazing, you can incorporate all of 
these benefits in the homes you will plan 
and build for the days of peace. Daylight 
Engineering, made possible by this newly 
perfected glass, truly will be the keynote 
of tomorrow’s living. 

There will be many new features about 
this new product that will interest you. 
But most important— builders of new 
homes will find it within their practical 
means to have this new type of insulation. 
Look for an important announcement next 
month. Libbey ‘Owens Ford Glass Company, 
1744 Nicholas Building, Toledo 3, Ohio. 
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It's the Multiple-Function 
Building Material that 


DOES 3 JOBS 


AVAILABLE NOW! This new %” Celo-Siding was 
developed to enable dealers to tap the rich farm 
market and other present-day building needs. 


IDEAL MATERIAL. A multiple-function material 
combining siding, sheathing and insulation in one 
quickly applied material. The board is composed of 
Celotex cane fibre, coated on all sides with an asphalt 
compound. An extra coating is applied to the weather 
surface and crushed mineral granules are pressed in 
to provide a durable, attractive exterior finish. Ap- 
plied direct to studding. Ideal for small shops, farm 
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FOR UTILITY BUILDINGS 
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FOR BROODER HOUSES 








FOR HOG HOUSES 


buildings and general low-cost lighter construction. 


SPECIFICATIONS. 5%”—4’ x 8’ with square edges 
all around. Available in buff or green colors. For 
even greater strength and insulation value, use 7%” 
Celo-Siding. Comes in 2’ x 8’ with TaG joints on long 
edges, 4’ x 8’ and 4’ x 10’ with square edges. 


FREE PLANS. New detailed plans for brooder house 
using Celo-Siding are now ready. Write for informa- 
tion on how to use plans to get farm business. Address, 
The Celotex Corporation, Dept. , AL-4, Chicago 3, Ill. 
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HARDWOODS 


Hardwoods that Satisfy — 


The South, long famous for the quality and variety of its Hard- 
woods, has a just-right Hardwood for every purpose. While 
wartime conditions make it difficult to maintain production, the 
leading producers and distributors on this page will supply you 
so far as possible with all available sizes and grades. 


Chicago Mill and Lbr. Co.......Chicago, Ill. 


1l1l W. Washington St. Since 1881 
Band-Sawn Delta Hardwoods and Cypress 
Operating Four Modern Band Mills. 





E. Sondheimer Co..........Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana Cypress. 
Slack Barrel Cooperage. 
Serving the Trade Since 1872. 





Chapman & Dewey Lbr. Co.. .Memphis, Tenn. 


Manufacturers for 54 Years of Famous St. Francis Basin 
Southern Hardwood Lumber and Oak Flooring. 
Mills at Marked Tree, Ark. 





Woodard Walker Bowen, Inc. . Shreveport, La. 


Southern Pine @ Hardwoods @ Cypress 





Anderson-Tully Company ...Memphis, Tenn. 


For 54 Yrs. Mirs. Southem Hardwoods—Gum, Plywood. 
Semi-Finished Hardwood Dimension. Oak Firg., Short Leat 
Yellow Pine. 5 Moder Band Mills 





Reynolds & Manley Lbr. Co.. .Savannah, Ga. 


Mirs. Southern Hardwoods, Pine, Coast Type Red Cugpess. 
Can grade- & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 





J. E. Stone Lbr. Co.....Nacogdoches, Texas 


Southern Hardwoods—Band-Sawn—Lignasan-Dipped—Can Kiln- 
Dry—Short Leaf Yellow Pine—Planing Mill Facilities. 





Georgia Hardwood Lbr. Co...Augusta, Ga. 


Seuthern Hardwoods, Cypress, Yellow Pine. Annual capacity 
ever 200,000,000 feet. Band Mills in N. Carolina, S. Carolina, 
Georgia, Mississippi. 





Woods Lumber Co..........Memphis, Tenn. 
Band Mills at 
Memphis, Tenn.—Clarendon, Ark.—Greenville, Miss. 
Lignasan-Dipped Hardwoods 
“From Woods to Consumer’ 





Pine Plume Lbr. Co. 59! .Montgomery, Ala. 


Manufacturers Southern Hardwoods and Yellow Pine—Air or 
Kiln-Dried—Straight or Mixed =, Serving the Lumber Trade 
since L 


Miller & Co., Inc..Selma, Ala.. Jackson, Tenn. 


Operating 5 Bandmills, producing practically every species 

Southern Hardwoods; also Yellow Pine. Normal stocks avail- 

able 30,000,000’. Own ~*~ kilns, surfacers, resaws. Modern 
throughout. 





Angelina Hardwood Company. Lufkin, Texas 


Mills at Ewing. Tex. and Ferriday, La. 
Louisiana Red Cypress and Southern Hardwoods. 





Augusta Hardwood Co........Augusta, Ga. 


Mirs. High-Grade Band-Sawn Planing Mills 
Pine . . Hardwood . . Cypress Dry Kilns 
Air-Dried Roofers . . Timbers 





Louisiana Central Lbr. Co.......Clarks, La. 


Band-Sawn Forked Leaf White Oak, Cherry Bark Red Oak, 
Red and Sap Gum, Poplar, Cypress, Oak Flooring. 
Mixed or Car Lots. 





Wax Lumber Co...........Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and Southern Pine. 
Specializing in Cherry Bark Red Oak, Magnolia and Poplar. 
Annual Cut, 20 million feet. 





McGraw-Curran Lbr. Co... Yazoo City, Miss. 


Band Sawn Southern Hardwoods. Specializing in Deep Swamp 
Cypress. Cherry Bark Red Oak, Delta Red Gum and Tupelo 
and the famous Yazoo Beech. 





Lightsey Brothers. ...Miley, South Carolina 

Manufacturers of Southern Hardwoods, Cypress and North 

Caroling Pine. Modem Kilns & Planing Mill Facilities. End- 
Matched Pine, Oak, Maple & Gum Flooring. 





J. M. Jones Lbr. Co..........Natchez, Miss. 


Mirs. All Southern Hardwoods and Cypress—Dowicide-Dipped. 
Planing Mills and Dry Kilns. Normal Stock, 12 Million Feet. 
Also Yellow Pine Boards. 





Bailey Lumber Company, Ltd. ..Laurel, Miss. 
Successors to Eastman-Gardiner Hardwood Co. 


Manufacturers of Southern Hardwoods and Yellow Pine. 
years of satisfactory service to the trade. 








Cider Souther Hardwoods Fron VIM LLL 
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FACTRI - FIT doors are 
pre-fit, trimmed, ready 
to hang. This new fea- 
ture does away with 
sawing, planing, and 
slow, laborious, old- 
fashioned hand fitting. 






Build Volume 


with new, improved 


DOUGLAS FIR /| 
DOORS* 


OU’LL build volume and increase 
profits with Douglas Fir Interior 
Doors — available now with new 


































































= FACTRI-FIT features which make 
_ them essential for TODAY’S needs and 
ideally suited for TOMORROW’S 
building. 
-_ Write for catalog showing the com- 
plete series of Douglas Fir Interior 
- Doors, TRU-FIT Entrance Doors, and 
a. new specialty items. 
Ld. 
ak, 
ss Savings on the job more than off- 
oe set the slight additional cost of 
_ FACTRI-FIT features! 
_— *Now available only for war needs 
and other essential buildings. 
ss. 
mp 
elo Modern 3-panel layouts 
are now suggested as ba- 
—_ sic designs in the stock 
ne line of Douglas Fir inter- 
ior doors. Unusually at- Order these fine doors 
~~ _ and suitable for completely machined, if 
all types of building. ee 
a Rees door is GRADE. you wish gained and 
MARKED, too. Makes bored or mortised for 
$s. ordering easy, eliminates locks by high-speed pre- 
ed. all guess-work and con- cision tools that really do 
— the job RIGHT. 
ss. 





Every door is scuff- 
stripped for complete 
protection in handling 
and shipping—added as- 
surance that each door 
will reach the job ready 
to hang. 
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Churchill’s Tribute 


HE SURVEYOR of this page is 

|’ back; after a tedious but not 
at all alarming hitch at the 
famous Mayo Clinic. 

Following my return to the Po- 
tomac, Mrs. Kerr and I met Mrs. 
Roark Bradford, wife of the New 
Orleans author, in the lobby of the 
Willard. Mary Rose looked me 
over dubiously, poked at my arm 
with a very FBI finger and asked 
if I’d turned into a legend or some- 
thing out of this world. It seems 
I’d been away. long enough to start 
the rumor of having been lost in 
action, so to speak. I assured Mary 
Rose that no ectoplasmic hypothesis 
was equal to accounting for my 
avoirdupois and dragged in a few 
more six-bit words to explain that 
I was very much myself if not a 
few unnecessary pounds more so. 

Several times while in Rochester 
I saw Harry Hopkins; also a 
patient in the noted institution. 
Our friendship goes back to one 
of those casual accidents of 
youth; in this instance the fact 
that we happened to choose the 
same college and became classmates. 
That we’ve belonged to different 
political parties and have seen each 
other but incidentally through the 
later years seem not to have 
dimmed the old collegiate sodality. 
I know plenty of people who get 
incandescent with rage at the very 
mention of the policies and prac- 
tices associated with Harry; but 
I’ve known few people who were 
able to dislike him personally, once 
they got to know him personally. 

Some years ago Harry wished an 
assignment onto me that has since 
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become one of my golden memories. 
At the time, however, it practically 
scared the pants off me. Mrs. Kerr 
and I were living in Harry’s boy- 
hood town; so he suggested that 
he’d be glad if we’d take his daugh- 
ter, Diana, then seven years old, 
for a month in the summer. He 
wanted her to know the little city 
where he’d grown up. The factor 
that got me down was that Mrs. 
Kerr had to be away from home 
during that month. 

Well, you never can tell till you 
try. Mrs. Kerr brought Diana out 
from New York, got us started and 
then left. Of course the house- 
keeper had the care of the little girl. 
I merely did the heavy worrying. 
But it worked out. Diana is a grand 
little person, and I’m a push-over 
for children. She immediately 
found any number of youngsters in 
the neighborhood, and the place 
scrambled with them from dawn 
until dark. Diana rather ignored 
me. Her father laughed when I told 
him this; said he had the same ex- 
perience. Diana adored Lottie, 
their colored maid, and took her 
father for granted. It pleased me 
to learn that Diana later waged a 
long campaign to get her father’s 
permission to stay at our place and 
go to school. 

Shortly before Harry went to 
Rochester this time, his youngest 
son, Stephen, a private in the Ma- 
rines, was killed in the invasion of 
the Marshalls. Those first times I 
saw him in the hospital, Harry said 
little about it; but it was clearly 
never out of his mind. One eve- 
ning when I went into his room at 
the St. Mary’s Hospital he was half 
sitting up in bed, holding a sheet 
of parchment. It had just come 
from the White House. The paper 
was lettered in Old English type; 





by Robert ¥. Ken 
ra 





apparently done by hand. Harry 
handed it to me without comment. 
At the top was the lad’s name: 
“Stephen Peter Hopkins, Age 18.” 
Following was a five-line quotation 
from Macbeth. At the bottom, “To 
Harry Hopkins from Winston §. 
Churchill.” 

Harry was deeply and quietly 
touched by this memorial. He then 
told me in detail, hour by hour, the 
events of the last day of Steve's 
life. His other two sons are in 
service; David, a Navy Lieutenant, 
serving on a flat-top in the Pacific, 
Robert, an Army Sergeant, who had 
gone through the campaigns in 
Africa and Italy. At that time, 
Robert was on furlough in Eng- 
land; and Harry guessed the Prime 
Minister had gotten in touch with 
him and in that way had learned 
Steve’s middle name and age. 
Harry was trying to decide whether 
or not to release this Churchill 
story to the press; dreaded that he 
might be accused of trying to make 
personal capital out of his bereave- 
ment; asked what I suggested. It 
seemed to me he owed it to the lad 
to give the story out. After all, it 
was Steve’s story. Steve had paid 
the last full measure of devotion. 
Harry said nothing more at the 
time; later did release it. 


These are the lines quoted by Mr. 
Churchill from the tremendous old 


play: 


“Your son, my lord, had paid a sol- 
dier’s debt: 


He only liv’d but till he was a man, 


The which no sooner had his prow- 
ess confirm’d 


In the unshrinking station where 
he fought, 


But like a man he died.” 


April 15, 1944, AMERICAN LUMBERMAN 












th. Se 















Ken 














































































































All the elements of a smashing 
Harry "Big Time” Campaign, are 
mment,. featured in Dehydray Mer- 
name: chandizing Program. 
ge 18.” 
Otation 5 VITAL FACTORS 
tend : TIMELINESS — millions of messages when millions of 
people are painting — tuned to a ready market! 
quietly ? CONCENTRATION —the 62,000,000 Dehydray mes- | —— greta 
le then sages—155 million reader - potential —are concentrated io. WL teats oer oats, ee 
oe into the active Spring Selling Season. = y —_ 
are in @, DEALER TIE-UP—Like planting a Victory eae Sen 
tenant, Garden — Coupons, tens of millions, <a. . 
Pacific, planted in the field, will bring a rich har- 
ho had vest to Dehydray Dealers, whose names 
e ” are featured in Dehydray Key City Adver- 
Ene. tising — at NO COST TO DEALERS! 
Prime POTENT — Big enough to do a big job!... : _ > “4 
h with Dehydray Ads have “banner value’—half |2ru-c 2 & % ake - — 
earned page in color clear across the page—three \m : | ; 
Be column ads in Key City Papers! 
urchill 
hat he 
) make 
reave- 
ed. It 
the lad 
all, it 
d paid 
votion. 
at the 
by Mr. 
us old 
asl- § BP gp = Po ae; Ul 
$36,000,000.00 i 
man, Market for NEW water paints DEHYDRAY 
prow- estimated at $36,000,000.00! PROFIT 
Reap your shore of this lush PROVED! 
market with ECONOMICAL— 
where 


easy-to-use DEH YDRAY! 


2 : 
X 
190% 

RMAN 


AMERICAN LUMBERMAN, April 15, 1944 





Rognon Photo 


LO G G | N G LO G | ST C S keep the saws running. For continuous pro- 


duction by mill and factories the supply of logs must be continuous. Red River extends logging facili- 
ties to provide uninterrupted output of CALIFORNIA PINE, LUMBER, MOULDINGS, PLYWOOD 
and VENETIAN BLIND SLATS. 


MEMBER WESTERN PINE ASSOCIATION MEMBER PONDEROSA PINE WOODWORK MEMBER WOOD FOR VENETIANS 


THE RED RIVER LUMBER COMPANY 


MILL, FACTORIES, GENERAL SALES, WESTWOOD, CALIFORNIA 
Sales Offices: MINNEAPOLIS, CHICAGO, NEW YORK, SAN FRANCISCO, LOS ANGELES 
Distributing Yards: CHICAGO, MINNEAPOLIS, LOS ANGELES, RENO 
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Adopt the 
Kelley Plan 
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Charles Kelley, the foot soldier from Pittsburgh, recently was awarded 
the first Congressional Medal of Honor to be given to an enlisted man in 
this war. In the course of twenty-four hours Charlie Kelley located and 
knocked out a few machine gun nests which were being used with de- 
vastating effect by the Nazis; made a two-mile round trip on foot through 
heavy enemy fire to locate an isolated American unit; joined the defend- 
ers of a block house under attack; converted mortar shells into hand 
grenades to smash an advancing German platoon; then covered his com- 
rades’ retreat by using a bazooka all alone. 


Those activities represent the highlights of Kelley's big day. There is 
a lot more to the story, but to repeat it in full would be only to restate 
what every newspaper and radio station in the land has told in dramatic 
terms. While Kelley modestly ascribed the success of his adventures to 
“the luck of the Irish,"’ his commanding officers deemed him worthy of 
the Nation's highest military honor. 


Kelley has been interviewed by every newspaper correspondent in 
Italy, and will be interviewed by countless others when he returns to the 
United States. By the time his leave in this country expires he will have 
been asked nearly every question a public hero can be asked. There is 
one question, however, that no one will have the temerity to ask him, and 
that is how he planned his great day when he awoke in the morning. The 


only answer Kelley could make to that one would be to stare in amaze- 
ment and say, “huh?” 


Charlie Kelley, foot soldier and wearer of the Congressional Medal, 
and all other shooting soldiers, know that no one can plan a day of action 
in battle. You meet situations as they arise, and in the best way you can, 
motivated only by a major desire to do your part, and a subordinated but 
all important desire to live through the performance. 


In Charlie Kelley's exploits there is a lesson for retail lumbermen and 
all other civilians. We are being confronted daily by new and unexpected 
war-born problems in the conduct of business on the home front, just as 
Kelley and his comrades were confronted with new and unexpected prob- 
lems in the conduct of military operations on the Italian front. The 
problems differ on the shooting front and the home front, but it is equally 


important that they be met and solved by the soldiers on both fronts if 
we are to win the war and the peace. 


There can be no definitive planning in this war, either at home or abroad. 
There can be only objective planning — Kelley planning — in which we 
meet the changing fortunes of war hourly if necessary with action that 
will carry the hour, and then give way to a new temporary plan devised 
to carry the next hour. It is not a pleasant way to conduct business, but 
the Italian campaign is not a pleasant way for Kelley and thousands of 
others to conduct life. It is war, however, and we can win easier and 
quicker with the Kelley plan applied to business. 
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An overwhelming endorsement! Highly significant 


for home planners. 


When queried by an independent research organiza- 
tion for their opinion of dry-built full-wall construc- 
tion, 85% of actual wartime users named it the system 
for homes of tomorrow. Because Strong-Bilt Panels 
solve the old problems of brittle interior walls and 


Upson Quality Products Are Easily 




















The test of any room is its livability. Note how Upson full-wall size 
: ‘ ; ; : 


Panel« farm ~  temowesti Oe! ne 








panel joint troubles. Because they contribute added 
dollar value to the finished job. 


Highly successful use in thousands of homes from coast 
to coast and endorsement by prominent builders attest 
the value of this improved method of construction. 
Have you investigated its advantages? We will gladly 
send booklets and detailed information. Phone, wire 
or write The Upson Company, Lockport, New York. 


Identified By The Famous Blue Center 
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Production of more pulpwood 
is being urged by the WPB. The 
agency renews its plea to farmers 
to cut as much of this wood as 
possible. Outlook is somewhat 
encouraging, and the agency 
says no further percentage cuts 
in usage for the second quarter 
are expected. But the gain in 
production is small and could be 
easily lost; hence the plea for 
production maintenance. 


Saws, manually operated and 
special purpose, are permitted an 
increased volume of production. This may reflect 
the surplus stocks of steel, amounting to more than 
950,000 tons, listed with WPB regional offices. 


Periodic tire inspections on passenger cars will be 
discontinued after April 20. The OPA says that 
owners have learned the importance of caring for 
their tires; know that these shoes will have to travel 
quite a while before new ones are generally avail- 
able. Carelessness is its own punishment. 


New ceiling prices for jobber sales of stock mill- 
work, varying from 1.2 to 5.8 percent above current 
jobber ceilings, have been announced for nine 
areas covering roughly the eastern half of the coun- 
try. These percentage markups are to cover in- 
creases in manufacturers’ prices and labor costs. 


Northern hardwood logs are produced in quanti- 
ties large enough to meet current veneer schedules; 
but southern log production is low, due. to labor 
shortages and to various amendments to MPR 348 
that caused logs to be diverted from veneer plants 
to sawmills. 


Government has surplus inventories of aircraft 
veneer and plywood; resulting from curtailment of 
the aircraft program. The veneers are being offered 
for sale. If you're interested, you may get the list 
of available veneers from Major J. T. Houk, Wright 
Field, Dayton, Ohio. 


Plywood needed for war-use, during the first of 
this year, amounted to 42 million feet a month. 
Present estimates are that this will decline to 36 
million feet a month by the end of the year. But 
this industry is subjected to unpredictable changes. 
Anything can happen. 


Do you keep score on lumber estimates for the 
year? Here are some for your collection. WPB 
estimates the total requirements for ‘44 at $35,500,- 
000,000 feet. It estimates production at 31,000,000,000 
leet; adds that “the gap between consumption and 
production can not be filled by withdrawals from 
stocks since those are already dangerously low.” 


L-335 requires the larger lumber consumers to file 
applications on Form WPB-3640, stating the lumber 
requirements for the second and third quarters of 

is year. This application must be filed on or be- 
lore April 25. The WPB says more rigid control over 


consumption is necessary because of mounting 
heeds for war use. 


Purpose of L-335, so WPB says, is to gather more 
Sccurate over-all information about demand for 
lumber for specific purposes. This information has 
not been available. Once collected, the agency 
will be in a position to control the consumption of 


AMERICAN LUMBERMAN, April 15, 1944 














A page of vital information 
and comment digested for 
busy lumber and building 
material executives. 


all lumber; in relation to available supply and the 
relative importance of the proposed use. 


Future over-all control of lumber, by the govern- 
ment and for the duration of the war, will be de- 
termined largely by the information developed 
under L-335. Until it is known what demand 
actually amounts to, in footage and in specific 
usage, it's difficult to set up practical and rational 
controls. 


The supply of casein is sufficiently improved, ac- 
cording to the WPB Chemicals Bureau, so that the 
agency will now consider applications from manu- 
facturers who have not in the past made use of this 
material. 


Restrictions, limiting weight of iron and steel per- 
mitted in domestic cooking appliances and domestic 
heating stoves, have been lifted. These metals, in- 
cluding alloy steel, are less critical; and the heavier 
weights make more durable products. 


Pecan has been added to the species of hard- 
woods controlled under M-364. Under the original 
order, only yellow birch was affected; but under the 
amendment all kinds of birch, except white birch 
produced in New England, are included. 


The restricted species include but about half the 
country’s hardwood production. The remainder of 
the output is uncontrolled, and hardwood users may 
draw upon it without obtaining specific authoriza- 
tion. The order, as amended, applies to all mills 
that produce more than 5,000 feet a day and that 
cut any of the restricted species. 


Producers of mouldings made of Douglas fir and 
other West Coast lumber in the States of Washing- 
ton, Oregon and California west of the crest of the 
Cascades, must apply to OPA for ceiling prices. 
Applications should go to the Washington office. 


Wood tank production for this year will require 
more than a hundred million feet of lumber. Chief 
woods used by the industry are redwood, Douglas 
fir, cypress and southern pine. The industry nor- 
mally carries more than a full year’s inventory, to 
permit adequate drying. The Advisory Committee 
holds that this inventory period should not be 
shortened. 


A pricing provision, deducting $2.50 from the ceil- 
ling prices of yellow cypress, has been revoked. It 
applied to the sale of rough lumber, except timbers; 
was intended as compensation to concentration 
yards buying this unplaned lumber. But much yel- 
low cypress is sold to consumers in rough form, 
without further processing or finishing; hence the 
deduction has been revoked. 
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GOOD HOUSEKEEPING 


least dressing it up a great 

deal, is a thought that comes 
frequently to the dealer who has 
pride in his business. He gazes 
with envy sometimes at a neighbor- 
ing dealer who has found it possi- 
ble to modernize and he wishes that 
he could follow suit. 

There is little doubt that a major 
operation of “face lifting” is out 
of the question for the duration, 
but nearly every dealer can profit- 
ably give due consideration to re- 
arranging his yard in such a way 
as to enable him to handle Postwar 
business more economically. 

Perhaps our armed services have 
taken a big quota, depleting the 
yard crew to the irreducible mini- 
mum. Nevertheless, there will be 
spare moments when these same 
men (however few) can be rear- 
ranging the stock piles in the yards. 
At the present time, with the 
stocks at their lowest point in 
years, there is a golden oppor- 
tunity to remedy such defects as 
too narrow aisles, renew pile foun- 
dations and footings, check for ter- 
mites, clean up rubbish and elimi- 
nate fire hazards. 

First of all the dealer must work 
out a definite plan for this good 
housekeeping. If he’s not certain 
as to what the Postwar inventories 
will be, a glance at the Prewar in- 
ventory sheets plus purchase rec- 
ords will give an excellent idea of 
the volume of any item passing 
through the yard in a given period. 
This can be used as a measuring 
stick for the kinds of material to 
be stocked, and the quantities. 
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BB, ‘ices. dressin the yard, or at 


The simplest method is to make 
a series of scale drawings or 
sketches with cardboard pieces cut 
to same scale and arranged accord- 
ing to preference. These may be 
shuffled at will to give the maxi- 
mum storage and convenience. It 
is somewhat like a little game of 
solitaire but more useful. After 
completing it a system of identify- 
ing each house, bin, rack, or pile 
should be laid out and made a mat- 
ter of record. Label the different 
divisions with a painted board. To 
the new help that will have to be 
initiated after the War (one can- 
not expect all of former employes 
to return) this will be a godsend. 

The system, if properly laid out, 
will also reduce the time of inven- 
tory-taking and, if a_ perpetual 
inventory is kept (see issue of 
AMERICAN LUMBERMAN, Dec. 25, 
1943) this information should be 
included on the stock sheet or card. 

Let us suppose that with this 
system in use for some reason an 
oversupply of an item is received, 
and it is necessary to pile the over- 
age in another part of the yard or 
shed. Then, a simple placard on 
the permanent space referring to 


IN THE 
RETAIL 
YARD 


Few need to be reminded of the de- 
sirability of keeping buildings and 
yard in good shape like these two 
examples. War restrictions and man- 
power shortage have discouraged 
some—but a plan can and should be 
worked out as related here, 


the excess pile will insure its imme- 
diate use, whereas if the regular 
supply was drawn on and exhausted 
perhaps the green help will report 
an absence of that particular item. 

In almost every yard will be 
found some items that are out of 
date, not regularly stocked or, for 
other reasons, not a regular inven- 
tory item although they are occu- 
pying space and there is a certain 
amount of capital tied up. Follow 
the example set by the department 
stores. When an item is a slow 
mover, mark it down—sell it out— 
and don’t restock it. This should 
be done not only with any item 
that becomes slow-moving or is 
shopworn or for some other reason 
is no longer an asset. 

Turnover is, or should be, as 
important to the retail lumber 
dealer as it is to the grocer and 
the department store. The capital 
invested, insurance, space occupied, 
and clerical labor in carrying om 
the inventory for long periods will 
eat up all profit. It’s better to get 
rid of such items at a loss and 
stock up on quick moving items 
that will give a quick and adequate 
return. 
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The fireplace in the modern home 
can be both ornamental and an 
effective heating device. These 
pictures show a few typical styles 
all built around a manufactured 
fireplace. First two views are 
from two rooms in a Texas ranch 
home constructed of adobe blocks. 
The warm air outlet grille is the 
curved top of the fireplace. Upper 
right fireplace is built of rustic, 
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MODERN 
FIREPLACES 











narrow bricks as are air inlets 
and warm air outlet. Center—a 
California living room fireplace 
with narrow bricks. Note fuel door 
at left of fireplace opening. Fuel 
is put into this box from an out- 
side door. Lower left—Basement 
recreation room in a Detroit home. 
Lower right—Clay tile grilles are 
used for warm air outlet in this 
Montana log ranch home. 























Miscollancous 
Plywood Sales 


More than once plywood manu- 
facturers and distributors, bent on 
finding new ways to sell more ply- 
wood, have set out on a survey of 
existing uses for their product. 
They have interviewed dealers from 
one end of the country to the other, 
asking them, “For what uses do you 
sell plywood?” More often than not 
the dealers were on the spot. To be 
sure they had sold a pretty fair 
volume of plywood, but they just 
hadn’t found out what purposes the 
buyers had in mind when they 
planked down their money for the 
big panels. 

Fact of the matter is that the 
gamut of uses .is so wide—from 
cradles to coffins, baby buggies to 
boats, furniture to freight cars, 
houses to hobby-making, cocktail 
trays to cow barns—that it would 
be something of a job to keep track 
of the individual calls that come in. 

Nevertheless an analysis of ply- 
wood sales by a dealer would be an 
interesting and worthwhile under- 
taking. The dealer would without 
doubt uncover some ideas for uses 
which he could promote to advantage 
and to the end that more plywood 
sales would come his way. No harm 
can be done by asking a plywood 
buyer the purpose for which he 
intends to use the stock he has pur- 
chased. Most buyers are flattered— 
very few rear back with a “none- 
of-your-business” attitude. 

A few of the many miscellaneous 
uses for plywood which can sky- 
rocket a dealer’s turnover on that 
item are suggested by the illustra- 
tions on these pages. Local com- 
mercial establishments present a 
tremendous opportunity for ply- 
wood sales. Their big problem is 
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ARTICLE IN A SERIES PREPARING 
THE DEALER FOR POSTWAR OP- 
PORTUNITIES IN PLYWOOD. 


ipportunities 


display of the goods they have to 
sell, and plywood is a natural mate- 
rial for counters, shelves and all 
types of display pieces. The size of 
the panels, the ease of working 
them, their paint-ability, their light 
weight, their highly satisfactory 
natural beauty, all combine to 
answer many of the needs of the 
display man. Window trimmers es- 
pecially are easily sold on the 
adaptability of plywood to their 
needs. 

A tremendous market for store 
remodeling lies ahead, and the mod- 
ern, smooth flowing, curvaceous 
lines popular today are easily 
achieved with plywood panels. A 
new deck of plywood covered with 
linoleum (as shown in one of the 
accompanying photos) can alter the 
appearance of any store or office 
floor. Restaurants offer big oppor- 
tunities to those who are looking 
for remodeling business. 

This then is a note for the lum- 
ber and building materials dealers’ 
scratchpad—make the rounds of 
local merchants regularly and see if 
they do not have a need for some 
plywood for window backgrounds, 
for cutouts, for display cabinets, 
for counters, shelving, etc. 

Following through on the display 
idea are the opportunities for ply- 
wood sales presented by the local 
sign painting establishments. The 
exterior grades of plywood are suf- 
ficiently weather resistant to be 
highly satisfactory for indoor or 
outdoor work. 

A town’s industrial plants can 
become large users of plywood if 
the dealer will sell them on the ad- 
vantages of that material. The war 

has taught many of them about the 
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use of plywood for crates and 
boxes. This item alone makes a 
nice dollar volume for a dealer. 
Then too, manufacturers who use 
mock-ups, or templates, or jigs have 
a need for plywood as do those 
whose products embody plywood 
parts. Truck body manufacturers 
find that plywood suits many of 
their needs, and are well worth a 
call from the lumber dealer. 


The small boat field, which has 
begun to develop only within recent 
years, shows promise of growing 
into something tremendous. The 
exterior grades of plywood which 
fit right into a boatbuilder’s needs, 
have had much to do with the re- 
cent stimulation of this field. Joint 
problems, the boatbuilder’s chief 
headache, are minimized with the 
large, flexible panels. Wartime ex- 
perience has added impetus to this 
market for plywood as well. Doug- 
las Fir Plywood Association, recog- 
nizing the possibilities of the mar- 
ket created by amateur boat build- 
ers have published a series of plans 
to guide construction of small craft 
of several different types. Dealers 
located near waters used for pleas- 
ure-boating should have these plans 
on hand as well as the materials to 
fill the boat-builders needs, if they 
are going to take full advantage of 
their potential market for plywood. 
The AMERICAN LUMBERMAN can 
furnish information about obtain- 
ing these boat plans. 


Previous articles in this series 
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have discussed the various major 
uses for plywood in the home. 
There are other’ miscellaneous 
things which are worthy of promo- 
tion—which can be worked into a 
worthwhile dollar volume for the 
dealer’s plywood department. Built- 
in items of furniture in the kitchen 
and all other parts of the house 
are in this group. Illustrations on 
these pages offer some suggestions 
along this line. The man with a 
darkroom habit (photographic) is 
a potential user of plywood. As 
well as using it for his darkroom 
walls he will find it useful for props 
(see photo). 

A modernization job may include 
the conversion of old type doors to 
modish flush door models by merely 
surfacing the old door with attrac- 
tive plywood in a species and tone 
to match woodwork. Extra closets 
go up like magic when the big pan- 
els are used. Is a homeowner 
troubled with a dusty basement? 
Line his coalbin with plywood, thus 
minimizing the cracks and dust 
seepage. 

The woodworking hobby enthusi- 
ast will be a constant customer for 
plywood panels if the treatment he 
receives when making his small 
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quantity purchases is the zenith of 
courtesy. 

The farm market has also had 
previous discussion, but warrants a 
further word. Some more progres- 
sive farmers hold a small stock of 
building items on their farm at all 
times. They have five or six fence 
posts, a few timbers, several planks 
—and a sheet or two of plywood. 
These men know that if they have 
a little material handy they will re- 
place a loose board or make a minor 
repair in their buildings or equip- 
ment at odd moments which other- 
wise would go undone for months 
on end. A panel or two of plywood 
can fit into many of these miscel- 
laneous needs. Plywood is the log- 
ical answer to supplying a new sur- 


face on a wagon body or hay rack 
which has become broken and 
marred with use. It will construct 
a windbreak to protect cattle in a 
feeding lot. It can be the basis for 
many of those devices that every 
farmer improvises for his own con- 
venience. 

Food preparation and storage has 
taken on new importance in recent 
years. Dehydration is a process 
which can be accomplished in the 
home with simple equipment, built 
by the homeowner (see _illustra- 
tion). Frozen food lockers are 
springing up in all sections of the 
nation, and the lumber dealer will 
find in them a good market for ply- 
wood and other materials. Such a 
storage locker is pictured here. 


Following is a list of booklets which give details for developing the markets 
for plywood suggested in this article. A copy of any of these is available by 
checking the squares before the titles of the booklets desired and mailing the 
coupon to the AMERICAN LUMBERMAN, 139 No. Clark St., Chicago 2, Ill. 
Be sure to include your own address. 


DispLay SIGNS WITH PLYwoop 


How Your Store Can Use Prywoop 


ConcrRETE Forms oF PLywoop 


THE CONSTRUCTION OF PLYwoop SHIPPING CONTAINERS 


INpuUsTRIAL Uses For PLywoop 


Money Makinc PLANs For BUILDERS (INCLUDES CABINETS, TOYS, TABLES, 


ETC.) 


PLANS FoR 15-FT. SAILBOAT; 9-FT. SKIFF; 7-FT. 9-INCH DINGHY; 20-FT. SAIL- 
BOAT; 1114-Fr. SKIFF (CHECK WHICH). 
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Photo by Marguerite Campbell, Houston Post. 


Lumberman-Conservationists at fifth annual meeting 
of the Southern States Forest Fire Commission, Inc., 
March 14 at Selma, Ala., were: sitting, left to right: 
first row—R. C. McMillan, New Orleans; Dr. G. L. 
Carver, Mercer University, Macon, education chair- 
man of the Southern Commission; E. Y. Dishman, An- 
niston, Ala., chairman, Pulpwood Conservation Com- 
mittee; E. F. Dunbar, Troy, Ala., president of the Com- 
mission; John L. Skinner, Raleigh, N. C., and R. H. 


Bright, Warrenton, N. C. 


Second row: Pyton Norville, Birmingham, FBI; James 
Swedenburg, Carrollton, Ala.; W. T. Terry, Greens- 
boro, Ala.; M. E. Skinner, Beatrice Veneer Works, 
Monroeville, Ala.; W. A. Bonds, forester, Amory, Miss. 
Standing: S. C. Majors, Selma; W. L. Shaddix, secre- 
Double Springs, 
Ala.; Morris U. Reedy, State Forestry Department; 
G. L. McDonald, Selma; L. W. Morgan, Selma, con- 
vention chairman; S. E. Greene, Veterans’ Adminis- 
tration, Washington, D. C.; and Judge G. C. Blanton, 


tary-treasurer of the Commission, 


Dallas County, Alabama. 
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Address Salvage Editor, American 
Lumberman, 139 N. Clark St., Chicago 
2, for further information. Please men- 
tion item number. 


Available 
236. 

Can supply 14% inch ash dowels 
in two to 14 inch lengths. Also 1% 
inch ash dowels in two to 20 inch 
lengths. East Aurora, N. Y. 


237. 

Will sell 6500 pieces dry Bra- 
zilian wood, 154 x 15% x 18 inches. 
Grand Rapids, Mich. 

238. 

Developing 6500 plywood discs or 
wheels per month. Thickness, 34 
inch; diameter, 534 inches with % 


inch hole in the center. Kenosha, 
Wis. 
239. 
Can supply without priority 


about 7500 square feet clear spruce 
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and fir stock 9/16 inch thick, S1S. 


Lengths two to 16 feet, widths 
three to eight inches. Stock de- 
veloped from airplane degrade; 


largely verticle grain, thoroughly 
dry. Chicago. 
240. 


Have a good supply available of 
34 x 3%, and % x % heavy 16 foot 
lengths in dry fir and Ponderosa 
pine. Decatur, III. 


Wanted 
241. 


Need select grades of some soft- 
wood in following sizes; can be 
short lengths: 32,000 lineal feet of 
1 x 4 inch stock. 36,000 lineal feet 
of 1 x 2. 230,000 feet of 1 x 1. 
825,000 of 34 x % inch stock. Buf- 
falo, N. Y. 





Some of the principals present at 
the presentation of the Army- 
Navy "E" award to the Texas 
Long Leaf Lumber Co., Trinity 
Tex., were: front row, left to 
right: Paul T. Sanderson, presi. 
dent and general manager Texas 
Long Leaf Lumber Co. and presi. 
dent of the Southern Pine Assn.: 
Col. Fred G. Sherrill, Col. J. W. 
Crissy, Lt. L. J. Spiers, Cpl. A. B, 
Sims, and Marvin McNeely, vet- 
eran employee, who responded in 
behalf of the employees; back 
row: Maj. E. G. Le Stourgeon, 
Jack C. Dionne, Capt. E. G. Boyle, 
and Lt. A. H. Kraiss. The cere. 
monies were held in a picturesque 
setting at the sawmill, with the 
hundreds of employees and other 
friends present. In accepting the 
award, Mr. Sanderson congrat- 
ulated the workers on their fine 
achievements. 





242. 

Need softwood (white pine, Pon- 
derosa, sugar pine, spruce, fir, hem- 
lock, or redwood) S28, or stock 
that will S2s to 134 inches, and 
cuts 414 inches wide by 4 inches 
long. Alliance, Ohio. 


243. 

Can use 100,000 pieces, any kind 
of clear stock, *% x *s x 29 inches. 
Should have eased edges. St. Louis, 
Mo. 

244. 

Can furnish an AAI rating for 
cottonwood or some other soft lum- 
ber that will not split and is free of 
knots in the following items: 

Pieces 18 x 134, S2S: 30,000 47 
inches long; 24,000 28 inches long; 
42,000 1114 inches long. 

Also want 18,000 pes. 34 x 134 x 
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H, M. Hardy, Warrenton, 
manager of the Virginia-Carolina Lumber 
Co, and allied interests, tells a good one 


N. C., general 


Southern 

On the 

tight is W. L. Shaddix, secretary-treasurer 

of the Commission, a former teacher of 

agriculture, and veteran conservation worker 
in North Alabama hills section. 


at the annual luncheon of the 
States Forest Fire Commission. 
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{linches S18; 12,000 pes. 3% x 7144 


, Pon- x 47 inches S1S; 6,000 pes. % x 
, hem- 2 x 2714, inches S1S; 3,000 pes. 
stock 3x 544 x 47 inches S1S. 
, and Garnett, Kans. 
inches 245 
Can use carload lots of clear S2S 
Ponderosa pine shorts in delivered 
y kind ‘we Ys X 3 x 18 inches. This is 
nches. mimum size, can use larger 
Louis, Dieces, Chicago or LaPorte, Ind. 
246. 
In the market for 100,000 feet of 
1g for inch plywood, 9 x 12 inches or 
lum- nultiples thereof. Prefer pine or 
ree of ‘sswood, but can also use South- 
a em hardwoods. Minneapolis. 
long; 247. 


a Several thousand feet of 
“tat Ponderosa or white pine, 34 x 
Tx 12%, inches. Seward, Nebr. 
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No postwar problem has 
been kicked around with 


more resulting confusion 
than that of housing. “Ex- 
perts” of all degrees of au- 


dacity have publicly made 
solemn estimates of the dol- 
lar value of home sale poten- 
tials. Some have included 
vague references to “Miracle” 
houses. Others have wasted 
just as much breath (and 
printer’s ink) in nebulous ef- 
forts to debunk the same. 
Each of these tactics 
(adopted many times for the 
purpose of winning favor by 
telling the listening or read- 
ing audience what it wants to 
hear) has its shortcomings. 
The radical-change enthusi- 
ast stirs imaginations with- 
out just cause. The seer who 
predicts no change or prog- 
ress in housing design and 
construction thereby en- 
dorses the complacency and 
stagnation of the less pro- 
gressive elements of the 
building trade to their ulti- 
mate detriments. It is with 
all these factors duly consid- 
ered that the AMERICAN 
LUMBERMAN js preparing 
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its 1944 Reference Number 
section (published May 13) 
dealing with the shape of 
things to come in housing. 

Our thought is just this: 
pre-war building materials 
were good —so good in fact 
that they were in advance of 
the use that was being made 
of them. Home builders had 
a long way to go before they 
would be taking full advan- 
tage of the building materials 
that were available on the 
general market. 

It is hardly possible to pre- 
dict what new building prod- 
ucts will be put into commer- 
cial production immediately 
following the war. It is a 
safe wager that those we 
knew in pre-war days will be 
back — some of them in im- 
proved forms. Thus the 
houses that have been se- 
lected to appear in the Refer- 
ence Number are practical in 
the sense that they are de- 
signed to make better use of 
building materials we know 
will be available. They are 
practical in the sense that 
they are in the low cost 
brackets into which the vast 
majority of lumber dealer- 
built houses fall. Each house 
is modern (as distinguished 
from modernistic) in appear- 
ance. They represent neither 
stagnation in house design 
nor wild eyed radicalism. 
They have been prepared in 
co-operation with National 
Plan Service, Inc., who have 
specialized in house plans for 
lumber dealer use. Complete 
working drawings for each 
house are available. 

We think the group will be 
a real boon to dealers who 
are bending every effort to 
keep people interested in sav- 
ing their money now to build 
a home later. It will give the 
dealer something to show 
these people — something to 
talk about. 


Sincerely, 





April 15, 1944 
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Conjecture is rife as to the shape of the post- 
war house. With one ear we hear that the post- 
war house will be entirely different from 
anything we have seen or dreamed, built of ma- 
terials that we have never heard of and in ways 
we have never experienced. With the other = Designed to demonstrate flexibility of interior room arrange 
we hear that the new houses after the war will ment, this house has homey qualities and open spaces: The 
be just the same as the stereotyped houses before family would live on the garden side of the house away rom 
the war. the street. This house, designed by L. Morgan Yost, wert 


7j : ee easily be built after the war. However, the bathrooms wo 
As with most dogmatic prognostications, use conventional fixtures rather than the prefabricated desig? 


neither is correct. It would be foolish to think pisses Boy ating 
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that the building public will wait with money in 
its pockets while industry takes time out to place 
into manufacture all the new materials and prod- 
yets which have been described in nebulous but 
popular terms. Equally foolish is the assump- 
tion that since the house will not be completely 
different it will be just exactly the same as it 
was before. 

It is true that in the rush of getting started 
again many of those who build homes for others 
will build the same sort of thing from pure force 
of habit. The man with imagination, however, 
will realize that continued success comes to those 
who are abreast of the times. Homes built in the 
image of those 200 years old are not abreast of 
the times. 

Competent surveys have shown conclusively 
that good modern design is not only gaining in 
popularity but is already ahead of so-called tradi- 
tional design. In choosing the modern designs 
for the public, however, it is necessary to select 
those which have been done with a careful con- 
sideration of the human qualities of home. 

Unfortunately in the minds of many, the mod- 
ern house is still synonymous with those severe 
shoe-box houses with plain white walls and flat 
roofs. The best in modern architecture does 
not follow this formula but makes generous use 
of the textures of building materials, of free- 
dom and openness in design, of sloping roofs and 
picturesque quality. 

The advantages which can, after the war, ac- 
tually be had are becoming known to the pub- 
lic. We might name a few of these here. 

(1) Open planning or the elimination of par- 
titions and doors but nevertheless maintaining 
segregation of space by the placement of such 
elements as chimneys, bookcases, screens, ward- 
robe closets, etc. Thus much more flexibility of 
space is obtained and the resultant area for the 
same amount of usefulness can be smaller and, 
because of the absence of doors and partitions, 
much cheaper. The resulting feeling, however, 
is one of greater size and freedom. 

(2) Elimination of superfluous ornament, 
which might at first seem to mean that the house 
would be more severe. But since the materials 
would be used in the natural forms and the struc- 
ture itself be made to “show through” in inter- 
esting designs the finished building would be 
‘ven more decorative and charming than the 


: house of before the war with all its ornamenta- 
tion, 
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(3) Suitability of plan and materials, which 
} should be an attribute of any architecture, al- 
Ways a compromise in the traditional house. 
Since the rule “It must have precedent in former 
times” is not a rule in modern architecture, the 
designer can solve a problem directly and intelli- 
gently without having it molded by preconceived 
‘apes. Good taste, practicability and indigenous 
quality of “belonging to the site” are the factors 
Which govern modern design. 
_ (4) Large glass areas have never been used 
" any previous architecture because glass was 
imited In size. Always in the past, buildings 
un available materials to the utmost. That is 
c — of the styles are regarded as great 
thitecture. We now have materials which we 
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IN POSTWAR 
HOUSE SERIES 





The quiet portion of a house could look out on self-contained 
gardens such as this peaceful outdoor living room. 





The entire glass wall slides to one side opening the living 

room to the porch. To those who have not experienced it 

the feeling of openness and the soft quality of the light are 

unimaginable. Harwell Hamilton Harris designed both rooms 
on this page. 






































=~ — ee AE er 


ta 





The feeling of freedom, or of release of the house from the 
bondage of the eighteenth century, is exemplified in these 
views of a house by Richard J. Neutra. The division between 
the indoors and the outdoors is practically non-existent. The 
problem of screening would make this more difficult in most 
parts of the country but it can and has been worked out. 
Though the pleasantness of living outdoors in the summer- 
time may be evident, it is a delightful experience to live 
in a room with one entire wall of glass in the wintertime. 
It is most dramatic to experience a blizzard, seemingly right 
in it but perfectly comfortable all the while. 
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never had before. Therefore it is obvious that 
a new Style should be here. Entire walls of glass 
let in the sunlight to the advantage of the eyes 
and wintertime comfort. The fact that thege 
windows, if on the south, must be shielded from 
the summer sun immediately brings about apn- 
other factor in design which is entirely new and 
which means, again, a new architecture. 

(5) Heating will be much more uniform and 
automatic after the war. Announcements of 
zone-controlled heating and various types of 
radiant or panel heating and developments jn 
heating plants mean that the heating plant jis 
engineered to the house. Different portions of 
the house will have different temperatures. The 
new systems allow greater flexibility of plan- 
ning. In olden times heat was entirely from the 
central fireplace and the rooms were clustered 
about the chimney. It was an imposed condi- 
tion which we no longer have. 

(6) The use of space in the home is under- 
going a decided change. In the old days the 
family lived in the kitchen, then set aside a par- 
lor for company only, then at the turn of the 
century did away with that parlor so that the 
family lived and entertained in the living room. 
However there is now another change coming 
about which will divide the space in a different 
manner. Quiet activities will be separated from 
noisy activities. Instead of trying to read, 
rough-house, play games, listen to the radio, en- 
tertain company and provide children’s play 
space in the living room, these various activities 
and all the others will be divided into the two 
categories of “quiet” and “active.” The play 
room may be contiguous with the dining and 
cooking space. It would be a large area with 
the kitchen at one end or possibly in an ell where 
games, hobbies, children’s activity and all the 
other general functions would take place.. It 
would be finished in such a manner as to be at- 
tractive and practical. A quiet center would be 
set apart from this where one could retire to 
read or to entertain callers or just sit and 
meditate. 

This quiet area would be insulated from the 
rest of the house as to the noise, probably being 
adjacent to the bedrooms. It might overlook its 
own private garden, whereas the activity space 
would open into the play yard. 


* * 


The above reasons are but a few of the con- 
crete factors which enter into the design of 
proper homes. Even if there were a way, which 
there is not, that the colonial shell could harbor 
all the changed conditions of our modern twel- 
tieth century life, there is still the factor of cul 
tural integrity to be reckoned with. For some 
reason there has been a feeling that modern I 
tellectual attainments, the arts, including musi 
literature, painting and architecture, were not 
of the same quality as they were a century 
two ago. This is so much bunk and it is time 


that we Americans got over our cultural 10 


feriority complex. 
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Earnings on Investment 


They Should Be very 
Carefully Watched Now 
and in Postwar Period 


ROM our field studies among 
tombe dealers, we estimate 

that 80 per cent do not use 
the return on capital investment as 
a yardstick of managerial efficiency, 
only the profit on sales. If they 
earn a reasonable percentage on 
sales, they are satisfied. Yet, the 
ultimate profitableness of a busi- 
ness is measured by the return on 
invested capital. The capital in- 
vested in the business is the orig- 
inal investment augmented with 
profits earned each year or dim- 
inished by losses deducted. The net 
profit on sales in dollars computed 
on this investment gives the per- 
centage of return. 

Neglecting the importance of 
earnings on investment has always 
been hazardous and now it borders 
on business sabotage. Its computa- 
tion is now a “must” because with 
war restrictions and high taxation, 
every angle of operation must be 
checked and re-checked to make 
sure that loss-leaks are eliminated 
and profits kept at maximum. The 
dealer may go far astray if he 
stakes his all on the net profit on 
sales today, insofar as_ business 
analysis is concerned. 


Cutting Expense 
Where war restrictions, shortages 
and high taxation are depressing 
profits, the general remedy is to cut 
expense to offset this trend, but 
even the dealer who is able to cut 
his expense in ratio to sales equal 
to the average before the war 
should not be too cocky about it un- 


| ss the earnings on investment are 


satisfactory. The investment may 
be high and the profit in dollars 
may show unsatisfactory earnings 
on investment even though the per- 
centage of profit on sales is up to 
average, 

For example, a dealer may have 
ad a volume of $75,000 in 1942 and 
famed 6 per cent net profit, or 


$4,500. His net worth was $100,- 
000, so the $4,500 net profit on 
sales gave him 414 per cent profit 
on capital investment. War restric- 
tions cut his volume in 1943 to 
$60,000, he effects economies by 
drawing less salary for himself, 
eliminating little loss-leaks, etc., 
thereby managing to net the same 
percentage of profit as in 1942, but 
6 per cent of $60,000 is $3,600 and 
his net worth or capital investment 
is now $104,500 because it has been 
increased by the $4,500 net profit 
earned in 1948. This $3,600 com- 
puted on $104,500 investment gives 
only 3% per cent return, 1 per cent 
less than in 1942, a decrease of 
about 22 per cent when comparing 
the profit on investment for the two 
years. 


Further Decrease Possible 


If this downward trend in sales 
continues for the duration, even 
though the net profit on sales re- 
mains the same, this dealer’s earn- 
ings on investment will decrease 
further—and it is this percentage, 
the return on the capital invested in 
the business that is a better gauge 
of managerial efficiency and finan- 
cial stability than the net profit on 
sales. Dealers who are maintain- 
ing or increasing volume at this 
time are not exempt from keeping a 
close check on investment profit be- 
cause in the postwar period, should 
volume drop, they will experience a 
similar problem then. 

The dealer who is over-capital- 
ized had better watch his step care- 
fully for the duration. The dealer 
who has been doing business on a 
more conservative investment has 
the edge on him today. Study the 
figures and learn why. 
Dealer A had a volume in 

rere en en 
Upon which he earned a 

net promt of .......... 04% 


$75,000 
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Dealer A’s net profit for 
1942 in dollars......... 
Dealer A had a capital in- 
vweutment Of ....oscnescs $100,000 
$3,000 represents a return 


$3,000 








on capital investment of. .038% 
Dealer B had a volume in 

WEE ibe Cecdvawawe $75,000 
Upon which he earned a 

net profit of........... 04% 
Dealer B’s net profit for 

1942 in dollars......... $3,000 
Dealer B had a capital in- 

veutenemt OF ... ccc ecce $60,000 
$3,000 represents a return 

on capital investment of .05% 


Dealer B is the better business 
manager because he makes his in- 
vested dollars work harder than A 
and this is the ultimate yardstick 
of business efficiency, even in nor- 
mal times. 


Not Worth Inflation 


In some cases reviewed on a re- 
cent field study, the investment car- 
ried water, which gave the dealer 
an erroneous. conception of his 
earnings. If the net worth is in- 
flated, he may be earning a bigger 
return than figured but the water 
therein obscures the fact. Con- 
versely, if the net worth is deflated 
and shows less on the balance sheet 
than it actually is, he may be earn- 
ing a lower return than you figure. 
It is important therefore, that one 
assures the accuracy of this figure 
before computing the return on in- 
vestment. 


Two Illustrations 

This problem will project itself 
into the postwar period, when 
heavy demand, long bottled up, will 
necessitate merchandising expan- 
sion and modernization for many 
dealers. 

Suppose Dealer A, with a volume 
of $75,000, modernizes and in- 
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creases facilities in the postwar 
period at an investment of $10,000 
and that he increased sales that 
year by $10,000, also net profit from 
4 to 5 per cent; hence sales would 
be $85,000 and net profit $4,250, 
which, on an investment of $100,- 
000 would be 4.2 per cent earnings. 

Dealer B invests $10,000 in a 
similar manner and increases sales 
from $75,000 to $85,000, also net 
profit from 4 to 5 per cent, or 
$4,250. His return on $60,000 cap- 
ital investment is 7 per cent so that 
he would pocket 65 per cent more 
on his invested dollars although he 
would get the same amount in sales 
dollars as Dealer A. 


Modernization Profit 

This indicates that the profit on 
modernization depends to some ex- 
tent on the capital investment and 
explains why some dealers in by- 
gone years complained that mod- 
ernization did not produce the re- 
sults expected whereas other deal- 
ers reported excellent results. It is 
obvious that the dealer, who de- 
pends entirely upon the net profits 
on sales to tell him whether he is 
profiting on modernization or other 
money sunk in his business, will 
often get an erroneous answer. 


Taxation 

High taxation touches every ele- 
ment of business operation today 
and inasmuch as it may sooner or 
later encroach upon invested capital, 
you should know something about 
the subject in this connection in or- 
der to consider your business posi- 
tion intelligently. Like the law of 
diminishing returns in agriculture, 
a tax rate can be “upped” so high 
that it brings the tax collector a 
diminishing return in_ dollars. 
Many business analysts contend 
that income tax rates are approach- 
ing that point. Some legislators 
feel this way too and have sug- 
gested other sources of taxation. 

One suggestion that keeps creep- 
ing into print frequently concerns 
a limitation on capital investment 
to produce revenue. Under the 
dateline of Oct. 2, 1943, appeared 
a report that the Congress of In- 
dustrial Organizations and_ the 
Brotherhood of Railroad Trainmen 
with the support of the National 
Farmers Union, the League of 
Women Shoppers and the National 
Lawyers Guild recommended the re- 
peal of the Victory Tax, opposition 
to a sales tax and that all profits 
above 4 to 5 per cent of invested 
capital be taxed as excess profits, 
which, if enacted, would play havoc 
with the financial stability of many 
business concerns, including lumber 
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dealers, although few realize it. A 
number of demands along the same 
lines would limit the return on in- 
vestment to 6 per cent. 

The following figures will help 
one to visualize the result of such 
a levy. Dealer C, for example, con- 
densed the figures on his profit and 
loss statement and balance sheet 
for 1943 as follows: 


a ere $300,000 
Net profit on sales in per- 

5 aa ch bite ed 06% 
Net profit on sales in dol- 

DD oeéh a dkwhs awe bed $18,000 
IE he cinta ky oe yin. Olt ee 200,000 
a. ie dite inion inte ok 


50,000 


The capital investment or 
ee $150,000 
Suggested limit on capital 
investment profit ...... 06% 
Would limit dollar profit to $9,000 
Net profit on sales in dol- 
 .2004¢heeaeseee en $18,000 


Ceiling on capital invest- 


ment profit in dollars... 9,000 
Differential deducted from 
errr re $9,000 


From this recap, if Dealer’s C’s 
profit on capital investment was 
limited to 6 per cent, he could earn 
only $9,000, or 3 per cent on sales, 
instead of 6 per cent. These figures 
show clearly that much dynamite 
lies in the suggestion to limit re- 
turns on capital investment. Some 
few might benefit, many would not. 
With the tax situation what it is, 
with frantic attempts being made 
to get income to pay current gov- 
ernment obligations, there is no 
telling what source the legislators 
will tap if the old well runs dry 
and there is sufficient indication 
that a ceiling on capital investment 
profit is being considered to make 
it worth while to absorb the funda- 
mentals of this problem. 

Contrast Dealer C’s_ position 
with that of Dealer D. A con- 
densed recap of his profit and loss 
statement and balance sheet fol- 
lows: 


ey eee $200,000 
Net profit on sales in per- 
ED ce yak ha been’ 06% 


Net profit on sales in dol- 


IS ia 5 hens aon Sata a beinien $12,000 
MN en os haa Se here 400,000 


HTD wadcecessssens 100,000 


The capital investment or 

ge $300,000 
Suggested limit on capital 
investment profit ...... 


06% 
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Would limit dollar profit to $18,099 
Net profit on sales in dol- 


PE net ekcbaee) shakes s 12,000 
Ceiling on capital invest- 
ment profit ........... 18,000 


Dealer D is earning only 4 per 
cent on capital invested, whereas 
Dealer C earns 12 per cent, hence 
C is, by far, more efficiently map. 
aged, but, under a 6 per cent limit 
on capital investment profit, ¢ 
would be compelled to cut net profit 
on sales to 3 per cent and turn over 
the difference, $9,000, to the goy. 
ernment, whereas D could retain al] 
the net profit earned, $12,000, 
Dealer D is not making his invested 
dollars work hard enough, indi- 
cating inefficient management or 
watered assets, which give an ip. 
flated figure on invested capital, 
Dealer C, because he is more eff- 
cient, because he has been conser. 
vative in recording balance sheet 
figures, would be penalized if the 
proposed ceiling on _ investment 


profit is decreed. This would cer. i 


tainly distort the general concep- 
tion of modern business operation 
and tend to put a damper on eff- 
ciency. 


Analysis Highlights 


In 1943, we analyzed certain case 
histories on this subject and pre. 
sent a few of the highlights. One 
dealer (A) earned 4.7 per cent on 
sales and 6 per cent on investment, 
another (B) earned 2.8 per cent on 
sales and 7.4 per cent on his invest- 
ment, another (C) earned 4.2 on 
sales and jumped to 11.9 per cent 
on capital investment. Figured by 
the usual yardstick—profit on sales 
—it would seem as though Dealer A 
did the best managerial job but this 
is erroneous because the ratio of 
profit to net worth or capital in- 
vestment is the ultimate measure of 
profitableness, not necessarily the 
profit on sales, although this should 
be considered. Dealer C was the 
best businessman. He got more out 
of his invested dollars than A or B. 


The lumber dealer of tomorrow 
must be better equipped from 4 
managerial standpoint to stay 
business because normal economit 
movement will be supplanted by 
artificial decrees for some time 1 
come, even after the war, and he 
must learn to dance to a more Col 
plicated routine if he expects 
make satisfactory profits. From 
the information presented, it 1s & 
parent that the earnings on cap! 
investment represent an importal! 
element of business analysis 4 
should be watched carefully from 
now on. 
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Pe sheet j Illustrations by Wingfoot Homes, Inc., subsidiary of Goodyear Tire & Rubber Co. 


d if the Front view of one of the "Wingfoot Homes" undergoing actual living tests at Litchfield Park, Ariz. This is 
vestment a Southern model. Its Northern counterpart is fitted with demountable porches instead of the colorful awnings 
yuld cer- . 


concep- 
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and pre- 
hts. One 


r cent on HE ADVENT of the trailer by various municipalities. To be when they were required to huddle 
vestment, T brought to the surface unsus- thoroughly enjoyable as a wander- together in camps or communities. 
sr cent on pected “wanderlust” qualities ing abode, a trailer must be a “lone The atmosphere and views of such 
is invest: in a large cross section of our pop- wolf” or at least have very few collections of trailers were depress- 
od 4.2 on ulation. It is hard to estimate just companions of its own or a similar ing and took some of the joy out 
} per cent how many trailer gypsies we would _ type. of a hitherto carefree movement 
igured by have had in time, if it hadn’t been Many thought that the death knell from place to place. The war has 


eo he for the restrictions placed on them of the trailer had been sounded caused a revival of trailer homes, 
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The dining room part of living room, looking toward the entrance A corner of one of the two bedrooms, with cross-ventilation and 
Sors to the two bedrooms. Under the open cupboard between built-in vanity dresser. The room also contains a large clothes 
- doors is a built-in electric heater which circulates warm air closet and chest of drawers. A night worker can sleep comfortably 
| "oughout the house. The awning-covered entrance porch is in this bedroom while a child naps in the other one, neither being 
seen through the large window disturbed 
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but mainly because of the housing 
shortage. 

Somewhere in between the trailer 
and the permanent home was a 
structure that was both sightly and 
portable. That is, when the urge 
came to move or the owner’s work 
took him elsewhere, his residence 
could be easily transported with 
him. This is the problem that archi- 
tects and builders have sought to 
solve. To be sure, the prefabri- 
cated home is in a large sense port- 
able, for it can be dismantled and 
put together again in a new loca- 
tion. But this was not the true 
missing link for which everyone in 
construction lines was searching. 

The quest—at least in the initial 
stages—may be over, with the ap- 
pearance on the building horizon of 
the socalled “Wingfoot Home.” 
Illustrated on these pages it can 
easily be seen as a real portable 


home—not a trailer and not a pre- 
fabricated home. It is a custom- 
built, low-cost family residence, 


some years in planning and is ex- 
pected to go into quantity produc- 
tion as soon as the war is over. At 
present it is undergoing extensive 
“living tests” in a big development 
at Litchfield Park, Ariz. 

There are two principal points 
which are expected to appeal to a 
whole new segment of the buying 
public. First, its low cost, now 
estimated to be approximately 
$1,800, will make it attractive to 
the many who would like a home of 
their own but who are reluctant or 
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unable to spend the considerably 
larger sum at present required for 
the average house and lot. 


Second, the unique feature of 
this home is the fact that it is so 
designed as to be readily contracted 
from a width of 15 feet to one of 
8 feet, thereby permitting it to be 
moved along the highway or on a 
railroad flatcar to any desired 
location, which feature is expected 
to appeal to those whose inclina- 
tions or occupations make a perma- 
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How compact yet thor. 
oughly comfortable and 
convenient is this port- 
able home, with built. 
in fittings and bedrooms 
that push into the main 
structure when moving, 
may easily be seen from 
this floor plan. 


nently located home _ undesirable. 

The portable “Wingfoot Home” 
here shown measures 26 feet long, 
8 feet high and 15 feet wide when 
fully expanded. It is designed to 
accommodate a family of four. 
There are two bedrooms (one with 
a double bed and one with a double 
bunk), a combination living room 
and dining room, an apartment 
type kitchen and a fully equipped 
bathroom. Tables, beds, dressers, 
cabinets and much other equipment 


It's no job at all to retract the bedroom extension so that this convenient house = » 
loaded on highway truck or railroad flatcar and readily transported to any desired n¢ 


location. 
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House and furniture may go together. 
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The living room (combined with dining room) is light and comfortable though compact 
Floor plan of portable home 


are built into the house, which in 
addition is fully insulated. 

Present plans call for this post- 
war home to be built and marketed 
under a system similar to that 
which has been developed by the 
automobile industry. 

This enables the lumber and build- 
ing supply dealer to handle distri- 
bution with the same ease that has 
been enjoyed by the automobile 
dealer. He will be able to offer a 
complete house, ready to live in 
immediately, produced in quantity 
at low cost, sold on an easy-pay- 
ment plan and which, because of its 


portability, will 
trade-in value. 

To change the location of his 
home at any time, the owner of this 
custom-built conventional home will 
merely call in a representative of a 
predetermined transportation com- 
pany which will have the proper 
equipment to move this home where 
it is desired at an estimated flat 
rate. Then there only remains a 
call to the local utility companies 
instructing them to _ disconnect 
electricity, water, and sewer facili- 
ties of his dwelling and give in- 
structions reinstallation in the new 
location. 


retain a _ high 


West Coast Discovers That 


War Is Pathtinder 


HE LARGEST potential indus- 
try of Douglas County, Ore- 
gon, is lumber. But while 

everyone knew that the lumber was 
there it took the demands of war 
to make it profitable for large lum- 
ber companies to get it out. Due to 
Maccessibility, small lumber con- 
ferns scattered in the area did not 
have the facilities to get the big 
logs to market. So Roseburg, Ore., 
8 now stirring with excitement 


and enthusiasm. With a population 
of about 6000 the town is preparing 
for 15,000 residents by 1960 and 
this is no idle prophecy, for her 
population is increasing daily. She 
has given generously of her men 
and money for the war effort but 
this is her first taste of any bene- 
fits. 

The War Production Board has 
just approved a million dollar in- 
vestment for the construction and 
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operation of a defense industry—a 
mill for making crates used in 
on the way to completion as well 
as construetion of a unit of defense 
housing for its employes. 

The new mill is operated by the 
packing war materials. It is well 
Youngs Bay Lumber Co., Inc., with 
Chas. E. Miller, as general man- 
ager. It will have a daily capacity 
of 350,000 board feet and occupy 
a site of 25 acres on the edge of 
town with a 10-acre log pond. It 
is said to be the first mill of its 
kind in the Pacific Northwest, 
although similar mills are operating 
in the Southern Pine belt. 

Since there is an almost inex- 
haustible supply of the big Douglas 
fir in the surrounding hills, this is 
a war industry with a postwar 
future. It is estimated that about 
one-sixth of the state’s lumber sup- 
ply is located in Douglas County 
and as Oregon has about one-fourth 
of the nation’s usable lumber sup- 
ply, this is no trifling matter. 

Roseburg has profited by seeing 
other regions made a barren waste 
after the cutting of their timber 
and has taken steps to insure a 
continuous supply of lumber and 
to preserve her beauty spots. A 
county cruiser service has been set 
up to co-operate with the lumber- 
men so as to get the usable lumber 
out of her forests yet preserve the 
wild beauty. The fact, too, that 
the National Forest Service plans 
a postwar reforestation program on 
a big scale will help to keep this 
area a lumbering center for years 
to come. 

Another Oregon town—Reston— 
is also in the late news and for an 
unusual reason—a log. Seivert 
Iverson, a logging contractor, re- 
cently cut and delivered to the 
Schelke-Fisher mill, a log measur- 
ing 84 inches at the butt and 68 
inches at the tip. That is a big 
log even in a land where mammoth 
logs are the rule. It has been 
transshipped to the Springfield 
Plywood Co. and it is estimated 
that it contains 5,000 board feet 
of usable lumber. 

Mr. Iverson declares he has still 
a larger log being made ready in 
the Reston district for removal to 
the mill and no doubt there are 
many others for the mountains 
thereabouts. Due to the difficulty 
in getting them out, large lumber 
companies were not interested until 
war conditions made it profitable. 
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Lumber Control 

Limitation Order L-335, as you 
know, sets up a new pattern of general 
control over lumber distribution. At 
least a more or less new pattern. Ever 
since Tojo slipped his leash, getting 
us into the war on the professional 
level, there’s been talk of lumber con- 
trol by allocation. The industry was 
of a divided mind; dreaded allocation 
and yet rather hoped for it. Control 
agencies were likewise uncertain; 
were inclined to ask for it but shrank 
from the administrative job involved. 

L-335 looks like a step toward gen- 
eral allocation control; but you can’t 
tell. It’s been almost tried out several 
times. The WPB has walked right in 
and turned around and walked right 
out again. The wise men tell us, how- 
ever, that hoisting a contumelious 
nose at the Lumber Division, because 
of those earlier misadventures, is not 
the smart procedure. 

The Division, so they say, on several 
occasions has been all set to go on a 
control program of general scope; 
each time has been forced to the curb 
and hauled off to the station, “to talk 
this thing over.” You know what hap- 
pened. Those interested patriots, the 
pressure boys, had gotten to some- 
body. Never underestimate the horse- 
power of lobbyists; especially in their 
dealings with the Hill in a Presidential 
year. And don’t think the interests 
represented by the lobby lads have to 
be nationally impressive in order to 
get Congress worked up. The Amal- 
gamated Wooden Nutmeg Engravers 
or the Council of Used Toothpick 
Remanufacturers can mobilize enough 
worried legislators to make the life 
of any agency chief a burden to him. 

The Lumber Division admits, in the 
Order itself, that further revisions or 
amendments or what not will be 
needed to make the new policy work. 
This isn’t surprising; for a sharp turn 
in policy is a complicated thing to 
manage; to say nothing of having to 
stop now and then to deal with back- 
seat drivers. 


L-335 

There isn’t much point to going over 
this Order in detail. It’s been out for 
some little time, and you probably 
know about it. If you don’t, better 
get a copy and work on it with care. 

While L-335 is a step toward alloca- 
tion, the industry men in Washington 
think the agency purpose was not pri- 
marily a control of lumber distribu- 
tion. That’s involved, of course, and 
eventually shows up. But if distribu- 








tion control were the whole story the 
Lumber Branch already had a set of 
tools pretty well suited to that pur- 
pose. The Washington idea is that 
the Branch wanted a more accurate 
and complete end-use picture of the 
lumber already being distributed. 

It may not seem plausible to say 
that, despite the endless information 
gathered, the government had a rather 
hazy idea of what use was being made 
of the lumber sold. Don’t ask us why. 
At a guess, we’ll suggest that the 
controls were set up at various points 
along the distribution route, at places 
where lumber changed hands within 
the industry itself. Oh, sure, the final 
user had to go through the hocus 
pocus ratings and the like. But part 
of the time he had to convince some- 
body he actually needed a given build- 
ing or set of repairs; and sometimes 
he had to prove that his application 
came inside a sort of abstract job 
description, with little proof of need 
involved. 

This particular Order takes a dif- 
ferent course. It sets up the “Class 1 
Consumer” and works on him on a foot- 
age basis; not solely on the basis of rat- 
ings. It might be possible to work out 
ratings so carefully that a given pri- 
ority would mean the sale of an ex- 
actly predetermined footage of lumber. 
But that’s asking a good deal of 
mathematics and of human nature. A 
more direct way, if you’ve got only 
so much lumber production to sell, is 
to measure it out in footage and not 
in comparative ratings. How much 
lumber was going into furniture 
manufacture, pre-fabrication, boxes 
and a hundred other lines? No one 
quite knew. How, then, could any 
kind of control be measured and effec- 
tive? The big, primary job was to 
get these figures; at least to make a 
start on them. 

The Class 1 Consumer, you recall, 
is one who received more than 50,000 
feet of lumber during the final quarter 
of ’43 or who estimates that he’ll 
need more than 50,000 feet during 
either the second or the third quarter 
of ’44, for all purposes. This person 
must file Form WPB 3640 before 
April 25; applying for permission to 
receive this lumber and estimating his 
needs. These applications will be used 
by the WPB as a basis for authori- 
zing the applicants to receive lumber. 

There are exceptions of particular 
importance. A_ retail dealer may 
handle more than 50,000 feet of lum- 
ber per quarter and still be essen- 
tially unaffected by the Order. If his 
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business is of the kind usually de. 
scribed as retail distribution, he eon. 
tinues under earlier regulations. If, 
however, in addition to these retail 
sales he fabricates portable buildings 
or boxes or the like, and if for this 
purpose he uses more than 50,000 
feet per quarter, then he must file 
Form 3640; asking for permission to 
receive lumber for those uses. A Class 
1 Consumer who doesn’t file a 3640 by 
April 25 is forbidden to receive lum- 
ber; even though he has a preference 
rating for it or has been authorized 
to receive it under another order, 
Again there are exceptions, all duly 
listed in L-335. 

End-use quantities, in terms of 
board feet, are becoming more im- 
portant to the statisticians of the 
WPB. Instead of saying that “Wid- 
gets will win the war; so give us a 
preference, right up there with the 
Army and Navy,” the widget manu- 
facturers are told to come across with 
figures of the footage used. 


Objections 


When any policy makes a sharp 
turn, expect complaints. Some indi- 
vidual lumbermen and some areas of 
the industry were getting along under 
the earlier rules; didn’t want any 
changes; were especially opposed to 
this change. Fir producers, we under- 
stand, are not happy about it. Neither 
is the CPA. 

There’s a little mystery about the 
originating point of this Special 
Order. General rumor places it ina 
high office of the Armed Services. 
Just as well to keep in mind, no 
matter how the public controversy 
runs at the moment, that the Armed 
Services are still directing the eco- 
nomic as well as the military phases 
of the war. Sure, they’re asking 
advice of business men at many points 
and generally are following it. But 
the Services are running the show and 
haven’t the foggiest notion of giving 
up this ultimate control. 

It’s something like this: The Armed 
Services carry the responsibility for 
the military safety of the country and 
of the men overseas. No kidding 
about that business. It’s Responsi- 
bility in capital letters. It means that 
officers are subject to court martial 
if they go wrong about transportation 
and supplies and if, as a result, Amer- 
ican troops are involved in disaster. 
With a possible firing squad waiting 
at some sunrise, an officer isn’t likely 
*~ be soft in arguing about priorities 
with business; isn’t going to give 
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Tennessee Valley trailer house has For multiple-unit housing in all 
furnishings built-in at factory. parts of the nation, plywood inside 
War-proven plywood will meet and outside walls have supplied the 
every need in future home building. need. 
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. In the building of Naval stations, Where Douglas Fir Plywood is used, 
in the enlarged post-war market! Army installations, war factories, structures are more rigid, more 
Douglas Fir Plywood builds warmer, durable and more comfortable than 

more durable structures. when built of traditional materials. 


Whether your customers plan the con- 
struction of single or multiple units, 
Douglas Fir Plywood will be high on 
their list of proven building materials. 
They'll demand Douglas Fir Plywood 
because it can help them build better 


houses faster. 


Alert dealers everywhere are planning 
to take advantage of this volume and 
profit opportunity. Be ready to offer 


Douglas Fir Plywood in its many grades, 





suited to every construction need. 
Write Douglas Fir Plywood Association 
for detailed literature that will help 
you ‘cash in’’ on the coming post-war 
building market. 


Douglas Fir Plywood Is now available for essential war 


use * * After Victory, this Miracle Wood will serve 
you in countless new ways. 


Plywood sheathing covers large 


DOUGLAS FIR PLYWOOD ASSOCIATION sos WD meneame qed, SF 





fords greater wall strength. 
Tacoma 2, Washington 
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much mind to gentle suggestions that 
it would be nice, if— 

While the Armed Services ask and 
get final control, to balance their enor- 
mous responsibility, they’re really 
giving business more than the wet end 
of the cork. Chances are they could 
demand, and get, all lumber produc- 
tion; with possibly a chance for us to 
take each sale to a military officer who 
would find it a thousand times easier 
to say no than yes. Instead, we’re 
given this primary step in organized 
allocation. 


Industry Opinion 

The NRLDA, taking a comparative 
view, is ready to approve the alloca- 
tion formula in principle. It’s possible 
to say the agencies could have done 
thus and so; could have avoided allo- 
cation. But it’s also possible to say 
that the agencies could have stopped 
all civilian use of lumber. Excuse us, 
brother, but they could. If manpower 
can be drafted ruthlessly—and that’s 
being done—so can any industrial ma- 
terial. Northup, of NRLDA, says the 
new policy can work hardship here 
and there; calling of course for change 
and adjustment. He adds that at a 
time like this every kind of business 
must be prepared to justify itself in 
terms of the war effort. Chances con- 
tinue to be fairly good that within a 
comparatively few months there will 
be surpluses of industrial labor and of 
industrial raw materials. But, for the 
immediate future, both these factors 
are going to be extremely tight. Mili- 
tary needs must be fully met. That’s 
the theory upon which all allocations 
operate. 

It’s clear that much retail trade, 
probably most of it, can be continued 
under L-335. The farm program can 
be brought under it. 

A good many lumbermen question 
the methods set up by the new Order; 
particularly this business of asking 
each Class 1 Consumer to estimate 
his future requirements. They suspect 
that such a consumer, not too well 
equipped with scruples, will put in, 
say, for a million feet in the hope of 
getting half that amount. Of course 
he’ll have to list his consumption for 
the final quarter of ’43; but what’s a 
statistician or even a bookkeeper for 
if he can’t cover a doubled demand 
with plausible reasons! If everybody 
does it, what’s your formula worth? 
The fellow who inflates his require- 
ments most will get the largest alloca- 
tions. 

The answer is that the Lumber 
Branch thought of this first; thought 
of it as soon as the allocation method 
was suggested. The boys don’t plan 
to take every estimate, ipso facto, as 
accurate. Many will be accurate; but 
some will not. The Branch is going 
to be fair with honest lumbermen. In 
fact the government men have had a 
long and hard education in dealing 
with the hand that aspires to be 
quicker than the eye. Back in the 
ratings days it was the effort to jack 
priorities up; until presently the race 
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in priorities inflation made the whole 
system ridiculous. Well, it’ll be rather 
easier to check up on footage esti- 
mates than to adjust the scale of 
ratings. Gross overestimation may, 
and probably will, result in painful 
kick-backs. 

Nobody can know how the new plan 
will work until it’s fully tried. There 
are those who say it’ll not be fully 
tried. Meanwhile the NRLDA sup- 
ports the basic idea in principle. 


Log-Run Pricing 

The No. 2 & Better grade, generally 
known as log-run, set up for certain 
southern producers, is causing much 
complaint. As nearly as we can make 
out the objection isn’t always aimed 
at the ceiling prices. Sometimes it is. 
But the gov’t men can do pretty well 
at proving the composite price to be 
just a percentage compilation of the 
prices for constituent grades. If 
that’s as clear as mud, let’s try it this 
way. If a car of No. 2 & Better were 
regraded according to standard rules, 
and if each of the resulting grades 
were sold at its own ceiling, then the 
sum of these prices would be just 
about the same as the log-run ceiling 
price for the entire car. Some pro- 
ducers deny this; with gestures. But 
none the less it seems that the price 
is not the top trouble. 

Apparently there are half a dozen 
difficulties, rising in as many different 
places. Producers did ask for a spe- 
cial grade; since in a number of areas 
the standard grades didn’t fit local 
production methods or local demand. 
Chief trouble, from the gov’t angle, is 
that these local differences are highly 
local; have little in common; can’t be 
cured by a single change in the regu- 
lations. 

In one area, for example, the de- 
mand is for 2 by 12, for sale to the 
shipyards. No producer is going to 
saw this stuff and sell it at the estab- 
lished price for log-run stock. He'll 
close down. At least so he says. In 
another place the percentages of the 
varying constituent grades waver up 
and down. Too much low grade, and 
the buyer kicks. Too much high 
grade, and the producer kicks; also 
talks about shutting down. One 
minor mystery, they say, is where all 
the No. 3 has gone. Few mills admit 
that they’re cutting anything lower 
than No. 2 Common. 

In any event, the winds of protest 
blow simultaneously from all direc- 
tions. Nobody has yet found a com- 
mon ground for an adjustment. Most 
favored suggestion seems to be the 
division of the grade into two grades; 
one low, one high. This in itself will 
hardly suit the producers who are 
asked to get out a special size. What 
do you suggest? 


Farm Lumber 

The WPB has made a farm lumber 
allotment for the second quarter. It 
amounts to a quarter-billion feet. The 
WEA proposed an amount double that 
figure; but it is said the Armed Serv- 
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ices objected. Even so, this allotment 
is larger than that for the first quar. 
ter; but we’re coming into the season 
of generally larger demand. q 

It seems probable that, if the allot 
ment is used up and if more is clearly 
needed, the WFA will go to bat fap 
the program; asking for a large 
amount. The WFA can hardly do thig” 
unless or until the present amount jg” 
claimed and used. a 
The WFA had intended, if the half. ” 















billion feet had been allowed, to allot 
this lumber to all the States. Sines” 
the agency did not get this amount, if 
has made the allotments in general to | 
the States appearing on the list for 
the first quarter. If dealers in omitted” 
States can make a case for emergency 
lumber, they are permitted to petition | 
their State War Boards. This should 
be done, if supporting evidence can be 
assembled; otherwise, it wouldn’t bea 

wise move. : 














Millwork 


The OPA has set new ceilings for | 
jobber sales of stock millwork. These 
prices run from 1.2 to 5.8 percent 
above current jobber ceilings, are set 
by geographical areas and_ cover | 
roughly the eastern half of the coun 7 
try. They are determined by percent. © 
age mark-ups which are applied to the © 
dealer carload cost for stock millwork 
sold under RMPR 293 and to jobber 
costs for Douglas fir doors sold under 
RPS 44. There are about 400 jobbers 
in the United States who stock mill- 
work in car lots for resale to retail 
dealers. In peacetime, about 90 per- 
cent of all stock millwork is used in 
new residences. At present, its chief 
use is in war housing projects and in 
repair work. 

These price increases will relieve 
jobbers from a squeeze caused by in- 
creases in manufacturer’s prices and 
in labor costs. The exact amount of 
dollars and cents increase in cost to | 
the retailer, resulting from the new 
prices, may be added to the retailer's 
current prices. 































Also Issued by OPA 


Amendment No. 5 to Revised Maxi- 
mum Price Regulation No. 293—Stock 
Millwork. This amendment to the reg- 
ulation providing manufacturers’ ceil- 
ing prices for stock millwork provides Pol 
that for buyers who received manufac- 
turers’ maximum service discounts or 


: me! 
concessions in the last six months of 
1943, the maximum carload price for leve 
stock millwork shall be the maximum 
carload direct-mill price to retail dur 


dealers, less the manufacturer's pub- 
lished service discounts or concessions ex 
in effect in the first nine months of 
1941. The maximum published com 
cession, OPA said, is the service dis- 
count received by jobbers. The purpose l 
of this amendment is to preserve the 











service discounts which manufacturers will 
customarily have given millwork job- ma 
bers. 
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- The FARMER'S ~ ae 
WARTIME H ANDBOOK ~ 
of available . 
BUILDING MATERIALS 
_and their uses 


Certain-teed’s big FARMER’S 
WARTIME HANDBOOK is the 
“‘Book-of-the-Year.” Here’s why. Its 
20 pages are jam-packed with practical 





is also 
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Certain-teed distribu- 

tors, for it proves to farm 


suggestions and ideas on farm build- 








ing problems. 


It shows how Certain-teed building 


customers that if one Certain-teed 
products can take the place of scarcer 


product is not immediately available, 


materials. And most important—how 
several different Certain-teed products 
can be used for the same job! 


another may serve equally well! Cer- 
tain-teed advertising, in five leading 


farm magazines, offers this Handbook 
That’s why this Farmer’s Handbook _ to 5,000,000 farm families! 
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Certain-teed Products Corp. 
120 S. LaSalle Street, Chicago 3, Ill. 











April 15, 1944, AMERICAN |LUMBERMAS 








‘dt 































































































BERMAN 








- ¢ « ASSOCIATIONS & CLUBS 





Southeast Missouri Dealers 


The Southeast Missouri Retail 
Lumber Dealers’ Association will 
hold its annual conference on Thurs- 
day, May 11, at the Marquette Hotel 
in Cape Girardeau, Mo. 

W. T. Nethery, secretary, says the 
program is being planned from a 
practical standpoint and the speakers 
will be men who have actually ex- 
perienced the dealers’ difficulties and 
can bring helpful advice. Secretary 
Nethery further says: “Although our 
Southeast Missouri association is 
small in comparison to many others, 
nowhere have the lumbermen coop- 
erated more loyally. The directors 
have been justly proud of our con- 
ventions during these last difficult 
years. We lumbermen have stood to- 
gether. We have taken it on the chin. 
We still can. Let’s not say ‘Sink or 
swim together,’ but swim. If the boys 
can fight our battles over there, then 
we can fight our problems here.” 


New England Lumbermen 


The spring meeting of the New 
England Lumbermen’s Association 
will be held at the Carpenter Hotel, 
Manchester, N. H., on Thursday, April 
20, beginning at 10:30 a. m. Besides 
regular business, subjects for reports 
and discussion are: Ceiling prices on 
softwood and hardwood lumber and 
on logs; WPB order L-335; plan of 
Maine lumbermen to hold County 
meetings of lumber producers to coun- 
teract price violations and black mar- 
kets, Government agency representa- 
tives will be present to explain and 
answer questions. 

President A. M. Batchelder, North 
Chelmsford, Mass., invites members 
to send him questions or business they 
wish taken up at the meeting, so that 
it can be included in the schedule. 


Twin Cities Hoo-Hoo 


An awards dinner at the Covered 
Wagon cafe in Minneapolis the even- 
ing of April 4 was the climax of the 
Twin Cities Hoo-Hoo club bowling 
league. George Cary was master of 
ceremonies. He introduced the bowl- 
ing league president, Nate Thompson, 
who in turn presented several promi- 
nent Hoo-Hoo bowlers and Tom Bon- 
ner, the Twin Cities club president, 
who gave a short talk. 

Mr. Thompson presented the league 
trophy to Olaf Serley, captain of the 
Serley Sash & Door Co. team, 1943-44 
champions. 

Vern Larson, Owens-Illinois Glass 
Co, which sponsored the Insulux 
team in the bowling league, was 
elected president of the league for 
next season. George Kaehn, Weyer- 

fuser Sales Co., was chosen vice 


president, and Harry Stoneman, 
Thompson Lumber Co., was re-elected 
secretary-treasurer. 

A blind tiger tournament was held 
immediately after the dinner. 


West Coast Lumbermen 


The public relations program of the 
West Coast Lumbermen’s Association 
for the coming year was discussed at 
a meeting at the Hotel Monticello in 
Longview, Wash., March 24. Those 
present included William Swindells of 
Portland, Ore., chairman of the asso- 
ciation’s public relations committee; 
Roy Morse, Longview, Wash.; R. W. 
Vinnidge, Seattle; E. A. Middleton, 
Aberdeen, Wash.; M. Hansen, Shelton, 
Wash.; E. T. Clark, Seattle; L. R. 
Crosby, Portland, and Col. W. B. 
Greeley of Seattle, all committee mem- 
bers; and James Stevens, Seattle, and 
Art Priaulx, Klamath Falls, Ore., of 
the association staff. 


Memphis Lumbermen 


Members of the Lumbermen’s Club 
of Memphis, meeting at the Hotel 
Peabody on April 6, decided to in- 
vestigate the possibilities in tree 
farming, and will co-operate with 
Friends of the Land in a program on 
“Tree Farming and Forest Conserva- 
tion” in Memphis on April 27. 

The club instructed George T. Mc- 
Call, president, to appoint a commit- 
tee to investigate. and work on the 
project. 

Sam Nickey, Jr., explained tree 
farming, saying: “Foresighted lum- 
bermen are greatly concerned about 
the misconception that it is impossible 
to grow hardwoods in the South. It is 
believed that unless some agency de- 
velops a constructive plan, the hard- 
wood industry will be for strict leg- 
islation and restrictions under the 
U. S. Forest Service. 

“It is possible to grow hardwoods 
of a very good grade. It is being 
done successfully and economically in 
some places. 

“Tree farmers promise to endeavor 
to keep out fires and to engage in good 
management in handling timber.” 


Kansas Dealers Discuss Problems 


Central Kansas Lumbermen’s Asso- 
ciation: annual convention at the 
Masonic Temple, Salina, Kan., March 
28-29. 

Officers elected: 


President—W. W. Isaac, Norton. 

First vice president—R. R. Rhoades, 
Council Grove, now in the armed 
forces, (re-elected). 

Second vice president—Glenn Tay- 
lor, Lyons. 

Secretary-treasurer—M. L. Doner, 
Salina (retained). 

Directors for three years—W. A. 
Crihfield, Geneseo, and Lee Broyles, 
Belleville. 

Speakers: 


Elmer Henry, Solt Lumber & Coal 
Co., Morganville, Kan., retiring presi- 
dent. 

William E. Long, manager-director 
Kansas Development Industrial Com- 
mission, Topeka, Kan. 

Lt. Harry A. Price, Chaplain at 


Winters General Hospital, Topeka, 
Kan. 
Edw. N. Fahnestock, Priorities 


Dept. WPB, Wichita, Kan. 

Rev. Father Stephen Lamping, Em- 
poria. 

Despite one of the most miserable 
days Kansas has ever produced, with 
a high wind and wet snow swirling in 
blizzard proportions which made traffic 
movement almost impossible on the 
opening day, there was a registration 
of over two hundred. 

The first business session opened at 
1:15 p. m. on Tuesday, and following 
preliminaries and the president’s ad- 
dress by Retiring President Elmer 
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Henry of Morganville, William E. 
Long, secretary-director of the Kan- 
sas Industrial Development Com- 
mission, related the possibilities of 
Kansas in the general field of indus- 
trial potentialities, particularly from 
the point of view of the many natural 
resources possessed within its borders. 


Lt. Harry Price, Chaplain of Win- 
ters General Hospital, used the Sears- 
Roebuck catalog as the basis of his 
talk to show how easy it is for dealers 
in merchandise to sell consumers if 
the proper effort is. given to selling 
merchandise that appeals to the aver- 
age wage earner and provided the 
article is in demand and priced right. 


Edw. N. Fahnestock concluded the 
opening day’s business session by ad- 
dressing the group on lumber and 
building material priorities. He stated 
the absolute necessity of securing a 
definite rating on every sale regardless 
of how small and said that WPB regu- 
lations M-208 and L-41 give informa- 
tion that should guide every sale. 


Rev. Father Stephen Lamping of 
Emporia was the featured speaker at 
the banquet on Tuesday evening. His 
topic was “Seven Years in Nazi Ger- 
many” and he described his experi- 
ences in Nazi Germany before the 
outbreak of the war. 


The Wednesday sessions opened at 
9:30 a. m. with a dealers’ discussion 
participated in by Ed. Johnston, 
Charles Hestwood, Edw. Fahnestock, 
and others. Following reports by the 
nominating and resolution committees, 
the meeting adjourned. : | 'o ¢ 
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Postwar Cooperation Stressed at 
Florida Conference 


Florida Lumber & Millwork Asso- 
ciation; twenty-fourth annual confer- 
ence held at the San Juan Hotel, 
Orlando, Fla., March 29. 


Officers unanimously re-elected: 


President—Lucien L. Renuart, Ren- 
uart Lumber Yards, Miami. 

Vice president—J. A. Pittman, Pitt- 
man Builders Supply Co., Orlando. 

Secretary-treasurer—Marie M. Ben- 
nett, Orlando. 

New directors—Bob Shirk, West 
Palm Beach; Ralph Griffin, All States 
Lumber Co., Tampa; Walter Gregory, 
Pinellas. Lumber Co., St. Petersburg; 
and Leonard Todd, R. H. Todd Lum- 
ber Co., Ocala. 


Holdover directors—Horace F. Hol- 
land, Panama City; W. H. Wilson, 
Tallahassee; W. M. Mason, Jackson- 
ville; Fred Stones, Daytona Beach; 
Paul L. Osteen, Fort Pierce; H. L. 
Lawson, Miami; Edward Simpson, 
Fort Myers; B. F. Mount, Palmetto; 
A. M. Hess, Florence Villa; F. J. 
Igou, Orlando. 

Associate directors—J. H. Van Hoy, 
Bird & Son, Sanford; Owen McDon- 
nell, Brooks-Scanlon Corp., Foley, 
and I. W. Phillips, Jr., L. W. Phillips 
& Co., Tampa. 

Director-at-large—Al Combs, Build- 
ers Service Co., Gainesville (re- 
elected). 

National director—James F. Mack, 
Mack Lumber Co., Hollywood (com- 
pleting a three-year term). 


Speakers: 

W. H. O’Brien, Southern Pine Assn., 
New Orleans, La. 

William F. Jacobs, assistant State 
forester, Tallahassee. 

Russell, Kay, executive secretary, 
Florida Voters for Constitutional 
Government. 

Thornton Estes, representative for 
the Southeastern States on Lumber 
Retail Distribution Advisory Com- 
mittee, Birmingham, Ala. 

Chester B. Treadway, chairman, 
State Planning Board, Orlando. 


Arthur F. Briese, Chicago. 


The meeting was called to order 
promptly at 9:30 by President Renu- 
art, and following preliminaries, he 
delivered his annual message, in which 
he thanked the members and officers, 
directors, and Secretary Bennett for 
their cooperation in making his year 
of service a successful and pleasant 
one, and said that without the untiring 
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efforts of the lumber associations, the 
industry would be hopelessly lost in 
confusion. 

Following the report of Secretary- 
Treasurer Bennett, W. H. O’Brien, 
trade promotion manager of SPA, 
New Orleans, was the first featured 
speaker. His topic was “Postwar Co- 
operation Between Retail Lumber 
Dealers and Manufacturers.” He 
stressed the importance of mutual 
effort in planning for postwar business 
and said it deserves the careful con- 
sideration of all branches of the in- 
dustry—dealers, mill representatives, 
and manufacturers. 

William F. Jacobs, assistant State 
forester, Tallahassee, gave one of the 
most interesting and best presented 
talks of the meeting. His address, 
titled “That New Material Called 
Wood,” was based on wood beyond its 
natural limitations. Divided into five 
parts, his talk covered preservation, 
reassembly, chemical conversion, dry- 
ing and seasoning, and alteration of 
mechanical properties. He illustrated 
his remarks with articles made from 
wood through the various processes 
mentioned. 


Russell Kay, executive secretary of 
the Florida Voters for Constitutional 
Government spoke on “Personal Re- 
sponsibility for Constitutional Govern- 
ment.” 

Mr. Ledford, priorities division, 
WPB, Jacksonville, informally an- 
swered questions asked by the lumber- 
men, following adjournment for lunch. 


Thornton B. Estes, Estes Lumber 
Co., Birmingham, Ala., and Southeast- 
ern States representative on the WPB 
Advisory Committee, opened the after- 
noon session by explaining the setup 
and routine working of the lumber 
division meetings, in his talk on 
“Southern Dealers and Their Coopera- 
tion With the War Production Board.” 
At the conclusion of his remarks, Mr. 
Estes answered questions from the 
floor. 

The last featured speaker of the 
afternoon session was Chester B. 
Treadway, chairman, Florida State 
Planning Board, Orlando, on the sub- 
ject “Florida After the War.” He said 
postwar planning and long-range plan- 
ning go together and gave some sug- 
gestions to the dealers as builders and 
suppliers of materials for building, 
which, if used, might be of benefit to 
their communities in planning their 
postwar activities. 

James F. Mack, national director of 
the Florida association, in his report 
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Lucien L. Renuart 


reviewed the activities of the associa- 
tion during the past year and told 
some of the future aims and purposes 
of the National Retail Lumber Deal- 
ers’ Association. He paid tribute to 
H. R. Northup, secretary of NRLDA, 
and explained the purpose of 
NRLDA’s $100,000 postwar fund. He 
said money invested in this postwar 
fund would return far greater benefits 
than the amount subscribed. Mr. Mack 
said the National wants FHA con- 
tinued when building is again resumed 
and advocates control of surplus ma- 
terials in order to maintain orderly 
distribution. 

Joseph G. Rowel!, counsellor for the 
Lumber & Supply Dealers’ Council, 
Atlanta, Ga., brought greetings from 
the dealers of Georgia and Alabama 
and complimented James F. Mack for 
his splendid work as national director. 

Four resolutions submitted by the 
Resolution committee, composed of Al 
Combs, chairman, Marcy Mason, and 
Cecil Willis, were adopted: Extending 
sincere appreciation to Thornton 
Estes and Ben Johnston for the valu- 
able service they are rendering 4s 
representatives on the OPA and WPB 
Advisory committees; recommending 
that FHA be allowed to resume its 
former function as soon as conditions 
permit; expressing appreciation to the 
speakers for their interesting and 
helpful messages, and expressing ap- 
preciation to all persons and groups 
of persons who helped to make the 
meeting a success. 

The breakfast meeting of the Old 
Timers Club, which is now four years 
old, brought out an attendance of 
thirty-four—the largest in its history. 
W. E. Tylander, president of the club, 
presided at the breakfast. 

Frank Traynor was master of cere 
monies at the banquet for members 
and guests in the evening, and Arthur 
F. Briese, humorist, entertained the 
attendants. The banquet was followed 
by dancing and entertainment. 
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Contractors Prefer Its Easy-to-Clean Surface 


Jobs can be delivered sooner . . . with less effort 
... and in top condition when they are finished 
with Weatherwood* Insulating Tile, Paneltile 
and Building Board because of its easy-to-clean 
surface—another of many reasons why Weather- 
wood leads. 

Its special scuff-resisting surface stands up 
well under handling and application. Ordinary 
finger and hand prints, and similar marks, may 
be removed easily with rubber or other wall- 
paper cleaner. 

Ordinary construction or household dust and 
lint may be removed simply by brushing the 
surface lightly, or wiping with dry, untreated 
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sponge, or both. No wonder contractors prefer 
Weatherwood with its “‘easy-to-clean” surface. 


What Does This Mean to You? 


Contractors save in application cost with easy- 
to-clean Weatherwood, so they buy it again and 
again. That means repeat business that “rings 
up” bigger profits for you. It means faster turn- 
over. Most important of all today—it means 
business you can sell, for Weatherwood insu- 
lates, saving fuel; requires no special skill to 
apply; and is available—vital features that are 
important in today’s profit picture. 

*Trademark Reg. U. S. Pat. Off. 








Freedom From Government Control 
Topic at North Dakota Annual 


North Dakota Retail Lumbermen’s 
Association; thirty-seventh annual 
meeting and war conference held at 
Elks Club, Fargo, N. D., March 28-29. 
Officers elected: 

President—John 
town. 

Vice president—George B. Patter- 
son, Rugby. 

Treasurer—John H. Glenn, Fargo. 

Secretary—John Alsop, Fargo. 

Directors—Fred Sayler, Wishek; 
Andrew Hvidston, Fargo, and C. J. 
Enders, Center. 


F. Olson, James- 


Speakers: 

W. H. Badeaux, secretary North- 
western Lumbermen’s Assn. 

Arthur H. Brayton, ‘Des Moines, 
Iowa. 

Harry T. Kendall, vice president and 
general manager, Weyerhaeuser Sales 
Co., St. Paul, Minn. 

Dr. Joseph Kise, Moorhead, Minn. 


Cullen Wright, Sand Hill Philoso-— 


pher from Nebraska, Omaha, Neb. 

Freedom of business from govern- 
ment control, postwar expansion, and 
labor problems were among the prin- 
cipal topics discussed at the meeting, 
at which Retiring President Andrew 
Hvidston of Fargo gave the presi- 
dent’s annual message. 


Arthur H. Brayton, Des Moines, 
Iowa, whose topic was “Adaptability 
and Ingenuity for 1944,” told the 
North Dakota group that the public 
should be informed through advertis- 
ing regardless of the merchandise 
shortage, and warned the lumbermen 
that courtesy, service, and patience 
play an even more important part in 
retailing than ever before. 

One of the outstanding addresses of 
the convention was delivered by Har- 
ry T. Kendall, vice president and gen- 
eral manager of Weyerhaeuser Sales 
Co., St. Paul. Speaking on “After the 
War, What?” Mr. Kendall said: “The 
American people will be faced with 
the choice of one of two things fol- 
lowing the war: The right to work 
hard and build one’s own destiny, or a 
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life without risk but also without 
hope.” He reviewed the postwar peri- 
od and divided it into four parts: 
Germany or the war in Europe; the 
Pacific war; reconversion or readjust- 
ment, and boom or reconstruction 
period. He raised the question of 
bureaucracy in present day govern- 
ment and stressed the fact that it 
should be disposed of in the postwar 
period and asked, “Will the govern- 
ment be the servant of the people or 
the master?” Emphasizing the fact 
that the fight must begin now for 


Newly elected offi- 
cers of the North 
Dakota Retail Lum- 
bermen's association 
are, left to right: A. 
Hvidson, Fargo, di- 
rector; John Alsop, 
Fargo, secretary; 
George B. Patterson, 
Rugby, vice presi- 
dent; C. J. Enders, 
Center, director; 
John F. Olson, 
Jamestown, presi- 
dent, and John H. 
Glenn, Fargo, di- 
rector. The third di- 
rector is Fred Sayler 
of Wishek. 


freedom from government control, 
Mr. Kendall said the people must look 
to the Congress to alter the situation 
and work to acquaint the Congress 
with the wants of the public. 

A panel discussion on government 
regulations was conducted by William 
H. Badeaux, secretary of the North- 
western Lumbermen’s Association: 
The discussion, covering new regula- 
tions and how lumbermen are affected 
by them, was participated in by Por- 
ter C. Talcott and Richard Houston, 
both of the Fargo OPA regional of- 
fice; J. G. Skaaren, Minneapolis, with 
the lumber section of the priority divi- 
sion of the regional WPB office; 
George Ekstrand, secretary of the 
Northwestern Retail Coal Dealers’ As- 
sociation, and Stanley Wilner, North 
Dakota State AAA committee repre- 
sentative. 

A glimpse into America’s far- 
flung war fronts was given by Dr. 
Joseph Kise of the Moorhead State 
Teachers College, Moorhead, Minn., 
who recently returned from a Wash- 
ington conference at which Gen. 
George Marshall, U. S. chief of staff, 
showed figures and charts to prove the 
German people are almost as well 
prepared today as they were in 1939. 

Although the sessions were chiefly 
serious and the usual pre-war hilarity 
was absent, fun-making was not en- 
tirely forgotten. A past presidents’ 
luncheon, the annual banquet, smor- 
gasbord, and stag party were followed 
by a Hoo-Hoo concatenation. 


Baltimore Lumber Exchange 


The managing committee of the 
Baltimore Lumber Exchange at its 
monthly meeting held April 3 in the 
Merchants’ Club, with President Har. 
old A. Crane in the chair, discusgeg 
Order L-335 and it was decided that 
the committee, of which Edward §. 
James is chairman, should do some 
advertising locally to inform the eon. 
suming trade how to meet government 
restrictions. It was also announced 
that in response to the invitation ex. 
tended by F. Bowie Smith of Hoo-Hoo 
Club No. 100, a general meeting of the 
exchange will be held on the first 
Monday in May, at the Merchants 
Club, at which the ladies will be 
guests. The usual reports of the 
secretary and other officers were pre. 
sented and approved. 


Baltimore-Washington 
Lumber: Sales Club 


The Baltimore and Washington 
Lumber Sales Club at its monthly 
meeting held April 3 at the Lord Bal- 
timore Hotel in Baltimore, discussed 
the new order L-335. The talk followed 
a special session at the Stafford Hotel 
last month, when some of the mem- 
bers took-in the session of the local 
Hoo-Hoo Club at which an address 
elucidating the order was given by 
Ralph Marquis of WPB. Arthur V. 
Charshee, president, occupied the 
chair and the usual supper afforded 
an opportunity for fraternization. 


Scheduled Meetings 


April 20—New England Lumbermen’s 
Association, Carpenter Hotel, Man- 
chester, N. H. Spring meeting. 


April 20-21—Arkansas Association of 
Lumber Dealers, Albert Pike Hotel, 
Little Rock, Ark. .Annual conference. 


April 26 —American Wood-Preservers’ 
Association, Palmer House, Chicago. 
Annual conference. 


April 27—Philadelphia Wholesale Lum- 
ber Dealers’ Association, Franklin 
Room, Benjamin Franklin Hotel, 
Philadelphia, Pa. Fiftieth anniver- 
sary celebration. 


May 11—Southeast Missouri Retail 
Lumber Dealers’ Association, Mar- 
quette Hotel, Cape Girardeau, Mo. 
Annual conference. 


May 16-17—Railway Tie Association, 
Hotel Netherlands Plaza, Cincinnatl, 
Ohio. Annual conference. 


June 6-7—National-American Wholesale 
Lumber Association, Edgewater 
Beach Hotel, Chicago, Ill. Fifty- 
second annual meeting and war con- 
ference. 


July 26-27—Southern Woodwork Ass0- 
ciation, The Cloister, Sea Island 
Beach, Ga. Executive meeting for 
members only. 


Sept. 5-6-7— Pacific Coast Wholesale 
Hardwood Distributors Association, > 
Santa Barbara Biltmore Hotel, Santa. 
Barbara, Calif. Twenty-second 4m « 
nual and war conference. : 


; 
Sept. 28-29—National Hardwood Lum- ' 
ber Association, LaSalle Hotel, Chi- 
cago. Forty-seventh annual and 
hardwood industry conference 
pustwar problems. 
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N the arctics and the tropics, direct- 
ly exposed to freezing sleet, wind- 
driven salt water, tropical storms and 
high humidity, war supplies protect- 
ed by SISALKRAFT, are arriving in 
usable condition. In a few weeks of 
such direct exposure, SISALKRAFT 
is withstanding more abuse than it 
would get in a lifetime of normal 
building use. 


The very same qualities that make 
SISALKRAFT so much in demand for 
building construction, concrete cur- 
ing and many agricultural uses are 
the reasons why it is protecting war 
supplies enroute to fighting fronts. 
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Tough, weatherproof, tear-resistant and scuff-proof, SISAL- 
KRAFT has, for 20 years, served the building industry and 
agriculture. When Victory is won it will again be available 
through lumber dealers — with a war service record that 
is convincing proof of its toughness, permanence and un- 
matched weatherproof qualities. 





SISALKRAFT-MORE THAN A BUILDING PAPER 


per Ku: 


Assures Dry Concrete Unequalled for Flash- 
Floors When Used ing Around All Ex- 





Repels Wind and 
Moisture When 
Used in Walls 


Cures and Pro- 
tects Concrete 
Floors 
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Over Subfill terior Openings 


To Line Poultry Houses, 





Back of Stucco, Makes Floor Protects Equipment 
Make Silos, Cover Hay Over Studs or Construction and Materials Stored 
Stacks Sheathing Dust-Tight in the Open 











SELL THEM! 


MAKE EXTRA 
PROFITS! 


The same men who buy your other 

products are logical buyers of SPEED- 

MATIC Electric Handsaws. And no 

one in town has a better chance to 

show SPEEDMATIC in action, right in 

your own yard, doing scores of jobs faster, better, 
than they've ever been done before. 


The over-all profit on just one SPEEDMATIC is equal to that of an 
ordinary load of lumber, and multiple sales are not uncommon. That's 
because hard-hitting, nation-wide advertising is constantly selling your 
customers on SPEEDMATIC's extra advantages. Here is business you 
might as well have—and without expanding your sales force or facilities. 
For lumber and building supply dealers, here is a line that's a natural— 
with a market ready-made and waiting for you! 


BE YOUR DISTRICT'S HEADQUARTERS 
FOR SPEEDMATIC FLOOR SANDERS 


Many dealers have found a source of steady profit renting 
or selling SPEEDMATIC Floor Sanders—and the supplies and 
accessories that go with them. SPEEDMATIC is the 
smoothest, fastest, floor finisher made. Por- 
ter-Cable can help you get this paying 
business started. Write for our proposition 
today! 


AKE- is the world's most popular portable 
sander! 


The handiest tool for your 

aBOU own mill, for touch-up, fitting, etc. 

Just the thing to round out a line of fast-selling PORTER. 
CABLE Electric tools, too! 


Start Getting Ready for the Postwar Rush! 


Write or wire for our dealer propositions — do it today! 


PORTER-CABLE "32" 
| 1600-4 N. Salina St. 
SYRACUSE, N. Y. 


_. - Pearls 


We Erred 
Gentlemen: 

We would like to call your attentioy 
to a misleading statement appearing 
in your issue of March 4, describing 
the “First Sawmill in Bougainville” 
“The latter, a cross-cut tool cannot 
be put into use until the tree is lying 
in a horizontal position.” 

For your information, these powe) 
driven chain saws are not only usej 
for cutting logs into length, but alsy 
can be used for falling trees. 

We have supplied a great many oj 
these machines to the Armed Forees 
and it is possible that the machine t) 
which you refer may be one of oy 
manufacture, and for that reason a; 
well we are very anxious that correct 
information be furnished to the public. 

C. M. Thompson, 

Manager Product Engr. Diy, 
Henry Disston & Sons, Inc. 
Philadelphia. 





Roorbacks 
Dear Sir: 

The last sentence in your article 
“Shirt Sleeve Survey” most certainly 
proves you are an optimist. 

In the past few years, where in this 
country have the amphibious political 
roorbacks found honest federal -gov- 
ernment to snap at? 

H. C. Dodge, President 
S. A. Woods Machine Co. 


Boston 

@ I am an optimist; not only about 
the American government but also 
about the American people who re 
create the government daily. 

In the story to which you referred, 
I didn’t use the term “federal” gov- 
ernment; since the pre-election falsi- 
fications I had in mind are being 
smeared chiefly upon men who hold 
State offices or no offices at all. 

However, so far as “honest federal 
government” is concerned, I imagine 
almost any citizen could find something 
in Washington to approve. At least | 
can; and I have been a registered 
Republican all my voting life. Pu 
it on a simple basis: Two members 
of the Cabinet and probably a major 
ity of key administrators in the war 
agencies are Republicans. I think 
these are honest men who have done 
honest work. Republicans, with ine 
dental Democratic help, have been 1 
control of Congress for some time. 
They have been passing laws ove! 
the Presidential veto. This legisl 
tion hasn’t been brilliant. It isn’t any: 
thing that I, as a Republican, poit! 
to with pride. But I have considert 
it honest in intent. 

Of course it’s silly to measult 
honesty, either in fact or in intel 
by party labels. Plenty of Democratt 
sponsored laws, such as SEC a 
Social Security legislation, are ™ 
garded by the country as honest 
useful. If and when the Republic! 
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party returns to full power it can 
not repeal these laws; not unless it 
aspires to a return trip from White 
House to dog house in one jump. 

In telling the alligator parable, I 
wasn’t thinking of the derisive stories 
thrown at the Roosevelts. The Presi- 
dent needs no defense of mine against 
disparagement; for who in all Amer- 
ican history has traveled farther 
than he on the back-wash of dis- 
paragement ? Unless it gets in its 
destructive work quickly, this ill- 
natured stuff usually hits into the 
law of diminishing returns and pre- 
sently is helping its intended victim. 

Smart old Charlie Michelson used 
this strategy of derogation to a cer- 
tain extent, back in °32; chiefly to 
convince timid Democrats that an 
opponent who could be laughed at 
could be defeated. That was his im- 
mediate purpose. But Michelson under- 
stood the psychology of politics bet- 
ter than any Republican since Thad 
Stevens. He expected his rasping of 
Mr. Hoover to result in retaliatory 
stories about Mr. Roosevelt. This 
happened; whereupon old Charlie 
capitalized the attack and made the 
President loved for the enemies he 
had attracted. 

They say that Michelson learned 
this technique from Henry Ford. 
Years ago, jealous competitors spread 
derisive stories about the Model-T, 
to “destroy” it; presently were aghast 
to learn that Henry was busily col- 
lecting and circulating these stories 
and was using them to spark the big- 
gest sales in all industrial history, up 
to that time. I’ve long tried to get my 
fellow Republicans to abandon this 
effort to smear the President. But 
it was fun, and probably made them 
feel superior, to repeat these _ill- 
natured jests about the Roosevelts. So 
they kept right on doing old Charlie’s 
work for him, just as he’d planned it. 

The falsifications I had in mind, 
when I wrote the story, are the ones 
being told about Republican candi- 
dates for the Presidency. I believe 
none of these slanders about Stassen, 
Bricker, Dewey, Willkie or Roosevelt. 
I think they’ll have little effect upon 
the nominations or the election. Why, 
then, worry about them? For this 
reason: In pure hellishness these 
scandal mongers damage the morale, 
the confidence, the hope and the pride 
of honest private citizens of all 
parties. They raise the suspicion and 
the fear that no public man is honest 
and that no official can be trusted. 
Yes, I'm an optimist about the Amer- 
lean people. Give them time and they 
expose lies and liars. But why, in 
heaven’s name, should this dirty job 

forced upon them? We no longer 
think it funny or good sport to falsify 

a bill of lading. We have another 
name for it; one written into criminal 
law. The public no longer has to force 
common honesty upon us. Why then 
nN think it funny or good sport 

falsify a man’s reputation? 
ou and I know that public men 
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Now... 


Some day soon, broad-scale changes 


in product, in markets and in buying 
habits will confront sales managers 
with a whole new set of sales man- 
agement problems. Actually, in its 
preliminary aspects, the race for 
post-war sales is on right now, and 
there is every indication that as it 
has in the past, success will in the 
future depend in large measure on 
organized facts. 

Because the provision for obtain- 
ing sales facts and maintaining them 
in the most highly useful form is a 
prerequisite of efficient sales opera- 
tion, Remington Rand offers a handy 
blueprint on “3 Ways to Build Sales 
in Post-War Markets.” This book 
has been prepared carefully in the 


light of wide experience in serving a 


TEAR OFF 
AND MAIL . 


A BLUEPRINT 


for the Sales Manager 


substantial portion of the nation’s 
business firms through our Systems 
and Methods Technicians. It boils 
down into twenty readable pages the 
principal points to be considered, the 
means to each objective and dem- 
onstrates clearly and in detail the 
actual forms in which the Sales Man- 
ager can best obtain the major and 
vital elements of control he requires. 
Due to the “Fact-power” gener- 
ated by the exclusive Kardex System 
f Management Control, these forms 


furnish in many 


ways the most com- matic 


Rare. ro life 
os 


oc 


pact sources of in- Hija 
formation ever de- 
vised. We urge you 


to get this book— 





it’s free— today. 





SYSTEMS DIVISION 


REMINGTON R 


Buffalo 3, New York _ : 






can be trusted. I dare say you would 
trust the Governor of your State in 
any situation; that you will continue 
to trust him when he comes to Wash- 
ington as part of the federal govern- 
ment. But situations arise in which 
you and I don’t know what to say. 

I feel sure that, no matter to which 
party you belong, you and I could 
find it easy to agree about these 
things. The head of an old and noted 
industry is in a good position to know 
that honest business and honest gov- 
ernment have a common foundation; 
namely, honest human relations. 


Thanks for your note. I apologize 
for the length of this reply. —RYK. 


- « SUB-HEAD TOPICS 
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Must Record Costs Deducted 
from Wages 


Employers making deductions from 
wages of employes under the fair 
labor standards act for board, lodging 
or other facilities, or who furnish such 
facilities to employes as addition to 
wages, have been required, beginning 
April 1, to keep records substantiating 
the costs. 

The requirement is in accordance 
with a new amendment to the record- 
keeping regulations—an amendment 
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War has brought forth many 
discoveries—not the least of which 
is the re-discovery of the home. 
Shortages have kept people at 


home who were nomads in the 
days of plentiful gas and rubber. 
A better acquaintanceship has re- 
sulted in a greater appreciation of 


the home. 


Boys have gone off to war. To 
them home is a beacon light to 
lead them back to the peace and 
security always associated in their 
minds with the parents’ domiciles. 
The parents must be the light- 
keepers of that thought. 


Whether your childhood home 
was a cabin such as Lincoln loved, 
or whether it had the more classic 
lines of Mt. Vernon, where Wash- 
ington returned from war, the 
chances are that home to you 
meant a home of wood. 


Resolve now that you will see 
to it that your customers post-war 
plans for homes shall be houses of 
wood. Leave it to dreamy-eyed 
visionaries to plan with ersatz ma- 
terials. Be a good lumberman. Be 
loyal to lumber. It is a good build- 


ing material. 


KIRBY LUMBER CORPORATION 


Houston, Texas 


“Lumber, Laughter and Love are the greatest things in the world and you 
need all three to make a home.” Douglas Malloch. 





described as necessary to clarify any 
confusion as to the employer’s respon. 
sibility for maintaining records tp 
justify the reasonableness of such 
deductions from pay. 

In cases where the employer can 
clearly show compliance with the 
minimum wage and overtime pro. 
visions of the act, without resort to 
cost records, he may apply for an 
exception from these requirements, 


Severance Tax Recommended to 
Cover Fire Protection Cost 


Enactment of a severance tax on 
timber and pulpwood as a means of 
forest fire protection was proposed to 
Gov. Chauncey Sparks recently by the 
Alabama State Advisory Board on 
Conservation. 

The conservation board adopted a 
resolution to recommend the tax to 
the governor to protect “the State’s 
major natural resources against its 
greatest enemy.” 


Boosting the Dealer 


An unusual series of advertisements 
is now being run in the farm papers 
by the Continental Steel Corporation. 
This purpose is to promote an appre- 
ciation of the services rendered by 
local dealers. They aim to help build 
prestige for the dealer which he can 
cash in on when his stock is back 


WHERE DO YOU GO 
WHEN YOURE IN 
4 TROUBLE? 


YOUR 
LOCAL 
DEALER 

















athe 


This sketch heads one ad 


again to prewar levels. Says a typical 
ad: 

“Always fair and _ square, and 
always there when you need something 
in a hurry—that’s your local dealer 
He’s one man who has earned a Te 
spected place in your community. His 
supplies may be low right now, but 
when steel becomes more aboundant 
he will be first to bring you many 
things you need including fence, steel 
roofing and siding and other ste 
products.” 
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total score of your method 
Since 1866, Bilt-Well has been known for uniform Compare ae eT — 
quality, correct design and consistently fine crafts- 
manship in wood. Throughout those 78 years, we For better, faster, more accurate testing, 
have kept pace with progress; we have combined a depend on 
'world of experience with modern-day methods. This 


singleness of purpose — always better products in M 0 i s T U 2 - 4 & G i S T a Q 
wood—has enabled us to serve a great industry 


faithfully for more than three-fourths of a centuty 
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THE BILT-WELL LINE: Bilt-Well Superior Unit Windows « Bilt-Well 
Colonial Front Entrances + Bilt-Well Clos-tite Windows * Bilt-Well 
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* - Write today for complete information 


vt a ee | MOISTURE REGISTER COMPANY 


5117 Kinsie Street ° Los Angeles 22, California 
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Draft Deferment Procedure 


All occupational deferments for men 
between the ages of 18 to 26 must 
now be approved by the State Director 
for Selective Service since these regis- 
trants have been removed from the 
jurisdiction of local boards. Employ- 
ers who wish to apply for occupational 
deferments for such workers should 
contact the State Director outlining 
reasons for the requested deferment 
and asking for a copy of D.S.S. Form 
42-Special, which is to be filed 
promptly with the State Director. 
After processing, -the application will 


be forwarded with the State Director’s 
recommendation to the local draft 
board. If it is unfavorable, no further 
action may be taken. 

If the loss by induction of men 
below the age of 26 will so hamper 
operations that there is no alternative 
but to close down, the employer should 
contact the Lumber Division of the 
War Production Board immediately 
and acquaint them with details of the 
predicament. 

The important thing to remember is 
that formerly special training, profi- 


Trade Demands Kiln-Dried Lumber 





Shipping Green-From-Saw Harms 
Entire Lumber Industry 


Following editorial from recent issue of 
well-known lumber m&gazine shows what 
serious consequences the lumber industry 
will face if some mandfacturers continue to 
fill orders with impropéfly seasoned lumber: 


“* * * The war has givertiumber an unprecedented 
and priceless opportunity to show its great adaptability 
to a wide variety of uses. No greater chance for construc- 
tive trade promotion was ever presented to any industry. 


“To offset this, however, * * * some short-sighted man- 
ufacturer has shipped improperly manufactured or im- 
properly seasoned lumber, and those who have seen it 
have jumped to the conclusion that lumber is an unde- 


pendable material. 


“The shipping of green, sap-stained lumber has done 
the lumber industry more harm than anything else in the 
world—harm that could easily be avoided by the adop- 
tion of the readily available facilities for properly season- 
ing the sawmills’ product. The manufacturers of dry kilns 
have reduced kiln-drying to an exact science. * * * 


“Those lumber manufacturers who take the short-cut 
and gain a quick dollar by shipping their product green 
from the saw are doing incalculable harm to the industry 
upon which they are dependent for a living.” 


MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 
JACKSONVILLE 1, FLORIDA 
NORTH PORTLAND, ORE. 
VANCOUVER, B. C. 


MOORE J)RY KILNS 
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ciency, length of service at a specific 
job, or educational background were 
bases for deferment; today, applica. 
tion may be made for deferment of 
unskilled workmen where a shortage 
of such labor exists. Where “remoya} 
from their present employment would 
have an adverse effect upon the main. 
tenance of required production sched. 
ules” by all means requests for defer. 
ment should be made. 


A step by step review of the action 
to be taken follows: 


1. File a request for deferment on 
Form 42-A (Form. 42-A Special for 
men between 18 and 26). 


2. If the man is placed in Class 
1-A: 

(a) Request the local board to re- 
open and reconsider; make the request 
in writing within ten days. 

(b) State specifically that if the re- 
quest is denied, this letter is to be 
considered as an appeal. 


3. If the request is denied by Local 
Board, the case will be submitted to 
the Board of Appeal. 


4. If the classification of the Local 
Board is upheld by the Board of Ap- 
peal, you will be notified. 


5. If the appeal is denied by the 
Board of Appeal, write either to the 
State Director of Selective Service of 
the state in which the registrant is 
employed or to the State Director of 
the state in which the registrant’s 
Local Board is located, requesting him 
to review the case and to take appro- 
priate action. 


6. Finally if the State Director de- 
clines to take action and you feel that 
you have not been accorded full con- 
sideration, one may request review of 
the case by the Director of Selective 
Service (National Selective Service, 
Washington, D. C.). Full information 
must be submitted with such request. 


Because the entire procedure of ne- 
cessity is involved, it is suggested that, 
should an appeal be denied by a Board 
of Appeal, a representative of the 
company go to the office of the State 
Director of Selective Service to obtain 
advice on how to continue the case. 

Employers should also contact the 
Log and Lumber Advisor of WPB 
having jurisdiction over their area 
and ask him to attest to local boards 
about the critical shortage of lumber 
and the need for continued production 
so military needs may be satisfied. 

If an essential employe should be 
inducted in spite of following the 
steps outlined in this release, it is still 
possible to obtain a furlough to con- 
tinue his position in the lumber 
industry. A prompt appeal to his 
commanding officer at the point of in- 
duction should be made. The detailed 
procedure to accomplish such a fur- 
lough is contained in a bulletin issued 
by the War Department, Headquar- 
ters, Army Service Forces, Industrial 
Personnel Division, Labor Branch, 
Washington, D. C. 
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To Help You Hold Wartime Business, Postwar 


Y gee” 


Advertising is telling of wartime uses where 
wood is serving best. Business executives, engi- 
neers, architects, builders and financial men are 
learning through their trade journals of the ad- 
yantages of building with wood. Installations of 
Minalith* treated (flame-proofed) and Wolman- 
ized Lumber* (decay and termite-proofed) are 
described. 

Familiarize yourself with these two types of 
treatment that make ordinary wood long-lived. 
Be prepared to cash in as the postwar demands 
develop. Both Wolmanized and Minalith-treated 
wood are distributed through regular trade 
channels. American Lumber & Treating Com- 
pany, 1646 McCormick Building, Chicago 4, Ill. 


*Registered trademarks 
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WOOD THAT'S & ct — FOR SAFETY AND ENDURANCE 


IMERICAN LUMBER & TREATING COMPANY 


No. 8 in a series on the modern manufacture of lumber. 


J. NEILS LUMBER COMPANY 


Klickitat, Washington 
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ELECTRIC 
HARVEST 


After making the undercut which 
directs the fall of the tree, the 
electric saw begins cutting its 
way through from opposite side. 


These electrically driven saws 
enable us to cut closer to the 
ground than could be done with 
older methods, and thus reduce 
waste. 


Blaze on tree (arrow) was made 
by the Forester to indicate that 
this mature Ponderosa Pine is 
ripe and to be harvested this 
season. 








Libby, Montana 





Rely on Crosby for your 
postwar needs in South- 
ern Pine for quality, serv- 
ice and satisfaction. 


CROSBY LUMBER & MFG. 


CROSBY, MISSISSIPPI 






co. 


From 
Soft Textureg 
Klamath Basin 

Timber 


IVORY PINE 


All that the name implies 







Quality lumber from modem mill 
and kilns. Manned by an effi- 
cient organization—small enough 
to give your orders INDIVIDUAL 
attention—large enough to serve 
ALL your needs. Member West- 
ern Pine Association. 





|VoRY ‘Pine Company. 


‘MANUFACTURERS OF 


PONDEROSA: PINE: Kramamnfaus Ore!" 


» Shop fi 

Com. Boards 
Dimension | 
Rough & 

























TARTER, WEBSTERSJOHNSON, inc. 


Crocker First National Bank Building., SAN FRANCISCO, CAL. 


CALIFORNIA SUGAR PINE 
PONDEROSA PINE-- WHITE FIR 


SAWMILLS 
White Pines, Cal. North Fork,Cal. Westpoint, Cal. Dorris, Cal. 


American Load Binder 











ALL STEEL 








Double Swivel 
For ohintion LUMBER, 
LOGS. Holds load firm- (Geedyear Pattern) 
ly. Strongest . . . forged 
steel throughout . . @as- 


jest to use... most 


Write for 
circular and full infor- 
mation. 


“American” line of Log- 

ging Tools and Appli- 
ances is the best on the 
a. Catalog on re- 
ques 


. CHEN 





AMERICAN LOGGING TOOL CO., Evart, Mich. 


KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 


Manufactured by 


THE KENT MACHINE CO. 
117 Portage St. Cuyahoga Falls, Ohlo 
TUSCALOOSA, 


George Drolet, © aasama 
TIMBER ESTIMATES 


Consulting Forester Management Plans 
Depletion Reports Valuation Surveys 























Nation -Wide 
FIELD WAREHOUSING 


DOUGLAS-GUARDIAN 
WAREHOUSE CORPORATION ‘ 


New Orleans 1: Chicago 3: New York City 4: 
118 North Front St. 100 W. Monroe St. 50 Broad St. 


Write to one of the addresses above and we will have a representa- 
tive from the nearest of our 16 nation-wide offices get in touch with you. 






















PLANER AND VW 4 
JOINTER KNIVES 


— — — also high speed knives and 
molding cutters for the woodwork- 
ing industry. 


TAYLOR-STILES & CO. 
RIEGELSVILLE, NEW JERSEY 







Western Agents: 

Hall & Brown 

W. W. Machine Co, 
St. Louis, Mo. 








SPRINGSTON, IDAHO 


idaho White Pine Ponderosa Pine (\ 
Douglas Fir © WhiteFir | Cedar % 














SAWMILL MACHINERY * MILL SUPPLIES 


SHREVEPORT, LOUISIANA 


MACHINERY COMPANY 








BOOKS THAT WILL INCREASE YOUR PROFITS 


AMERICAN LUMBERMAN can fill your needs for practically 
any book on any subject pertaining to Mill Work—Calculat- 
ing footage & prices—Wood Identification—Estimating—Con- 
struction, Etc. 

WRITE FOR COMPLETE CATALOG 


AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 


WOMAN-POWER at WAR 


They “Back the Attack’ 
All Day. . . Every Day! 


More than a hundred wom- 
en are performing morethan 
a dozen useful tasks 
Dierks’ four plants—to get 
the weaponsofattackwhere | 
needed — safely, on time! | | 
Absenteeism is no problem, 
when women have sons in 
service, as have Mrs. Lucy 
Jonesand Mrs. Allene Lites. 


LUMBER AND COAL COMPANY i 
Dierks Bidg. Kansas City, Me. 















(FOURTH OF A SERIES) 
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» Reports from Lumber Markets 
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Information contained in this department comes directly from American Lumber- 
man representatives located in these cities. 


Baltimore. Md.; Buffalo, N. Y.; Cincinnati, Ohio; New York City: Philadelphia, Pa.; Norfolk, Va.; 
Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.: Birming- 
ham, Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis, Minn.; Portland, Ore.; Seattle, Wash.; 
Spokane, Wash.; Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review 

Just as the various Washington bu- 
reaus are developing ways and means 
for bringing supplies of forest prod- 
ucts into balance with the require- 
ments of our war program on all 
fighting fronts, evidence is not lacking 
in convincing proof that the lumber 
industry is applying its best energies 
—under current manpower limitations 
—to the production and delivery when 
and where most needed, of adequate 
supplies of its material. On this point 
it is strikingly significant that while 
there has been little if any increase 
in the supply of manpower for the 
woods and mill crews, the plants are 
tuning out more lumber and the 
operators are accepting CPA war 
orders more freely under the patriotic 
urge for the best possible service in 
meeting the present emergency. 

The latest statistical report by the 
West Coast Lumbermen’s Association 
revealed that for the first 13 weeks 
of 1944 the reporting mills—and the 
mills that do not report are few and 
unimportant — production totaled 2,- 
092,202,000 feet which compares with 
approximately 1,670,343,000 feet in the 
corresponding period one year ago. 
This growing ability to expand pro- 
duction is reflected in the attitude of 
the mills to broaden their commit- 
ments for the future delivery of 
schedules as shown at the CPA auc- 
tions—or lettings. At the one held in 
Portland, Ore. as recently as March 
27-28 and 29 orders for a round 100 
million feet were placed against a 
previous top of 90 million feet at 
similar “lettings” in recent months. 

The scene shifted to the Southern 
pine country last week when CPA 
submitted schedules—largely boards 
—at lettings held in Camden, Ark., 
Richmond, Houston, Charlotte, and at 
Meridian and Biloxi, Miss. While 
total placements are not yet available 
it is known that the response of the 
manufacturers was both gratifying 
to Government officials and indicative 
of a freer flow of needed lumber to 
the war effort. 

Although increased efficiency and 
longer hours in the work week at the 
mills rather than additions to native 
manpower accounts for much of the 
improving output, the assignment of 
German war prisoners to work in the 
logging camps as outlined in this 
column two weeks ago, may be adding 
somewhat to the total of production. 

OWever, efficient service at a normal 
tost level can hardly be expected from 
this type of inexperienced workers. 


It is considered but a stop-gap move 
for restoring manpower to current 
emergency needs in lumber produc- 
tion. There are real misgivings in 
the minds of lumber operators as 
they view the economic possibilities 
when their prisoner crews are em- 
ployed under strict Army rules and 
regulations which prescribe civilian 
wage levels daily and weekly hours of 
service, transportation, etc., and for- 
bid assignment of workers in woods 
or mill crews that would be classed 
as more hazardous than the men 
have been accustomed to. Thus far 
these prisoner woodsmen are being 
used more freely by the pulp and 
paper operators than upon lumbering 
projects. One important lumbering 
outfit in West Virginia has hit upon 
the promising plan of using a large 
group of prisoners in the construction 
of a logging road into a new section 
of timber, thereby releasing an equal 
number of native workers for more 
essential service in and about the 
lumber plant. 

The distribution units of the lumber 
industry—wholesale and —retail—are 
moving very little lumber and the 
amount that is going to civilian buy- 
ers is the lowest of the entire war 
period. While the War Production 
Board is permitting the resumption 
of manufacture of some lines of civi- 
lian goods to the extent justified by 
the release of necessary raw material, 
no such trend is discernible in the 
distribution of any type of forest 
product. WPB control Order L-335, 
which was effective March 22, seeks 
to establish through quarterly reports 
the total lumber requirements of the 
next quarter which it will balance 
against available supplies for that 
period. Later on the Board will ask 
the retailers to file similar reports 
covering their sales as distributors. 
The objective of WPB is to so control 
permits for deliveries that firsts will 
be served first until supplies are ex- 
hausted or surpluses develop. 

Under the older control by priori- 
ties and permits, the current shortage 
of lumber came to the surface, but 
many in the industry feel that the 
point of attack should have been in 
concentrating more and more upon 
manpower supply to swell production 
until it fully meets Government war 
requirements, instead of cancelling 
the older directives that were working 
smoothly, and substituting an indus- 
try-wide report system that may and 
may not better serve the war effort. 
The lumber industry did not fail in 
supplying requirements in World War 


AMERICAN LUMRERMAN, April 15, 1044 








I, and thus far it has performed next 
to a miracle in fully meeting the 
present war’s extraordinary call for 
supplies. Mill capacity and industry 
co-operation is not lacking. Take up 
the slack in manpower and the in- 
dustry will deliver the lumber when 
and where wanted. 

Lumber shipments of 492 mills re- 
porting to the National Lumber Trade 
Barometer were 16.2 percent above 
production for the week ended April 
1, 1944. In the same week new orders 
of these mills were 9.6 percent 
greater than production. Unfilled 
order files of the reporting mills 
amounted to 123 percent of stocks. 
For reporting softwood mills, unfilled 
orders are equivalent to 42 days’ pro- 
duction at the current rate, and gross 
stocks are equivalent to 32 days’ 
production. 

The wholesale lumber price index 
(1926—100) was 147.9 for the week 
ended April 1, 1944. 


Demand 


Eastern Market 


The persistent call at the moment is 
for boards — chiefly inch and with 
some slight improvement in manpower 
at the mills (and under pressure from 
WPB) it is reported that fully 70 per 
cent of the output of New England 
sawmills is being turned to boards, for 
use in boxing and crating war mate- 
rial. A tour of the shipping ports from 
New York to Portland, Maine, reveals 
just where much of this lumber is go- 
ing. Liberty ships are being loaded 
with overseas cargoes at most ports, 
huge crates being piled high upon the 
decks. 3elow decks graded sizes of 
containers are so closely wedged into 
available spaces as to call for very 
little lumber “dunnage” in tightly 
stowing the cargo. 

The Wiggin lumber terminal in Char- 
lestown is again completely covered 
with huge piles of British Columbia fir 
and hemlock—mostly boards—brought 
here by rail for the British war office, 
for shipment overseas as fast as ships 
can be made available. 

Just how the WPB control order 
L-335 is working will not be known 
until after the first quarter test is 
tabulated after April 25. Major con- 
sumers who are to need in excess of 
50,000 board feet during the second or 
third quarter of 1944 must file descrip- 
tive applications on or before that date, 
and failure to file such application will 
ban the consumer from receiving lum- 
ber from any source during those quar- 
ters. The purpose of the order is to 
determine the overall needs of the war 
effort in a given quarter and balance 
the total against known available sup- 
plies as a guide in directing deliveries 
where and when most needed. In line 
with recent similar tabulations the to- 
tal of unsold lots should be close to 
the irreducible minimum, though there 





has been some improvement in man- 
power supply and in production vol- 
ume, 


North Central Market 


Northern Minnesota farm region re- 
tailers report an increased demand for 
Northern pine, but as warm weather 
in the south part of the state permits 
other outdoor work than repairing and 
remodeling the call for material in 
that section is falling off, MINNEAP- 
OLIS sources report. The lessening in 
demand, however, is ascribed as much 
to potential buyers’ knowledge that 
they can obtain little material as it is 
to field work activity. The potential 
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demand in the larger cities is strong, 
but there is little actual call for north- 


ern pine, since very little is on the 
market. 

Retailers in Minnesota report that 
they have made up their minds that 


they must get along with lower stocks 
this year than in 1943. Some yards are 
turning out a few boards by purchas- 
ing timbers and re-sawing them. Gov- 
ernment agencies are taking practically 
all the new material available and 
ealling for more. Orders accepted by 
the head of the lakes mills during the 


past two weeks totaled only about 
925,000 feet and the unfilled order file 
stands at approximately 10,400,000. 


Southwest Market 


Lumbermen in the KANSAS CITY 
area report that demand for all species 
and grades continues abnormally large, 
but irrespective of the needs only a 
small amount of lumber is being made 
available for civilians. The bulk of 
the district’s output is going to the 
military, which has shown no signs of 
tapering off its needs. Estimates in 
this area are that the CPA purchases 
last year together with direct sales to 
military took about two-thirds of the 
district’s production and that this year 
the figure may even be boosted a little. 
Some leniency has been shown insofar 
as defense housing projects are con- 
cerned and many new homes are going 
up in the Kansas City area. 

Retail sales in Missouri in February 
were 14 per cent smaller than a year 
ago, according to the Department of 
Commerce. Nebraska’s' retailers re- 
ported volume the same as a year ago; 
Oklahoma had a 47 per cent increase 
and Kansas had a gain of 5 per cent. 
The Federal Reserve bank reported 
wholesale volume in February was 23 
per cent larger than a year ago and 
the gain for the first two months was 
21 per cent. The bulk of the increase 
represented withdrawals for the CPA 
which is accepting about everything 
that is offered. 


West Coast Market 


Private lumber buyers are directing 
a steady stream of inquiries at 


TACOMA lumber mills, and in many 
instances are backing them up with 
personal calls in an effort to obtain 
supplies, but to little avail, for virtu- 
ally all of the output is still going 
directly into the war effort. Reports 


received by TACOMA lumbermen show 
no indication that the government in- 
tends to withdraw from the market, 
most factors pointing to increased con- 
sumption by the various war agencies. 
Much of this is ticketed directly for 
military use, a goodly portion being 
destined for shipment overseas to areas 
already occupied by United States 
troops. Local demand continues to be 
heavy, chiefly for general construction 
and building purposes. 

At the most recent auction in PORT- 
LAND, Ore., the government placed 
many orders for 12 by 12 timbers sub- 
ject to an equal quantity of 1 and 2 
inch stock. The latter items are most 
in demand for crating and ammunition 
boxes. It is understood some 45 to 50 
mills have not met C.P.A. requirement 
of 50 per cent Federal business and 
cannot get releases for other purposes. 
On the domestic side buying lumber is 
the toughest yet. Anything will be ac- 
cepted. The industry is awaiting the 
rationing of lumber. Meantime buyers 
are making the rounds hopefully. Shin- 
gle demand continues very strong and 
so is the call for cedar siding. 


WPB Estimate 


Estimated lumber production in Jan- 
uary was 2,489,479,000 board feet, of 
which 1,879,423,000 board feet were 
softwoods and 610,056,000 board feet 
were hardwoods, 
Board announced 


the War Production 
on Mar. 31. 


Total 
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production for the month représents an 
increase of 9.8 per cent over that of 
January, 1943, and a normal seasonal 
decline of 4.4 per cent from December, 
1943. Lumber production in January, 
1943, was unusually low, WPB officials 
said, because of unfavorable weather 
conditions and low log supply. In all 
regions except the South, production 
in January, 1944, was greater than that 
in January, 1943. 


Supply 
Softwoods 


The total output of Northern pine 
lumber for the year to date is only a 
little more than a third that of 1943, 
Head of the Lakes mills report to 
MINNEAPOLIS dealers, and production 
for the past two weeks was less than 
800,000 feet. The total for 1943 up to 
this time, approximately 11,500,000 feet, 
compares with a total this year of only 
about 4,300,000 feet. Orders accepted 
by member mills of the Northern Pine 
Manufacturing Association during the 
past two weeks totaled only about 
930,000 feet, and shipments for the 
same period totaled only a little less 
than 3,000,000 feet. The total shipments 
to date in 1944 are just below the 20,- 
000,000-foot mark. Most of the North- 
ern pine cut now is going into boxing 
and crating materials for the armed 
services, though the same agencies are 
buying a lot of material for other uses. 

There has been no increase in the 
available supply of lumber in the KAN- 
SAS CITY area in recent weeks insofar 
as civilians are concerned. Production 
has been stepped up a little and the 
military is taking just about every- 
thing that is offered. The main prob- 
lem affecting the industry is that of 
manpower, which is becoming acute in 
this area. What with the drafting of 
fathers and shortages of equipment, 
mills are unable to operate with full 
crews. Where mills could run two 
shifts and still be unable to fill the 
order file, many are barely able to run 
a full 1-shift operation. Many small 
mills which were closed down for the 
winter and which had been expected 
to reopen with the coming of spring 
have remained closed for want of la- 


bor. Price ceilings have been raised a 
little and would ordinarily be an in- 
ducement to the small mills to get 


into operation, but the labor situation 
is the main obstacle. 

Stocks of all kinds around SEATTLE 
are virtually exhausted following 
months of demand which has exceeded 
production. The outlook is that lumber 
will be increasingly difficult to get 
now that supplies are depleted to the 
vanishing point. Shingle mills con- 
tinue oversold with production two to 
three per cent lower as a result of 
shutdowns by some mills unable to 
get logs. Mills cutting their own logs 
are keeping them instead of throwing 
them on the cedar market. One esti- 
mate is that 85 per cent of the gov- 
ernment needs is for 1 and 2-inch stock 
which creates a big problem for the 
mills to manufacture. 

Most of the Southern pine mills are 
losing time on account of high water, 
which in some cases has caused even 
large mills to close for a week’s time, 
while others of the larger contingent 
have lost from two to three days a 
week. As a result of this, logging has 
been extremely difficult, and together 
with the continued scarcity of labor, 
daily growing worse, production has 
been adversely affected throughout the 
past two weeks, or since last report. 

Those engaged in the manufacture 
and distribution of North Carolina pine 
around NORFOLK are still struggling 
along with the new rules and price 
regulations that were effective March 
16, 1944. However, a fact not to be 






overlooked is that many small rough 
mills have had to shut up shop be. 
cause they just cannot produce lumber 
and sell it at present ceiling prices 
without entailing a loss. These sma}j 
mills are not financially stable ang 


they cannot stand any loss. In addi- 
tion, the aggregate output of these 
same mills during normal times was 


very large and contributed in a great 
degree in supplying the then existing 
demand. Also, the weather during the 
entire month of March and for the first 
few days in April has been all that a 
lumberman would NOT like to see jt 
any time. There have been rains upon 
rains, and very cold spells, so that the 
woods, roads, etc. have been bogs of 
mud and little production could be 
carried on. 

Thus far, there has been no change 
in the price situation but it is ex. 
pected that ceiling prices on No. 1 ang 
No. 2 box grades will be issued soon. 
Box mills do not know just what No, 1 
Common and No. 2 Common grades are 
for box making purposes because they 
have been buying box grades all of 
their existence. 

The production of the better grades 
of cypress called for by activities con- 
nected with the war effort proceeds 
upon a gratifying scale, but continues 
to be subject to the limitations of the 
labor supply, a problem that remains a 
troublesome factor in the output of 
the plants engaged in supplying one 
of the important woods required in the 
pursuit of certain work. The effects of 
the draft upon the volume of available 
labor is noted, of course, but so far no 
way to remedy the existing situation 
seems to have been found. The re- 
sourcefulness of the cypress mills is 
proving a valuable factor in the in- 
dustry and the most important needs 
at least are being met, with the cost 
element held down as much as possible, 


Hardwoods 


The weather in the SHREVEPORT 
territory has been so bad that logging 
is down to a minimum, and with no 
decent drying weather the mills are 
having difficulty in getting what little 
they do manufacture into shipping con- 
dition. Stocks are now reported to be 
at the lowest ebb of any point in the 
history of Southern Hardwood Lumber 
Manufacturing. Demand is simply a 
state of terrific pressure to buy what- 
ever can be sold and the mills are just 
sitting back and trying to adjust their 
production to government purchases 
exclusively. That is the plain purpose 
of all these regulations which as one 
producer remarks has got us all “tied 
up” so, there are no alternatives except 


to live up rigidly to every order in 
effect. 
Retailers around MEMPHIS have 


been filling lumber orders with odds 
and ends of hardwoods bought from 
mills in this area. Quite a lot of the 
species are not under governmental re- 
strictions and these are being used for 
repairs. Particularly is this true of 
gum and certain grades of oak. Hard- 
wood production is below 60 per cent 
of normal. Rains have been occurring 
over the greater part of the belt for 
the past four weeks and logging and 
moving of felled-logs has been impeded 
when not stopped. The backlog of or- 
ders remains at better than five times 
normal production—and ten times the 
amount now being produced. The g0v- 
ernment’s requirements will take prac- 
tically all of the hardwoods produced 
for many months to come. 

Oak flooring is still being produced 
in small quantities and under difficul- 
ties. Oak flooring manufacturers not 
being catalogued as consumers require 
no certificates to buy hardwood lumber 
but they are able to buy only small 
quantities and the government has first 
call. 
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.. Lumber Prices & Statistics 





Relation of Unfilled Orders to Stocks 


Following is a statement of seven groups of identical mills of unfilled orders 
and gross stock footage on April 1, and reports of identical mills for corre- 


sponding period of 1943: 


No. of 
Mills 
wooDs: Rptg _ 1944 

eon WIMG << 02 136 159,217,000 
West Coast ......-- 140 882,508,000 
western Pine ...... 109 392,090,000 
Calif Redwood .... 3 181,856,000 
Southern Cypress .. ( 4,568,000 
Northern Se sa aes 6 9,870,000 
No. Hemlock ** iawn 9 8,211,000 
HARDWOODS: Rah 
ern Hdwds. $82 50,175,000 
Northern Hdwds.**.. 9 10,841,000 
? NG: 
te 65 28,249,000 
Maple ..---++eeeeres 11 6,851,000 


Unfilled Orders 


Gross Stocks 


1943 1944 1943 
131,183,000 141,732,000 167,356,000 
813,002,000 360,205,000 389,043,000 
451,104,000 619,742,000 667,009,000 
112,710,000 67,097,000 130,351,000 

11,861,000 22,820,000 50,611,000 
13,625,000 31,615,000 40,010,000 

8,469,000 5,441,000 16,175,000 
63,770,000 115,200,000 166,983,000 
12,097,000 14,842,000 26,273,000 


29,302,000 
5,498,000 


6,113,000 
2,109,000 


46,667,000 
6,552,000 


**Unfilled orders reported by 7 and 8 mills, respectively ; stocks by 9 mills. 


tUnits. 





National Production, Shipments, and Orders 


Following is the National Lumber Manufacturers’ Association’s report for 
the week ended April 1, covering mills whose statistics for both 1944 and 
1943 are available, and percentage comparisons with statistics of identical 
mills for the corresponding period of 1943: 


Av. No. Per- Per- Per- 

Mills Production cent Shipments cent Orders cent 
SOFTWOODS: Rptg. 1944 of 1943 1944 of 1943 1944 of 1943 
jae Pime ..... 136 14,010,000 62 17,080,000 72 20,067,000 88 
West , bee wde% 140 112,394,000 103 129,442,000 116 126,892,000 116 
Western Pine ...... 109 63,576,000 114 71,388,000 97 59,158,000 ts) 
Calif. Redwood ~ 38 9,338,000 107 10,160,000 69 10,408,000 108 
Southern Cypress .. 7 543,000 59 1,077,000 60 700,000 45 
Northern Pine ..... 6 300,000 39 1,350,000 66 845,000 52 
No. Hemlock ...... 9 832,000 117 600,000 53 696,000 34 
HARDWOODS: 7 bie same ; 
Southern Hdwds. .. {72 4,716,000 64 8,645,000 rei) 6,988,000 76 
Northern Hdwds. .. 9 1,423,000 s2 849,000 47 1,266,000 68 
FLOORING: 
i a hoa diene si eiceceie 65 3,420,000 81 4,200,000 75 4,110,000 62 
Re 10 558,000 95 570,000 99 666,000 83 
11944 production all West Coast mills 107.7 percent of 1943 for comparative 


week; 125.3 percent year to date. 
tUnits. 





Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern 
hardwoods, from reports of sales 
made during the week ended April 5: 





by Red Gum Quartrd. Tupelo 
No. 2 Com.— FAS— 

i-4 0... 40.00 ie ey 61.00 
Quartrd, Sap Gum No. 1 & Sel.— 

ir sg GS-8 245 51.00 
oe 71.00 

No. i & Sel.— : Plain Tupelo 
oy 59.00 — 61.00 
Plain Sap Gum No. i. 
Hie ata aE * ee 51.00 
D tee 0.0 

ee ... 69.50 Plain White Oak 
No.1 & Sel.— FAS— 

aoe 53.50 6-4 ... 104.50 
oi aoe 56.50 No. 1 & Sel.— _ 
Quitrd. Black Gum 5-4 ‘ 54.50 
+ aa , Elm 

eee 68.50 J 

No. 1 & Sel.—_ ra ae 51.00 
Fas, 58.50 No. i & Sel— 
_ Mixed Oak S-4 .«. 41.00 
No. 3-B Com.— No. 3 Com.— 
Os. 21.50 5-4 ' 35.00 
ee: 

Maple Flooring 


Northern maple flooring mills re- 
port the following average prices 
realized f.0.b. flooring mill basis, dur- 
Ing the week ended April 8: 


Southern Pine Statistics 


Following is a summary of reports 
from southern pine mills for the week 
ended April 1: 


Number of Mills, 137; Units+, 83 
Three-year aver. prod.*..... 23,832,000 
Actual production .......... 14,076,000 
Shipments 17,191,000 
Orders 20,202,000 


received 


Number of Mills, 137 
April 1, 1944 
pie miglehaie Ge aneed 160,050,000 
Pine stocks, 17,975,000 
*Oct. 28, 1940, to Oct. 30, 19438. 
yUnit is 288,000 feet of “3-year aver- 
age” production. 


Unfilled orders 





Western Pine Summary 

The Western Pine Association re- 
ports as follows on operation of iden- 
tical Inland Empire and California 
mills during the week ended April 1: 


Comparative Report of 109 Mills: 


Apr. 1,1944 Apr. 3, 1943 
Production 63,576,000 55,636,000 
Shipments 71,388,000 73,558,000 
Orders rec'd... 59,158,000 78,957,000 


Report of 109 Identical Mills: 
Apr. 1,1944 Apr. 3, 1943 
Unfilled orders 392,090,000 451,104,000 
Gross stocks... 619,742,000 667,009,000 
Report of 109 Identical Mills: 
--Total for year to date— 
1944 1943 








LUMBER COMPANY 
ALAMOGORDO, NEW MEXICO 


On war work now, we'll be 
back with our usual service as 
soon as possible. 


High in the Sacramento moun- 
tains, at an altitude of 10,000 
feet, grows the timber that 
yields our lumber. This mod- 
ern band mill, with up-to-the 
minute machines, has every 
facility for quality production. 
Douglas Fir, White Fir, Ponde- 
rosa Pine . . . Dimension, Tim- 
bers, Ties, Lath, Yard and Shed 
Stock, Bevel Siding, Mouldings, 
Box Shook, Crating. Up-to-date 
lath mill, planing mill, box fac- 
tory. 45 years’ service to the 
lumber trade. 























THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











Ley ; j Production 759,020,000 672,066,000 
ix24 First Second Third shipments 933,964,000 926,333,000 
os eee $102.85 $97.35 $80.30 Orders ...... 996,832,000 963,484,000 
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The Western 
Wholesaler is 
Combing the Mills 
Daily for Stock 





Admittedly many lumber items 
are difficult to obtain. The West- 
ern Wholesaler can’t perform any 
miracles, but he is in daily touch 
with many Western mills, and if 
the stock you require for your 
wartime jobs can be obtained, he 
will do his best to get it for you. 


The Western Wholesalers listed 
below are putting forth their best 
efforts to serve their customers 
whenever possible. 














z oo 





110 Market St.. SAN FRANCISCO 11, 





CALIF. 





DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 


SEATTLE, WASH. 





MAUK SEATTLE LUMBER COMPANY 
SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 





(Sawmill: Pine 


CARL SODERBERG 


Manufacturers and Wholesalers Washington 


Products Corp., 


Prineville, Ore.) 
LUMBER COMPANY P™ville. 0 





Morrill & Sturgeon 
Lumber Co. 





The Mark of Quality 


Yeon Bidg., Portiand,Ore 








WALES LUMBER COMPANY 


Old National Bank Building 
SPOKANE, - - - 


52 





WASHINGTON 
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Moving Picture Available 4153 

Grantland Rice’s Sportlight—Tim- 
ber Athletes—has now concluded 2 
years of theatrical circulation as a 
part of the popular Sportlight series. 
American Forest Products Industries, 
Inc., has arranged to make it avail- 
able in 16 mm size for forest industry 
showings—at no cost to forest indus- 
try exhibitors. Equipped with sound 
it shows the woods both at work and 
play and no doubt its wide circulation 
within the industry will help to create 
a better understanding of forest re- 
sources. , 


Plywood Victory Book 4154 


A new de luxe Victory Book has 
just been issued by Aetna Plywood & 
Veneer Co. The book includes three 
sections: (1) “Plywood In and After 
Victory.” (2) “The True Function of 
the Plywood Distributor.” (3) “The 
Manufacture of Plywood.” It also 
contains a new ccpyrighted feature, 
styled the “Teletype Ticker,” or “Up- 
to-the-Minute Data About the Avail- 
ability of Plywood and Veneer.” Al- 
though the edition is strictly limited 
because of priority restrictions on 
certain materials, copies may be ob- 
tained by those interested as long as 
the supply lasts. 


New Logging Boom 4155 

D. V. Helle, head of the D. V. Helle 
Lumber Co., has developed the log- 
ging boom shown in the picture and 
applied for a patent on same. It con- 
sists of a power-operated winch and 
a boom. The latter was designed to 
handle a 5-ton log. The log shown is 
white oak, scaling 1200 feet. The 
patent applies only to the boom which 
folds up in a “jack knife” manner to 
a position where the end extends back 
of the frame and acts as a high draw- 
bar that lifts one end of the log. In 
this manner the weight is put on the 
rear wheels and this large log was 
skidded with tractive power of ve- 
hicle. Logs are also pulled out of dif- 
ficult places with the winch. It is a 





LITERATUR; 


simple job for the operator to raise 
the boom to vertical position for loaq. 
ing logs. It is said to work very well 
loading cars with logs or timbers, 


Car Door Opener 415] 

A simple, powerful one-man device 
is the Monarch Car Door Opene 
manufactured by the Mining Safety 
Device Co. In opening any boxcar 
door the operator hooks the end of a 
chain to a ladder rung and hangs the 
opener hook on the car door handle. 
Then, standing at the side of the car 





door—on the ground or on the ship- 
ping platform—he can easily open 
the most balky door with a series of 
quick, short pulls on the center of the 
chain. Operating on a_ well-known 
mechanical principle, an easy pull 
outward at the center of the chain is 
multiplied sufficiently at the door 
handle to effect a sure, safe break- 
away. To close the door all that is 
necessary is to reverse the position 
of chain. 


Your Business and Postwar 
Readjustment 4159 
A book under the above title de- 
signed to help businessmen help 
themselves in preparing for and re- 
adjusting to peacetime conditions, has 
been published by the University of 
Chicago Press. It consists of three 
parts. Part I singles out of the welter 
of postwar discussion the major sub- 
jects and issues with which business- 
men are particularly concerned. It 
outlines the principal business prob- 
lems of reconversion and presents the 
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Lowe Brothers successful develop- 
ment of finishes for materials of war 
is important to paint merchants 
everywhere. These finishes— giving 
protection against weather, trans- 
portation hazards and front line 
wear—are forerunners of even better 
finishes by Lowe Brothers to serve 
your customers in the days of peace 
to come. 

Dealers, therefore, can count on 
Lowe Brothers intensive wartime 
development to create improved 
paint products which will enhance 
customer good will and insure 
greater profits in the competitive 
postwar days. 


Lowe Brothers 


VARNISHES 







PAINTS (7, 


For 72 Years... 
in War or Peace 
First in Quality 

& Dealer Service 
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HEN war markets change to 
\¢ postwar markets, what will 
your business be like? What will 
your Customers want? What build- 
ing materials will they prefer? 
The answers to those questions 
have a vital bearing on your 
future. 


For many months now, Pon- 
derosa Pine has been gathering 
such answers—through nation- 
wide surveys of those who plan 
to build tomorrow. These surveys 
show, for example, that 56.21% of 
such prospects want more win- 
dows—83.78% want more closets 
—47.2% want more bedrooms— 
46.48% want separate dining 
rooms. Later surveys indicate that 
among those planning to build in 
the postwar period, 52% want 











ARE YOU ZAR 
USING THIS — 


BOOK? 
Full of ideas for 


postwar rooms, 
“The New Open 
House’ helps turn 
customers your 
way... helps build 
bigger volume and 


sample copy of ‘The New Open House,” i 

then order additional quantities for | _, 

distribution to your customers. 4 City... 
A 





YOU CROSS THAT THRESHOLD 
WHAT'S AHEAD FOR YOU- 


ANDO WHY? 


traditional styles—in interiors. 

Through its national promo- 
tion, Ponderosa Pine is taking full 
advantage of those findings to 
make your future more secure. 
Persistent publicity is carrying 
the story of Ponderosa Pine stock 
windows, doors, framesand wood- 
work in more than 350 papers 
throughout the country. National 
magazine advertising and the 32- 
page idea book ‘“The New Open 
House”’ continue to strengthen 
and reinforce the preference for 
wood in general and Ponderosa 
Pine in particular. 

Tie in with the program that 
helps your future! We'll gladly 
give you the results of Ponderosa 
Pine surveys—help you to take 
full advantage of them. 


Ponderosa Fuue WOODWORK 


111 W. Washington St. e Chicago 2, Ill. 


PONDEROSA PINE WOODWORK 
me Dept. ZAL-4, 
111 W. Washington Street, Chicago 2, Ill. 


Please send me a free copy of ““The New 
Open House.” 
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THE BEST IS YOURS— WITH PINE 
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VENEER PLANT 
EQUIPMENT 


Automatic Hot Press Loaders 
Automatic Hot Press Unloaders 
Hot Press Feed Elevators 

Hot Press Off Bearing Elevators 
Hydraulic Elevating Tables 
Electric Elevating Tables 


Saw Mill Equipment 


Planer Feed Break Down Eleva- 
tors 

Dry Kiln Car Lumber Stackers 

Kiln Car Lumber Unstackers 


Elevating Tables for 


Smooth End Trim Saws 

Sticker Machines - Regrade Chains 
Rip Saw - Band Resaws 

Cut Off Saws and Planers 

Electric Lumber Transfers 


We Specialize in Designing Saw Mill 
and Veneer Equipment 


What Are Your Problems? 


AMERICAN 


MANUFACTURING CO. INC. 
2119 Pacifie Ave., Tacoma 2, Wash, 
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Shop 
California Ponderosa Pine 
Mouldings and Cut Stock 








Douglas Fir 


Timbers, Dimension 
and Boards. 
Sawmill Capacity 
200,000 ft. per day. 


L. H. L. Lumber Co. 
CARLTON, ORE. 


E. J. Linke Guy Haynes 
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FIRE PROOF 
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**12U. S. PLANTS * * 
Get Circular 104A Now 
Answers 31 Questions 


103 Hartman Square, Kenilworth, N. J. 
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broader economic issues which de- 
mand business consideration. Part II 
presents analyses of seven problems 
in which government policy now af- 
fecting business will strongly affect 
war and postwar business action. 
Each section gives the best available 
official thinking on the subject with 
which it deals. Part III is a manual 
of questions covering production, 
marketing, purchasing, personnel, or- 
ganization, finance and public rela- 
tions. The editors do not attempt to 
offer answers to the questions pro- 
pounded in Part III. They say in- 
stead, “No outside organization is 
wise enough to tell each business 
what it ought to do. The really use- 
ful answers for any concern are those 
which it develops to fit its own spe- 
cial circumstances.” The book is pub- 
lished by a non-profit organization 
and without royalties or any financial 
return to the editors. Single copy, 
$1.00. 


Kiln Drying Bulletins 4156 


The Moore Cross-Circulation Ve- 
neer Dryer is completely described 
and illustrated in Bulletin 4401 issued 
by the Moore Dry Kiln Co. There are 
pictures of a number of successful in- 
stallations and a cutaway view of the 
dryer showing its method of opera- 
tion. The Moore Roller Veneer Dryer 
is publicized in the same bulletin 
while in Bulletin 4403 issued at the 
same time are several informative 


articles, notably: “Modernizing Old- 
Type Kilns” and “Kiln-Drying 4/4 
Oak.” 


Business Booms and Depressions 
4152 


A graphic wall chart in colors is 
being distributed by the Dierks Lum- 
ber & Coal Co. It shows Postwar 
Periods, National Income, Price In- 
flation, Federal Debt and Business 
Activity for every year from 1775 





down to date, with periods divided to 
cover each Presidential Administra. 
tion. There is a wealth of information 
contained within short compass. Copies 
will be sent free upon request as long 
as the supply lasts. 


Two-Finger Work 

Handler 4158 
This new open-back work-handler 

was designed recently for one of its 

customers by Industrial Gloves (Co, 

The hand pad is made of chrome 

tanned cowhide split leather. It ear. 


ries a double thickness wearing sur. 
face across the entire palm and over 
the side and back of the fore finger 





where so much severe wear comes, 
All seams are sewed with steel 
thread making the guard practically 
rip-proof. The open back construction 
means a cool, comfortable, flexible 
fit. 


National Gypsum's 
Annual Report 4157 


The report to stockholders of the 
National Gypsum Co. for the last 
year shows that activities were di- 
rected primarily to the country’s 
military needs. Net sales of $21,739,- 
687 were reported in comparison with 
$22,139,798 in 1942. Although this 
shows sales were almost the same, 
profits were somewhat less owing to 
inability to advance prices to absorb 
increased cost of manufacturing. 








For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the items. Sign the coupon, mail it promptly to the 


AMERICAN LUMBERMAN, 139 N. Clark St., Chicago 2, Ill., 


information will be forwarded. 
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Just as the men in the air corps are a vital factor in carrying 
on the war—so the lumberman furnishing lumber for the needs 
of the armed forces is—in a little different way—also in the 
service of Uncle Sam. 


Most of our output of Kiln Dried Old Growth Yellow Douglas 
Fir is now going into essential war needs, but we’re looking 
forward to the time when we can again devote our entire re- 
sources to serving the retail lumber dealers of the country who 
have always been our primary customers. 


On war work now, we’re maintaining our 
quality standards—so as to be in position 
when peace comes to deliver the same good 
satisfaction as always. 


OREGON-AMERICAN LUMBER CORP. 


VERNONIA, OREGON 
Old Growth Douglas Fir at Its Best 
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FRAMES |: 
and 


TRIM 


| to meet the special 
requirements 
of War Projects 





We are prepared to supply not only stock details and specifications for quotations. 
millwork items such as K. D. Frames and 
Trim but also special millwork requirements Write us about your requirements in stock and 
for war construction. special millwork. Address Spokane Pine Prod- 
Anyone desiring special material should send ucts Company, Spokane, Washington. 

Our Permatol-treated frames bear the brand of NDMA. Members National Door Mfrs. Assn. 


SPOKANE PINE PRODUCTS COMPANY 
LONG LAKE LUMBER COMPANY 


Spokane, Washington 
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Lt. (jg) Harry W. Frey, after 
months of arduous convoying and 
fighting aboard ship in the South Pa- 
cific, has been discharged from the 
U. S. Navy and is back at his duties 
with Frey Bros. Lumber Co. 

“The climate is fine; I like it,” is 
what Carl O. Swanson, warrant officer 
(jg) told his father, J. O. Swanson 
of the Northwest Export Lumber Co., 
Seattle, when he arrived home on 
leave from duty in the Caribbean Sea 
area. Young Swanson, who is 34, 
has been in the navy two years and 
has been stationed at Curacao, Neth- 
erlands West Indies. 


It was a race between the stork 
and a furlough for Jess G. Kennedy, 
Jr., air cadet stationed at Wichita 
Falls, Tex., with the stork winning 
by the breadth of the State of Wash- 
ington and presenting Kennedy with 
a daughter. His family now consists 
of wife, two sons, and the new daugh- 
ter. Before entering the air corps, 
Kennedy was associated with his 
father, Jesse Kennedy, Seattle whole- 
saler, in the J. G. Kennedy Lumber 





hours solo flying and has complied 
with the department of commerce 
regulations for a private license, in 
order to, according to his Dad, call 
on lumber mills after the war by 
plane. 


D. P. Larson, vice president of 
Shevlin, Carpenter & Clark Co., Min- 
neapolis, has been appointed to mem- 
bership on the NAM committee on 
wage and salary administration. The 
appointment was made by Robert 
Gaylord, president of the National 
Association of Manufacturers. The 
committee will study the current wage 
situation with a view to establishing 
a sound wage stabilization program 
throughout the United States. 


H. S. Irwin, who for the past num- 
ber of years has been in charge of the 
Vancouver, B. C., office of the Elk 
River Timber Co., has been appointed 
manager of the company. Mr. Irwin 
succeeds Roger L. Cobb, chief execu- 
tive of the company since it acquired 
the holdings of International Timber 
Co. in 1927. Mr. Irwin will continue 
to make his headquarters at the com- 





Co. Young Kennedy has had 110  pany’s Vancouver office but will also 
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Now in its 5lst year, W. T. 





Ferguson Lumber Co. is looking 
ahead to better than ever service 
to all customers when Victory 
comes. 











WI. FERGUSON LUMBER Co. 


St Louis, Missouri 
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ALL TYPES—ALL GRADES 


estern Pines & West Coast Lumber 


arge and Long Timbers - Fir Piling up to 120 ft. B 


Cc 


AR and CARGO - WHOLESALE ONLY 


Producers of Lumber & Piling for 29 Years 


PATRICK LUMBER CO 


Terminal Sales Building, Portland, Oregon 
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have direct control over operations at 
Campbell River. 


Seattle has been visited by a num. 
ber of buyers recently including: 
Everett F. Kent, Kent Lumber & Coqj 
Co., Bloomington, Ill.; Floyd Womels. 
dorf, Detroit, Mich.; Ed Lindar, Wich. 
ita Lumber Co., Wichita; and L, w 
Johnson, Johnson Cash-Way Lumber 
Co., Grand Isle, Neb. 


R. T. Titus of Seattle, Wash., dj. 
rector of trade extension for the West 
Coast Lumbermen’s Assn., reports 
having enjoyed gratifying success jp 
his efforts to encourage the establish. 
ment by southern California ang 
Arizona lumber dealers of Home Plan. 
ning Institutes patterned after the 
Portland Plan. Mr. Titus met with 
dealers in Los Angeles, San Diego, 
Phoenix, Pasadena and Santa Barbara 
and reported plans for inauguration 
of institutes in those cities are wel] 
underway. 


Containing 670,000 feet of lumber 
and capable of carrying 927 tons of 
war cargo, the 205 foot, all-wooden, 
triple-keeled U. S. Army barge BCL- 
1655 was launched in March at the 
Hodgson-Greene-Haldeman Shipbuild- 
ing yards at Long Beach, Calif. The 
barge, one of six such craft built at 
Long Beach, is designed as a floating 
warehouse or barracks. 


Western Mill & Moulding Co. of Los 
Angeles has moved its plant from 5941 
South Western Ave. to enlarged quar- 
ters at 11,615 Parmelee Ave. 

Theodore Dendinger, president of 
the Madison Lumber Co., New Or- 
leans, La., was invested with the 
decoration “Pro Ecclesia et Pontifice” 
by His Holiness Pope Pius XII, at an 
impressive ceremony at St. Louis 
Cathedral in New Orleans recently. 
The honor was conferred upon Mr. 
Dendinger because of the outstanding 
services he has given to the church 
and was a particular distinction be- 
cause this award was the first ever 
made to a layman in that section of 
the country. 

Incorporation of Van Anda Timber 
Co. Ltd., was announced recently from 
Victoria. This firm capitalized at 
$10,000, will carry on _ business as 
logging owners and operators, accord- 
ing to their registration papers. Reg- 
istered offices are located at 626 West 
Pender St., Vancouver, B. C. 

The new mill of Calida Lumber Co. 
Downieville, Calif., under construction 
two miles north of Indian Valley, will 
start operations in June, according 0 
A. F. Baumhoff, a co-owner. The mill 
is expected to turn out 15,000,000 
board feet of lumber a year, with at 
least 35 years of production ahead. 
It-is expected that the Stockton Box 
& Lumber Co. will buy the entire out 
put of the mill. 

Executives of the Curved Plywoo 
Products Co. were guests March 27 of 
P. J. Landry, Kelso, Wash., plywood 
operator, who entertained them at 4 
meeting of the board of directors of 
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We offer you a complete 
lumber service. We cut logs, 
operate sawmills and lumber 
mills — with modern equip- 
ment for logging, rough saw- 
ing, dressing. Send us your 
inquiries for framing, boards, 
shed stock, timbers. 


WOOD LUMBER CO. 


BIRMINGHAM, ALABAMA 


MANUFACTURERS & WHOLESALERS OF PINE & HARDWOOD 





















































Corley circular sawmills produce ACCURATE 
lumber. That is why good sawmill operators pre- 
fer them and why concentration yard men prefer 


Corley-cut 


Of course we don’t have to list the work-saving, 
money-saving, and machinery-saving advantages 
of accurately cut green lumber. But, we do want 
to tell you that a Corley sawmill will produce 
the kind of lumber that goes through your planer 
smooth and easy — the kind that you can handle 


lumber. 


more profitably. 


Get acquainted with the sawmill operators near 
you who use Corley equipment. You'll be glad 


you did, 
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‘ Branches: - Little Rock, Ark. * Natchez, Miss. * Portland, Ore. * Seattle, Wash. \ 
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MEDFORD CORPORATION 


MEDFORD, <> OREGON 


Manufacturers of Kiln Dried i 
Ponderosa Pine . . . . . Douglas Fir 


Members Wester Pine Asgn., West Coast Lumbermen’s Assn. and West Coast Bureau of Lumber Grades and Inspection. 





Home of 






























Selects 
Shop Lumber 
Pattern Lumber 

Mouldings 
Common Boards 
Dimension 

Planing Mill 

Box Factory 
Moulding Factory 







QUALITY 











California 







Quincy, California 


Sales Office 
Quincey, California 











Mills at 
Quincy, California 
Sloat, California 


Member of 
Western Pine Assn. 
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UINCY 


Sugar Pine and Ponderosa 
Quincy Lbr. Co., Inc. 


0. C. Morris, Sales Mgr. 




















the Longview, Wash., Chamber of 
Commerce. Officers of the Curved 
Plywood Products Co., who attended 
the meeting, included Joseph Sorodka, 
general manager; John C. Noble, 
president, and James Stewart, chief 
engineer. They were accompanied by 
James C. Morley, production engineer 
of the Mor-Wes Plywood Co. The 
visitors showed the Longview men 
and a number of Longview lumber in- 
dustrialists ‘who also attended the 
meeting a number of developments in 
plywood and veneer manufacture, in- 
cluding machinery and equipment for 


manufacturing curved and _ shaped 


plywood. 


Chester Smith, 27, member of the 
Smith-Day Lumber Co., Daisy, Ky., 
surprised his legion of friends on 
March 24 when he was married at 
Slemp, Ky., to Miss Hattie Cress, 22, 
former Slemp teacher. The bride will 
be employed by the lumber company 
as stenographer and “office girl”, after 
a honeymoon of two weeks. 


Set. Richard J. Weber, son of A. L. 
Weber, manager of the Tacoma, 
Wash., retail yard of the St. Paul & 



















































Inexperienced Hands 
Can Operate 


CHAIN SAW 


REG.U.S. PAT. OFF. 


after a few minutes 
instruction 


5S H.P. MALL Gasoline 
Engine Chain Saw 36" 


lau, Blan Awaidohil, 





in 24" and 48" Sizes. 





Unskilled laborers are felling trees with MALL Chain Saws FOUR TIMES FASTER 
than is possible by hand sawing, at a surprisingly lower cost. 
undercuts and 2-inch stumps add extra lumber to every tree. 


In addition, smaller 


MALL Chain Saws are easy to handle, easy to operate and extremely portable on 
operations with heavy undergrowth. 


The powerful 2 stroke cycle design, air cooled gasoline engine starts easily, has a 
stall-proof clutch and uses very little fuel. The convenient handle throttle places full 
control at the operator’s finger tips. A 360 degree index permits fast, accurate, hori- 
zontal, vertical and any angle cuts. Safety guard on all models assures full protection. 
Electric, Gasoline Engine and Pneumatic chain sharpeners are available for use in 
shop or field. Pneumatic Chain Saws in 24”, 36” and 48” sizes also available. 


Write at once for full information. Demonstrations can be arranged 


MALL TOOL COMPANY 


7733 South Chicago Ave. Chicago 19, Illinois 
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Tacoma Lumber Co., has returned to 
duty at Sheppard Field, Texas, fo]. 
lowing a 21-day furlough with his 
parents in Tacoma. Sgt. Weber has 
been in the Coast Artillery (anti. 
aircraft) for the past three years, 
entering the army from the Wash. 
ington National Guard in February, 
1941. Just after Pearl Harbor, Sgt. 
Weber’s outfit was assigned to guard 
an aircraft factory in California. Ip 
May, 1942, his outfit was sent to the 
Aleutians, and Sgt. Weber spent 17 
months there before transferring to 
the Army Air Corps. 


J. S. Moore, representative of the 
Moore Mill & Lumber Co. and Moore 
Steamship Co., has moved his office 
from San Francisco to 1736 Franklin 
St., Oakland, Calif. 


Charles W. H. Schuck, Schuck & 
Son Lumber Co., Springfield, IIl., a 
major in the civil air patrol as wing 
commander of the Illinois group, was 
notified in Chicago on March 31 that 
he had passed his preinduction exam- 
ination and had been accepted as a 
private in the army. Maj. Schuck 
explained that his title is distinct 
from army ranking. He is one of 
the organizers of the Illinois civil air 
patrol group and said he would seek 
to be assigned to the Army Air 
Forces. Mr. and Mrs. Schuck are 
the parents of two children. 


James Rider, formerly manager of 
the Conklin Lumber Co., Greenfield, 
Ind., has been promoted from lieuten- 
ant (jg) to lieutenant-commander in 
the U. S. Navy. Lt. Comdr. Rider 
has been stationed in Chicago since 
entering the service about two years 
ago, but expects soon to be sent to 
the South Pacific. 


A. J. Hitchcock, Fife, Wash., has 
purchased the retail lumber business 
of C. B. Luther at Auburn, Wash. 
which he will operate henceforth as 
the Hitchcock Lumber Co. He will 
continue to operate the Fife Builders 
Supply, and Mr. Luther will continue 
to operate the sawmill which adjoins 
the Auburn retail yard. 


Marshall “Dutch” Shields, for the 
last nine years head football and 
basketball coach at Vancouver, Wash. 
high school, has been granted a year’s 
leave of absence by the Vancouver 
school board so that he can devote his 
entire time to the Oregon logging 
business in which he is associated 
with his brother, Gene. 


Herman Kleiner, son of Morris 
Kleiner, president of the Model and 
Liberty Lumber companies, Tacoma, 
Wash., retail yards, has been gradu- 
ated from the U. S. Army Air Force 
Advanced Navigation School at 
Ellington Field, Texas, with the rank 
of second lieutenant. 


Harry Dolten Smith, Tacoma, 
Wash., western zone traffic manager 
for the Weyerhaeuser Sales Co., was 
elected president of the Pacific North- 
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west Advisory Board, shippers’ or- 
ganization, at the recent annual 
meeting of that organization in 
Portland, Ore. He succeeds Gordon 
Tongue of Seattle. Frank Borden, 
also of Tacoma, traffic manager for 
the Douglas Fir Plywood Assn., was 
elected executive secretary, succeed- 
ing H. E. Kerry of Seattle. 


For continued production of water- 
proof and water-resistant glues, I. F. 
Laucks, Inc., the newest member of 
the Monsanto family, has been 
awarded another star signifying a 
second renewal of the Army-Navy 
“EK” award for meritorious service on 
the production front. 


R. W. (Bob) Cole, formerly head 
of the Mutual Lumber Co., sawmill 
operators, Louisville, Ky., which dis- 
continued operations some time ago, 
after being a year with the Mengel 
Co., Louisville, has been made sales 
manager of the hardwood lumber 
division, succeeding J. L. Yates, who 
recently went into the Navy. 


The Weyerhaeuser Timber Co., 
Longview, Wash., has purchased the 
principal assets of the Coos Bay Log- 
ging Co. of North Bend, Ore., it was 
announced by William Vaughan, presi- 
dent of the logging company. Prop- 
erties involved in the purchase are 
timber and lands, rights-of-way, boom- 
ing grounds, mill sites, and other 
property, including about a mile of 
waterfront land. 

The sale was negotiated in such a 
way, however, Mr. Vaughan said, that 
the logging company has assured it- 
self of timber and the use of facili- 
ties sufficient to insure operations for 
a few years. 


J. O. Cox, Sr., president of the 
Sallis Lumber Co., Brandon, Miss., 
was re-elected a trustee of the Bran- 
don Consolidated School without 
opposition, in a meeting held March 
4. Mr. Cox has filled the position 
since 1939, when he was appointed to 
fill an unexpired term. The well 
known Mississippi lumberman is also 
a member of the Brandon board of 
aldermen and has served as county 
chairman of the war loan drives. 


Miss Elvira Griggs, member of a 
prominent Tacoma, Wash., lumber 
family, is now stationed at the Dodge 
City (Kan.) army airfield with the 
second group of women’s air force 
service pilots now training there. 
This group, known as the WASPS, is 
made up of special civil service em- 
ployees who are trained by the army 
for nhon-combatant flying duties, such 
as piloting tow target planes at gun- 
nery schools. Miss Griggs is a sister 
of C. L. Griggs, secretary of the St. 
Paul & Tacoma Lumber Co., who is 
now a private in the U. S. Army 
stationed at Camp Hale, Colo. She 
IS a graduate of the University of 

ashington and has done considerable 
fying as an amateur pilot. Another 
brother, Lt. H. S. Griggs, Jr., is now 
serving with the U. S. Navy. 


Lt. (j.g.) Don F. White, U.S.N., and 
Lt. (j.g.) Charlies B. White, U.S.N., 
sons of C H. White, vice president and 
general manager, White Bros., whole- 
sale hardwood dealers, San Francisco, 
Calif., are reported stationed at 
Miami, Fla., awaiting orders. 


The Greenville Lumber Co., Green- 
ville Ill., has been sold to the Stratt- 
man Lumber Co., which operates 
yards at Evansville, Ill., and Highland, 
Ill., and the name has been changed 
to Strattman Lumber Co. Charles E. 
Davidson, who operated the Greenville 
yard for the past 42 years, has an- 


nounced he will open a law office in 
Greenville. 


The Nuzum Lumber Co., Viroqua, 
Wis., is observing fifty years of busi- 
ness at that place. Founded by the 
late John E. Nuzum, the business is 
now in charge of Clinton, Ralph, and 
Leland, three sons of the founder. 
Branches are operated at La Farge, 
Viola, Readstown, Soldiers Grove, 
Gays Mills, Steuben, and Hillsboro. 


Hugh Nathurst has resigned as 
assistant to the chairman of the 
Jefferson County Red Cross to become 
price analyst on lumber and other 








your own yard! 


Talk about action—the hum of 
fast-moving production! Why, 


there’s no place on earth where you can see greater action than 
right in your own lumber yard...once you have a DeWalt. With 
a DeWalt you can re-work the wartime lumber you buy, including 
waste, discarded sizes and damaged stock, into products you can sell. 


». It's right in 








Cut yourself in ona DEWALT 
AND COUNT UP NEW PROFITS EVERY MONTH 


When you sell custom-cut lumber, you don’t just move so many 
board feet from so much stock. You put showmanship into your 
business! With a DeWalt saw to help you, you really step out and 
sell! Cut out the coupon below—and get your copy of the “book 


of the year’’ for lumber dealers. 
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products for the Birmingham, Ala., 
office of the OPA. Mr. Nathurst was 
for four years secretary-manager of 
the Building Material Exchange, Inc., 
of Birmingham before joining the 
public agencies. 

The hardware and lumber business 
of Charles E. Crist, Blanco, Tex., was 
recently purchased by Melvin C. Win- 
ters of Johnson City, Tex., and J. O. 
Palmer, Uvalde, Tex., who will oper- 
ate it as Palmer & Winters Hardware 
& Lumber Co. under the management 
of James Fulcher, who was secretary 
to Mr. Crist for many years. 

W. J. Smith of Armstrong Sawmills 
Ltd., Armstrong, B. C., has purchased 
the mill site of the Okanagan Saw 
Mills at Enderby, B. C. The Okanagan 
sawmill site was owned by B. J. Car- 
ney & Co. and contains railway con- 
nections and excellent shipping fa- 
cilities. 

Maurice H. Bradfield announces the 
purchase of the Graham Lumber Co., 
Rockville, Ind. The new ownership 
will operate under the firm name of 
The Hoosier Lumber Co., with Walter 
Clark in charge. 

The Northwestern Veneer & Ply- 
wood Corp., Gladstone, Mich., has ac- 
quired 12,000 acres of hardwood tim- 
berland in the northern part of Luce 
County. 

Boone Bros. Lumber Co., Bards- 
town, Ky., has been purchased by Cliff 
Buzick, local contractor, who has 
taken charge of the business. 

The Skarstad-Daniels Lumber Co., 
Thief River Falls, Minn., has been 
sold to the Lampert Lumber Co., oper- 
ators of lumber yards throughout 
Minnesota, with headquarters in St. 
Paul. 

Riley C. Cooper has recently pur- 
chased the merchandise, fixtures and 
equipment of the Clinton Lumber Co:, 
Inc., Clinton, Tenn., and will continue 
to operate the business as Clinton 
Lumber Co. at the same location. 


Edw. H. Stewart, secretary of the 
Pollock Lumber Co. and manager of 
the company’s yard at Salem, IIl., was 
saluted recently by one of the local 
newspapers in a biographical sketch 





which paid tribute to his activities in 
civic, fraternal, and business organ- 
izations. 

James Romig and Roger Stockham 
have started the Hoquiam Specialty 
Co., Hoquiam, Wash., to manufacture 
wheelbarrows entirely of wood, except 
for the axles and bolts. They are util- 
izing waste material from Grays Har- 
bor lumber mills to manufacture their 
product, but as soon as they can 
obtain necessary priorities, they in- 
tend to use considerable plywood. 
Their wheelbarrow is a two-wheeled 
affair, which they believe is particu- 
larly advantageous for lawn and 
garden use. 

W. H. Mathews, vice president of 
Devoe & Rayonlds Co., of New York 
City, has announced the promotion of 
George P. Gray to general sales man- 





ager of the brush division of the com. 
pany. Mr. Gray will make his offies 
at the brush headquarters of the com. 
pany in Princeton, Ind. In his new 
position he will direct sales of Deray. 
tex, the company’s new synthetic 
bristle, and bristle brushes, in adgj. 
tion to marketing the regular line of 
paint, varnish and artists’ brushes. 
Kenneth Wood, until recently locateg 
in the New York office, has been pro- 
moted to field manager of the western 
division, the position formerly held by 
Mr. Gray. Mr. Wood will make his 
headquarters in Chicago. 

T. B. Richardson, president of Kent. 
wood Lumber Corp., wholesale concern 
of Birmingham, Ala., is now a grand- 
daddy, his daughter, Mrs. Ed Hicker. 
son, having given birth to an 8% 
pound boy. The father, former Alg- 





Important Timber Purchase 
In a $2,000,000 cash deal the Har- 
bor Plywood Corp., Hoquiam, Wash., 
has acquired the Pacific National 
Ss Lumber Co. hold- 
amined | ings at National, 
| Wash., including 
the timber, log- 
ging equipment, 
and townsite. The 
Pacific National 
company has re- 
tained title to the 
sawmill and 
shingle mill, both 
of which will be 





dismantled. The 
Pacific National 
timber acquired 


by the Harbor 
Plywood Corpora- 
tion amounted to 165 million feet, a 
large proportion of which is fine old 
growth Douglas fir suitable for peel- 
ing. Adjacent to the Pacific National 
holdings there is about 600 million 
feet of State, Federal and privately 
owned timber which will be available 
for logging by the Harbor Plywood 
Corp. 

Harbor Plywood Corp. is one of the 


E. W. Daniels 


largest plywood producers on the Pa- 
cific Coast. It is headed by E. W., 
Daniels, president and general man- 
ager. This concern was a pioneer in 
the production of external plywood 
and one of the first to produce plastic 
faced plywood. Frank Hobi, well 
known Grays Harbor logger and vice 
president of Harbor Plywood Corp. 
will be in charge of the company’s 
logging operations. Twenty-five miles 
of logging railroad and ten miles of 
truck roads were included in the deal. 

Pacific National Lumber Co. for 
many years has been an important 
factor in the production of West Coast 
lumber. Probably no other sawnill 
in this country could cut as long or 
longer timbers. With its long carriage 
and trailer it could saw logs 140 feet 
in length. During World War I this 
plant contributed greatly to the wood 
shipbuilding industry and again in 
the present conflict it has delivered 
many keels and keelsons and long 
plank for ‘the building of minesweep- 
ers, etc. Of course those items were 
only a small part of the company’s 
contribution to the war effort, but the 
long timbers were the unique part of 
the company’s production. 

















® Fingertip controls — Short turning radius — 
Full vision for the driver — Simultaneous hoist, 
tilt and travel — Hydraulic hoist and tilt — heavy 


duty motors. 


THE ROSS CARRIER CO., Factory—Benton Harbor, Mich. 


SEATTLE — PORTLAND — SAN FRANCISCO — VANCOUVER, B. C. 
PINE BLUFF, ARK. — NEW YORK CITY — HOBOKEN, N. J. 


ROSS Hydraulic LIFT-TRUCKS — 


fastest, cheapest method of stacking unit loads 





PPQDNS CARRIER COMPANY 
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bama university football star and 
assistant coach, is now naval officer 
somewhere on the high seas. The boy 
has been named Ed, Jr. 

Ruford Smith of the Mouton Lum- 
ber Co., Lafayette, La., and a member 
of the Louisiana Building Material 
Dealers’ Association, was elected pres- 
ident of the Lafayette Chamber of 
Commerce in January. Mr. Smith is 
busy with a constructive program for 
the organization during the coming 
year. 

William A. Martin, who has con- 
ducted a retail lumber business in 
Brown City, Mich., for the last fifty 


years, was honored with a family 
dinner on his eightieth birthday, which 
he observed recently. Mr. Brown has 
always been active in civic and church 
affairs and also has served as mayor. 
His son, Jule Martin, is associated 
with him in the lumber business. 

Mr. and Mrs. L. Schweizer of Ches- 
ter, Ill., were married fifty years ago 
on Feb. 4, and both are 72 years of 
age. Mr. Schweizer and his three sons 
are owners of the Clemens Lumber 


‘Co., Chester. 


Miss Kathleen McCormick, former 
office manager for the Studebaker 
Pole Co., Tacoma, Wash., is now an 
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the BLURMITE* JINX! 


Blurmites are bad actors! To halt 
their destructive action; to keep 
interior wall and ceiling surfaces 
attractive and bright, it’s necessary 
to install a material that’s designed 
to “stand the gaff.” That’s why 
plastic-finished Marlite is your best 
bet for installations that will assure 
customer satisfaction . . . that will 
build dealer business, reputation 
and profitable repeat orders. 


Modern Marlite—with the exclu- 
sive high-heat-bake finish that per- 
manently seals the surface against 
deteriorating action of dirt and 
moisture — is easy-to-install for 
new construction or remodeling; 
durable, practical and moderate in 
cost; easy-to-clean—and it never 
needs refinishing or repainting. 
It pleases customers—and makes 
money for you! 


*Blurmites — destructive agents, harmful to the finish of many wall, ceiling and counter surfaces. 


MARLITE IS 
IMMEDIATELY 
AVAILABLE 
ON SUITABLE 
PRIORITIES. 
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WOOD-VENEER Bt HORIZONTALINE PLAIN-COLORS | TILE-PATTERN 


MARBLE PATTERN TODAY! 


MARSH WALL PRODUCTS, Inc. 


441 Main Street © Dover, Ohio 


assistant program director with the 
American Red Cross and her safe 
arrival in England was announced by 
Red Cross officials March 3. 

Alan Anderson, formerly manager 
of the St. Ansgar Lumber Co,, gy 
Ansgar, Iowa, has become affiliate 
with McGregor Bros. & Co., Minneap. 
olis. He is in the purchasing depart. 
ment as assistant buyer. 


“Mary Shade Goes to 
Washington" 


Last summer Mary Shade left her 
home in California and went to Wash- 
ington (State)—Enumclaw, Wash., to 
be exact—to visit her grandmother. 
Enumclaw is the home of the White 
River Lumber Co., one of the most 
modern large sawmills in the Pacific 
Northwest. It is a lumber operation 
with more than 45 years of history 
behind ‘it and more than that much 
future ahead of it. So Mary, whose 
charm and good looks would attract 
attention in any society, visited the 
big lumber plant and there saw num- 
bers of women filling the places of 
men gone to war. Sawmill work is a 
heavy and hazardous occupation but 
the rush and roar of machinery and 


Mary Shade 


the humming saws thrilled and at- 
tracted her. She applied for a job. 
The company management and the 
labor-management joint committee 
has made it possible for women to be 
taught how to do these jobs formerly 
held by men only. Mary was adept 
and willing. In an unusually short 
time she became a setter on the cal- 
riage. The carriage is the car upon 
which the log is driven into the head 
saw and sawn into timbers, fiitches 
and boards. The setter sits on the 
carriage and rides backwards and for- 
wards with the log past the saw. But 
that is not the reason why he or she 
is called a setter. His or her job ® 
to operate the set-works, on sig 
from the head-sawyer, moving the log 
into position which determines the 
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the most durable 
material for hanging 
windows 
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WHERE THE NEED IS GREATEST 
Samson Braided Cords Serve Best 
Now and Always 
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Our company has been 
serving lumber buyers for 
55 years. While currently 
largely engaged in supply- 
ing lumber for the army, 
navy and other government 
uses, we are endeavoring to 
give regular customers best 
possible service within the 
lumber restrictions — and 
are looking forward to the 
day when we can resume 
our full service to all cus- 
tomers. 


OREGON 
LUMBER COMPANY 


PINE SALES, BAKER, ORE. 
FIR SALES, DEE, ORE. 




































CABINET HARDWARE * BUTTS AND HINGES 


SCREWS AND BOLTS * CABINET LOCKS 


CHEST HINGES AND HANDLES 


NATIONAL LOCK COMPANY 


ROCKFORD, ILLINOIS 








thickness of the slab, cant or plank to 
be cut from the side of the log. 

Mary was a good setter and her em- 
ployers were proud of her and they 
were pleased when she was invited to 
attend the first National Labor-Man- 
agement Production Exposition held 
last month. So again “Mary Shade 
Went to Washington,” but this time 
it was Washington, D. C. She and 
six other women war workers received 
honor awards from the government 
for their war efforts. Her employers 
footed the bills for her trip. She and 
the other honor recipients were enter- 
tained by Mrs. John Boettiger, daugh- 
ter of the President. She wore orchids 
and went to night clubs and on sight- 








(HERE'S WHAT \ 
FOLKS NEED 


to repair walls, floors, 
furniture, woodwork or 
plaster. This plastic 
repair material comes 
in powder form... just 
mix with water and 
use. Will not shrink. 
Sticks and stays put. 
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WILL NOT SHRINK 
STICKS AND STAYS Pi 
ee 








Your jobber can give immediate 
delivery on Durham's Rock-Hord 
Weoter Putty. Pocked twelve 1-Ib. 
cons or four 4-Ib. cans to cose. 
Also available in 25, 50 and 
100-Ib drums for industrial users. 


DONALD DURHAM CO. 
Des Moines lowa 


The PLASTIC Repair Material 
in POWDER Form 


seeing trips. There were many new 
experiences for her before she re- 
turned to her job as setter in the big 
sawmill. 

Back at the office of the White River 
Lumber Co., she told the girls who 
gathered around her to hear about 
her trip, “I was pretty green about 
some things. I learned a lot. It was 
interesting and enjoyable, but I’m 
glad to be back.” And the company 
management, Lou Olson and Paul 
Morgan, are more proud of her than 
ever. Her pictures appeared in papers 
across the continent from Seattle to 
Washington, D. C. But it didn’t “turn 
her head” and rumor has it that in 
June she is going to marry a lumber- 
jack, or to be more explicit, a “cat- 
driver.” 


Sells Business to Join Army 


W. P. (Bill) Griswold, owner of 
the Griswold Lumber Co., Drain, Ore., 
couldn’t resist the urge to get into 
the armed forces of Uncle Sam. So 
he sold out his highly successful and 
profitable sawmill business. He has 
two brothers, both in the U. S. Army 
Air Force. He wondered what he 
would say to his youngsters in years 
to come when they asked: “Where 
were you, Dad, when Uncle Bob and 
Uncle Joe were in the war?” The 
purchasers are Graham A. Griswold 
and associates. Sales of the plant 
will be handled by The Griswold Lum- 
ber Co., of Portland, which also sells 
the output of the Carlton Manufactur- 
ing Co., Carlton, Ore. Graham A. 
Griswold is owner of The Griswold 
Lumber Co. and president of the 
Carlton Manufacturing Co. He is an 
uncle of “Bill”. 

Effective April 10, D+ G. Tibbetts 


becomes a member of the staff of The 
Griswold Lumber Co., Portland, 0, 
Mr. Tibbetts left Des Moines, Ioy, 
two years ago and went to the Po. 
cific Coast as lumber expediter ap, 
purchasing agent for the Des Moines 
ordnance plant and six months later 
became associated with the wholesa), 
branch of the lumber business j, 
Portland. 


Resigns 


Arthur G. Wakeman, assistant qj. 
rector of the War Production Bogan 
Forest Products Bureau, has resigned, 
as of April 1, and will return to his 
home in Appleton, Wis., where he yil 
again become actively engaged in the 
paper industry, the WPB Forest Prog. 
ucts Bureau announced. 

Mr. Wakeman has been serving th 
WPB since March 1, 1942, when he 
was: appointed as assistant to the 
chief of the Pulp and Paper Division, 
In October of the same year, he was 
designated as Director of the Diy. 
sion. 


Awarded Fifth Decoration 


Lt. David C. Gleason of Meridian, 
Miss., has recently been awarded his 
fifth decoration—the Distinguishe 
Flying Cross—at ceremonies some. 
where in England, where the 27-year. 
old officer is a member of the Eighth 
Air Force. He has served as bom 
bardier-navigator of a _ B-26 plan 
since last June 30 and had already 
been awarded the Air Medal and thre 
Oak Leaf clusters for meritoriow 
achievement while participating i 
bombardment missions over eneny: 
occupied territory .. . where gre 
personal danger to all members of the 
crew was involved .. . and the cour 
age and skill displayed by Lt. Gleaso 





WHITE PINE Ponderosa 


Al California White 
so and Sugar Pine 


Fir Wallboard Wav cc8: products 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 








Low Cost 
Toxic-Water Repellent 
Preservatives 


Chlorinated Phenol Toxic Base. 


Positive protection against Rot, Fungi, Termites, 
Excess Moisture, etc. 

Formulations to meet all official specifications. 
A profitable retail item for Lumber Yards. 


Write for techorcal data, tests, samples, etc 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 





Many notables attended the recent ceremonies awarding the Army-Navy "E" to the Brae 

ford-Kennedy Co., Omaha, Neb., for making ammunition and export food boxes. Show 

above, left to right, are Lt.-Col. R. W. Coward, Gov. Dwight Griswold of Nebrast 

William M. Jeffers, former rubber administrator, Capt. Fred G. Arkroosh, Lt. L. A. Davies 
and Dana C. Bradford, president of Bradford-Kennedy Co. 
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TWIN HARBORS LUMBER COMPANY 


Aberdeen, Washington 


Manufacturers and Distributors of all 
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reflected the highest credit, not only Wash., March 31. The affair was in monies at the dinner, characterize 
on himself, but upon all the armed joint recognition of the fact that Mr. Mr. Peetz as “the connecting link 
forces of the United States. Peetz would be 80 years old on April between Frederick Weyerhaeusey 
Lt. Gleason is the son of Mr. and 4, and that he is still at his desk who founded the original timber 
Mrs. D. C. Gleason, Sr., of Meridian, every day with a record of 38 years enterprises which now bear his name 
Miss. Mr. Gleason, Sr., was logging of continuous service with the com- and the generation of younger execy. 
superintendent of the Sumter Lumber pany. tives who now hold the managerigj 
Co., Electric Mills, Miss., until that The company also took this occa- positions.” Mr. Peetz was employed 
company went out of business. sion to announce the formation of a_ in various capacities by the late Freq. 
Twenty Year Club, disclosing that 24 erick Weyerhaeuser and still recalls, 
Honored employees attached to the Weyer- with remarkably clear memory, ingj. 
haeuser Tacoma offices have served dents in the earlier days at Rock 
One hundred and fifty fellow em-_ the present or affiliated companies for Island, Ill., in Wisconsin and in Minne. 
ployees of the Weyerhaeuser Timber 20 years or more. Mr. Peetz is dean  sota. 
Co. honored Julius R. Peetz, assistant of the newly organized Weyerhaeuser Mr. Peetz received an unusual token 
secretary of the company, at a birth- Twenty Year Club, both in age and of affection from his fellow employees 
day party tendered him by the com- __in years of service. in an oversize, hand made birthday 
pany in the banquet hall of the First William L. McCormick, secretary of card illustrated in a “Gay Nineties” 
Congregational Church in Tacoma, the company, who was master of cere- theme and bearing the original signa- 
tures of every officer and employee of 
of the several Weyerhaeuser com- 
panies located in Tacoma. Mrs. Peetz 
was seated at the banquet table ae- 
cepting congratulations with her 
husband. 





Feature New Water Paint 


Newspapers will spearhead Devoe 
paint advertising 
in an_ extensive 
April campaign, 
according to A. 

H. Mohrhusen, 

general merchan- 

dising manager, 

Devoe & Reyn- 

olds Co, New 

York, and will 

feature Dehy- 

dray, Devoe’s new 

water paint prod- 

uct. Insertions A. H. Mohrhusen 
broke the first 

week in April and will appear 
throughout the month. Copy will 
offer a coupon for presentation to 
dealers for a sample of the product 
at a reduced price. 

In addition, newspaper supplement 
sections, selected national periodicals, 
and radio and billboard advertising in 
certain territories will be employed. 
An intensive direct mail drive will 
round out the effort. 

Paint merchants are being informed 
of the Dehydray campaign through 
full page advertisements in the Amer- 
ican Lumberman, which will appear 
throughout the spring season. The 
entire Dehydray campaign is directed 
to a reader potential in excess of two 
hundred million. 





Opens New Office 


The Dow Chemical Co., Midland, 
Mich., opened a new office in Detroit 
on April 1, Leland I. Doan, vice pres!- 


SAW AND STEEL COMPANY dent and general sales manager of 


ntly. This 
FITCHBURG, MASSACHUSETTS the concern, announced recently 


1350 Columbia Road 311, W.Fint A 580 Fire A _ is the third new Dow office to re 
olumbia venue venue ey 
Ma , : opened within three months an 
Boston 27, ssachusetts Portland 4, Oregon Seattle 4, Washington hie the tl ot pee aes 
127 South Green Street 228 First Street 31 W. Trent Avenue 


throughout the country to twelve. 
ki . i a , : 
Chicago 7, Illinois San Francisco 5,California Spokane 8, Washington ite: in Saat aoe Philadelphia 


were established early in January. 
Walter J. Truettner, well known In 
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Soft-Textured Ponderosa from the John Day District of Eastern Oregon 
100% Kiin - Dried 6 Moore cross-circulation kilns of 


modern design. 


Modern manufacturing 
equipment . . Planing mill. 











Specializing in 
SELECTS and 
No. 2 COMMON 


i Pilot Rock Sales Agency 


203 Radio Central Bldg., Spokane, Wash. 
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= Detroit business for the past seven- Mahogany Plant Given "gE" a he: 

‘ teen years, will head the new office. Award daugl 

Ponderosa Pine He has been associated with the Dow Freiberg Mahogany C . a 
California Sugar Pine Magnesium Corp. since February, ented the Prvenevot: ind op waa Pre- a 
Arizona Soft Pine 1942, and has resigned his position award at its plant near Camp Peak Wash 
White Fir as secretary of the Marysville plant arahan. La. on March 10. Lt e, ine 

to take over his new duties in Detroit. [pw : MT » Lt. Col, 2 tt 
rwin W. Minger, Transportat; viving 

. portation é 
WUICHET LUMBER CO Ralph B. Ehlers, who has been with Corps, U. S. Army, presented the on daugh 
s Dow for = past eight years and flag to Harry A. Freiberg, Jr., pro- EAI 

assistant chief engineer of Dow Mag- duction manager and son of the pres; small 
Shop—Selects—Common nesium Corp. since 1942, will be lo- dent ofthe company and to ‘hae re 
Dimension cated at the new office in charge of O’Neill; plant superintendent. Mr. 9 
Pattern—Flask EDI 

WRITE The Chamberlain Co., Los Angeles (Calif.) manufacturers’ representatives, in 1943 in. of Tu 
stituted an award to be presented yearly to that member of their organization who had March 

714 Railway Exchange Bldg., made an _ outstand- Born 
Chicago 4 ing contribution to ‘ a _ : tha’s 
the advancement of his m: 

the company and its in an 

employees. However, 

i ‘ Y] the First Distin- ee 
JAMES W. SEWALL guished Service Pin joined 
Consulting Forester was recently awarded Cottle 
JAMES W SEWALL PHILLIPS & BENNER to Harold Spurgeon withd 
Old Town Maine Ruttan Block, of Henry Disston & ber Cc 
Established 1910 Port Arthur. Ontario 4 Sons, Inc., Philadel- by Da 
phia, Pa., because = . 
his association with of the 
G i L L | E Ss 8 R Oo g Lid the Chamberlain or- the Pc 
° ® ganization had been and tl 

BRAESIDE, ONTARIO, CANADA so unusual. : In pre- = 
i, WHITE PINE cs See oe ae surviv 
Gordon F. Sondraker, 
Genuine STROBUS) Vice president and ART 
Air-Seasoned e Water-Cured general manacer of retired 
For 102 years, 1842-1944. Capacity 30 million ft. annually The Chamberlain died a 
Members N. W .L. D. Assn. Co., paid tribute to Cushin 
ORY STOCK--ROUGH or DRESSED. Prompt Shipment Mr. Spurgeon's un- ago f 
selfish cooperation =e 
and patience in the 

education of the Chamberlain Co. in the proper application of the various Disston products _ ALB 
SULLIVAN LUMBER Co. and to his all around assistance to the Chamberlain organization. Above photo shows “red ae 
PORTLAND, OREGON Harold Spurgeon (left) being congratulated by Mr. Sondraker. of a he 
TIMB 14, aft 
YARD. STOCK & t Q TELEARS. ee 
magnesium distribution and service Freiberg, Jr., read a message of ac- fet F 
SPRuCE, HEMLOCK, CEDAR, PINE in southeastern Michigan. Other ceptance from his father, who is ill in Sa * 
WRITE A on gc oe way! members of the Detroit office will be Cincinnati, Ohio. The “E” pins were with 
Paul M. Jensen, in charge of plastics, presented to Freiberg workers by Pvt. twenty 
and Fielding H. Yost, Jr., in charge Robert H. Johnston, veteran of Attu, ees 
of industrial chemicals and pharma-_ who is in a nearby hospital for treat- widow 

4 ceuticals. ment of wounds. Headquarters of the Davis, 
ENGLES WORTH Robert C. Harnden, who has been Freiberg Mahogany Co. are in Cin- yess 
=a pS ny 44 with the company since 1937, has been ¢innati, Ohio. the Fa 

{ | hex ompe 4 named head of the Dowicide division “ 





um of the Insecticides Department. Other 














McMINNVILLE, OREGON H ° health, 
; members of his department are Mau- | . ituaries He wa 
onufacgurers rice B. Turner and Alfred T. Green, widow, 
? surviy 
WEST Coast FoREST PRopucts } M. D. JAMES C. ADAMS, 71, sawmill opera- ag 
= Dow also announced another change [tor and lumber dealer for more than 
shi . : ‘ F q fifty years, died March 24, at his home 
which | brings Theodore Riedeburg in Vaughan, N. C., after several weeks 
Ma from its Chicago office to the home  ¢ritical illness. He, his four brothers — 
nufactu ers Ee office in Midland, where he will work and their father were widely known i 
PINE & PO! LAR ge C e under J. Carl Dawson in the fumi- the State lumber industry for man WwW. 
LUMBER go os ‘ae 0 ° years. 
gants division. —- — 
e as ORA A. (JACK) AMOS, 74, presiden 
° of Amos-Thompson Corp., Edinburg Bo 
Ind., died in that city on April 1. He 


S. P. 1. B. tions, active in church work, and @ 
LA GRANG honorary director of the Indiana Hard 
E, GA. In less than an hour recently, stu- wood Lumbermen’s Association. He is 


sty 
SSS Members School Children Unload Shingles was a member of fraternal organiza 


























dents of local public schools unloaded = survived by his widow and one 50, , 
a carload of shingles for the Boise- Fey Amos, a director of the hardwoo s 
-orporation. 
Payette Lumber Co., Boulder, Colo., “ —— Be c 
Change Your Saws to Simonds so that the car could be filled with GEORGE W. BRANHAM, 5 or 
eer . =a lumberman, died April 1 at Charlotics 
BF, 3, or 2's inserted tooth. Cut more lumber at less old magazines collected during their ville, Va. Four children survive. 
etpense, and no saw trouble Saw returned 2nd day us paper collection drive. Several small 
bnew onc, at about '% the cost of new SAVE on 2!; loads of paper and magazines were P. H. ANTWEILER, retail easel 
edyver sawn, alse on solid and trimmer saws loaded by the students during the a and for ate af years eae Pho 
: . the business life of Versailles, MO. ©" 
Le ete me $8 week and the schools of the city will at his nome there on March 21, aft Be | 
net about $1,000 from the campaign. an illness of several weeks, followin: —— 
April 15, 1944, AMERICAN [L.UMBERMAN AMER 
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a heart attack. His widow and a 


daughter survive. 


GEORGE BRAZEL, 86, pioneer re- 
tired Southwest Washington sawmill 
operator, died March 19 in an Olympia, 
Wash., hospital. He had made his home 
in Olympia for the last 64 years. Sur- 
viving are his widow, two sons, two 
daughters, and four grandchildren. 


EARL CONEY, 58, who had operated 
small portable and pony sawmills for a 
number of years in northeastern 
Indiana, died at his home in Orland, 
Ind., on March 19. 


EDGAR W. COTTLE, 81, for many 
years a leader in the retail distribution 
of lumber in the Boston area, died 
March 29 at his home in Harvard, Mass. 
Born in the town of Tisbury on Mar- 
tha’s Vineyard, he had devoted most of 


his mature life to the lumber business 
in and near Boston. In 1893 he joined 
with Harry Curtis and the late Ben- 


jamin Pope in founding the Curtis & 
Pope Lumber Co. Later Mr. Cottle 
joined Mr. Pope in forming the Pope & 
Cottle Lumber Co. in Chelsea. They 
withdrew from the Curtis & Pope Lum- 
ber Co. in 1923 when it was taken over 
py Daniel A. Lucey and George Cobb, 
the latter a brother-in-law of Mr. Cot- 
tle He has since served as president 
of the Quincy Lumber Co. in Quincy, 
the Pope Lumber Co. in West Roxbury, 


and the Rhines Lumber Co. in Wey- 
mouth, in all of which he had impor- 
tant financial interests. His widow 


survives. 


ARTHUR THOMPSON CUSHING, 
retired lumberman of Vancouver, B. 
died at his home there recently. 
Cushing went to Vancouver ten years 
ago from Edmonton, where he was 
manager of Cushing Bros. Sawmills. 


79, 
ae 
Mr. 


ALBERT L. DAVIS, 62, chief account- 
ing officer for the W. T. Ferguson Lum- 
ber Co., St. Louis, Mo., died suddenly 
of a heart attack in that city on March 
14, after a brief illness. He had a long 
record of service in the lumber indus- 
try. Formerly general manager of the 
Forked Leaf White Oak Lumber 
Eminence, Mo., he became associated 
with the W. T. Ferguson Lumber Co. 
twenty years ago. Mr. Davis was active 
in civic affairs and in various lumber 
organizations. He is survived by his 


’ 
co. 


widow and one son, Maj. Stuart L. 
Davis, USAAF. 

JESSE N. HIPPLE, 64, an officer of 
the Fairmount Lumber Co., Fairmount, 


Ind., for twenty-two years prior to his 
retirement two years ago because of ill 
health, died March 10 at his home there. 


He was active in civie affairs. His 
widow, six brothers, and two sisters 
survive. 


JOE O. HUGGINS, 50, proprietor of 
the Joe Huggins Lumber Co., Baytown, 
Tex., was killed in an automobile acci- 


dent on March 25. He had been con- 
nected with several other lumber com- 
panies before entering business for 
himself. He served overseas during 
World War I, and was active in civie 
affairs. He is survived by his widow, 


two daughters, and a son. 


ARTHUR LeROY JOLLY, 63, Holland 
(Va.) lumberman, died in Suffolk, Va., 
March 25, after an illness of two weeks. 


He was widely known in_ business 
circles and had been active until his 
death. He is survived by his widow, 


three daughters, two brother, 


and a sister. 


sons, a 


WILLIAM B. KENNEDY, 68, chair- 
man of the board of the T. H. Rogers 
Lumber Co., Oklahoma City, Okla., died 
at his home in that city on March 23. 
He became associated with the Rogers 
company in 1905 and had served as 
president for more than twenty years. 
He is survived by his widow, three 
daughters, and three sons. 


WILLIAM H. MEYER, 70, treasurer 
and one of the founders of Lumber 
Dealers, Inc., Denver, Colo., died March 
29 at his home in that city, following 
a year of illness. After being employed 
by several lumber companies in Okla- 
homa and Kansas, he went to Colorado, 
operating lumber yards in Lamar and 
several other cities in the Arkansas 
Valley. In 1923, he moved to Denver 
and opened a wholesale lumber busi- 
ness. Survivors include a daughter and 
a brother. 


GEORGE MORGAN, 79, widely known 
sawmill operator, died recently at his 
home near Hardinsburg, Ind., after a 
brief illness. He had operated mills at 
Paoli, and various parts of Orange 
County, Indiana. He is survived by his 
widow, two sons, and a daughter. 





W. O. PERKINS, 77, who with his 
son operated the W. O. Perkins & Son 
Lumber Co., Eureka Springs, Ark., died 
in his home there on March 19. Two 
survive, one of whom, Clyde M., is 
business manager of the lumber com- 


pany. 
JAMES HENRY PHIPPS, 74, founder 
Lumber Co., Fay- 


of the J. H. Phipps 
in a hospital there 


etteville, Ark., died 

on March 16, after he had suffered a 
stroke that morning. He had been in 
the lumber business there for the past 
fifty years. He is survived by his 
widow, two sons, two daughters, a step- 
daughter, four brothers, and a sister. 


sons 


PLACE, 63, vice president and 
sales manager of J. R. Clark 


L. W. 
general 


Cc 


o., Minneapolis, Minn., died Aprfl 1 at 


his home there. He was a member of 
several clubs. He is survived by his 
widow and his mother. 





EDWARD lL. RICHARDS, 76, for- 
merly owner and operator of the New- 
ark Lumber & Coal Co., died March 31 
at his home in Newark, Del., after a 
long illness. He retired from active 
business about fifteen years ago and 
had been interested in Newark civic 
affairs for many years. Survivors in- 
clude his widow, a daughter, and a son. 


LOUIS C. RUGEN, 
in charge of manufacturing and a di- 
rector of The Ruberoid Co., New York 
City, died on March 17 at the home of 
his son, Richard L. Rugen, at Ferguson, 


64, vice president 


Mo., where he had been visiting. Mr. 
Rugen had been associated with The 
Ruberoid Co. for forty years. In 1933 
he was appointed general manager of 
manufacturing in Ruberoid plants 
throughout the country and was 
elected a director and vice president of 
the company. 


JOHN J. SIMPSON SR., 79, of Atlanta, 
Ga., who was associated with the Smith 
& Simpson Lumber Co. and with the 
East Point Lumber Co., died March 15. 





JOE M. ST. JOHN, 60, executive vice 
president of the Memphis Furniture 
Manufacturing Co., Memphis, Tenn., 
died March 22. 


JOSEPH SUTTON, 12, son of Tom 
Sutton of the Sutton Lumber Co., Vest, 
Ky., was killed instantly when a boiler 
at the mill exploded. Mr. Sutton re- 
ceived painful burns and seven others 
received minor injuries. 





PAUL M. WHITE, 55, an executive of 
Cross, Austin & Ireland, Brooklyn, 
N. Y., died April 7 in a New York hos- 
pital. His residence was in New York. 
A New York native, he was the son 
of the late Richard S. White, who 
headed the John C. Orr Co., New York 
lumber merchants, and who had served 
as president of the Eastern States 
Lumberman’s Association. A graduate 
of the University of Michigan School 
of Mines, he had worked in Utah as 
a mining engineer and after that was 
with the U. S. Geodetic Survey. From 
1912 to 1935 he was vice president of 
the Orr lumber concern. In recent 
years he studied art and became a 
painter of seascapes and pictures of 
old New York sections. Surviving are 
his widow, three sons and two sisters. 

HENRY WRIGHT, 73, who operated 
the Wright Planing Mill at Milford, 
Mich., died at his home there on March 
13; he had been in ill health for the 
past year and had retired a few months 
ago. Surviving, besides his widow, are 
a son, a brother, and two sisters. 
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PAYABLE IN ADVANCE 


Copy must be in office of AMERICAN LUM- 
BERMAN by onday prior to publication 
date. Rates are based on number of WORDS 
and consecutive insertions as shown below. 
Be sure to count address. For “‘blind’’ ad- 
dress care this publication count 5 words. 
Advertisements are set in uniform style, in 
proper classification, with first line in capitals, 
if so ordered. 

Extra lines of white space count as 6 words. 


RATES PER WORD, PER INSERTION 


8c per word for one insertion. 

7c per word, per insertion, for 2 consecutive 
insertions. 

6c per word, per insertion, for 3 to 5 consecu- 
tive insertions. 

5c per word, per insertion, for 6 to 12 con- 
secutive insertions. 

For rates on longer term orders, write 


AMERICAN LUMBERMAN 


139 N. Clark St., Chicago 2, Illinois 








HELP WANTED 








WANTED 
Salesman to call on farmer trade to sell 
necessar maintenance materials, Asphalt 
Roof & bestos sidewall materials. ould 


be home nights; have choice of living in one 
of several good towns in northern Illinois. 
Old established firm. Guaranteed salary. 
Permanent connection. 

Hunter Associates, 81 College Ave., Dixon, IIl. 





SALESMAN WANTED 


Salesman & Estimator for Retail Lumber & 
Building Materials. Must have experience 
and be able to read prints and make esti- 
mates for repair jobs. Work inside and out- 
side. East Tennessee. 

Address ‘‘M-4l,’" American Lumberman. 





WANTED 


First class working Foreman for Sash, Door 
and Cabinet Woodworking Plant. One capa- 
ble of red out work and setting up ma- 
chines. This plant located in ideal northern 
Lake Michigan town with 1600 population. In 
replying give past cmperonee and _ salary 
wanted. Apply to PONTIAC MILLWORK CO., 
Frankfort, Michigan. 





TIME STUDY 


Old established eastern millwork manufactur- 
ing concern wants man for time study work, 
engineering, costs. Opportunity limited only 
by ability to produce and the courage to fol- 
low through. 

Address ‘‘M-55.’’ American Lumberman. 





CUTTING ROOM FOREMAN 
Excellent opportunity for man with experience 
in running an up-to-date Cutting Department. 
Aggressiveness more important than long ex- 
perience. 

Address “‘M-54,"’ American Lumberman. 


RETAIL MANAGER 
Experienced in lumber and building materials. 
Complete charge including supervision of 
bookkeeping. Permanent, salary $3,000. Must 
have first class references. State qualifica- 
tions and experience. 

Robert Adams, Jr., Lakeview. Oregon 
Experienced Secretary-Stenographer. Whole- 
sale lumber office. iberal salary. 

Address M-87, American Lumberman 


70 
















HELP WANTED 








HARDWOOD LUMBER INSPECTOR 


For well established Hardwood Yard in Chi- 
cago; permanent work and chance for ad- 
vancement for the right man. 

Address ‘“M-48,’° American Lumberman. 


POSTWAR POSITIONS 
Experienced or apprentice Hardwood inspec- 
tor-circle filer-millwright. War contracts. Ex- 
cellent postwar position—large Central Indi- 
ana Operator. 

Address ‘*‘M-65.’° American Lumberman. 


COMPETENT YARD FOREMAN 

You must possess ability to accurately tally 
incoming and outgoing merchandise, prop- 
erly care for stocks, yard buildings and 
equipment, manage men and last but not 
least know how to keep yard expenses within 
budget. If possible, enclose snapshot of self 
with applicatien. Work location is central 
Michigan with well financed Corporation. 
Address *‘M-57."° American Lumberman. 














WANTED 
Established line-yard in northern Illinois has 
permanent openings for right men as yard 
managers and assistants. Also have open- 
ings in wholesale department. State quali- 
fications and draft status. Swecial considera- 
tion given to discharged soldiers. 

Address **M-59,"" American Lumberman. 





BOOKKEEPER—SALESMAN WANTED 
Permanent well paid job for A-1 Man. Age 
35 to 50. Yard in Toledo, Ohio, area. 

Address *‘M-52."" American Lumberman. 





WANTED 
Experienced sawyer for circular Mill produc- 
ing graded lumber. Also man to set Blocks. 
Mill in Northern Illinois. 
Address **M-58."" American Lumberman. 








HELP WANTED 


Experienced counter <colesman for our Weir- 
ton, W. Va., yard. Abilitv to estimate desir- 
able but not required—pleasing personalitv 
more important. Good starting salary with 
every opportunity for advancement in a line 
vard organization. Write or phone Mr. E. R. 
Anderson, General Sales Manacer. 

All replies strictly confidential. 

THE SCOTT l.UMBER COMPANY 
1112 Chapline St., Wheeling. W. Va. 


WANTED 
Lumber buvers, inspectors and exveditors 
for work in Pennsylvania, West Virginia, Ken- 
tucky and Ohio. Good proposition for right 
partv. 
P. M. Frampton & Co., Greenville. Pa. 


WANTED 


Younq man with executive ability suvervise 
merchandising and sales. Group of lumber 
end hardware stores, metropolitan area, large 
Middle West city. 

Box M-71, American Lumberman. 


MANAGER 


Small retail vard in Northern Jersev seeks 
experienced manager. Excellent possibilities. 
Write Box M-76, American Lumberman. 














WANTED 
Men: General office work and retail sales 
with machine bkpg. experience. Yard lo- 


cated in No. Illinois Joliet area. 
Address Box M-78, American Lumberman. 


WANTED 





By large Indiana Hardwood Manufacturing 
and wholesale operation: Capable man or 
lady bookkeeper, stenographer for wholesale 
department, lumber inspector. circle sawyer. 
excellent 


filer, millwright. 
postwar prospects. 
Box M-79, American Lumberman. 


War contracts, 





~ SITUATIONS WANTED 








WANTED 


Position wanted as buyer or assistant buyer. 


Best references. 
dress ‘“M-64,’° American Lumberman. 


SITUATIONS WANTED 


RETAIL MANAGER 

20 years lumber experience—15 with one firm 
Producer. 3-A H in draft. Presently employed 
> manager. Wants new connection—entir, 
charge. 
a Box M-86, American Lumberman, 











EXPERIENCED LUMBERMAN 
Bookkeeper, Office Manager, Chief Account. 
ant and Sales Manager large lumber mills 
better than twelve years. Retail operato; 
twelve years. Seeks permanent connection, 
Above draft and middle age. Strictly sober. 
South preferred. , 

Address M-85, American Lumberman. 


WANTED POSITION 

Band and circular saw filer planing mill setup 
and maintenance. 

Rudolph Zielke. Glidden, Wisconsin 


COMPETENT YARD MANAGER 
With excellent record of successful large 
yard management covering a period of twelve 
years. Forty-eight years of age. good health, 
and best of references. Prefer Illinois loca. 
tion in city of 25,000 or larger. 

Address Box M-80, American Lumberman. 


BOOKKEEPER—OFFICE MANAGER 
Married, draft deferred. presently employed 
with a lumber and millword. plumbing and 
heating supply house in the East, desires to 
make connection with West Coast firm. 

Box -M-89, American Lumberman 


~ LUMBER & DIMENSION | 
WANTED 


WANTED TO BUY 


Eastern dealer wants to make connection with 
Western buyer or manufacturer on carload 
shipments of: 2”, 3” & 4” Fir or Hemlock: Fir, 
Hemlock or Cedar Uppers; Flooring, Siding, 
Shingles, Plywood, Idaho and Ponderosa Pine, 
Cypress, Common & Clear: N Common & 
Clear D4S Also odd lots of Plywood, Pine 
Mouldings or items without a priority. 
Address ‘‘J-64,"° American Lumberman. 


HARD MAPLE WANTED 
200,000 teet per month each 6/4 and 8/4. 
Also beech and 4/4 cherry. High priority 
ratings. G. IRWIN LUMBER CO., Garland, 
Pennsylvania. 


























WANTED 
Panels, crating. core stock. casket, furniture 
and construction lumber AD or KD Rgh. or 
Surfaced. What have you? Wire collect. 
PAUL B. BERRY, Grand Rapids 6, Mich. 


WANTED 
2 cars 1x3 and wider, dressed. planing mill 
shorts 2’ and up. ‘“D’’ Ponderosa or better, 
or similar lumber, suitable for pickets. 
— MADWAY, 20th & Ridge Ave., Phila, 
a. 








WILL BUY FOR CASH 
Carloads of new or used lumber & doors. 
BISSELL LUMBER & WRECKING CO. 
7834 W. Grand Ave. Elmwood Park, Ill. 
Phone: Elmwood Park 1198 


WANTED TO PLACE ORDER 
For carload of fence pickets bevel siding and 
flooring straight or mixed cars. Bissell Lum- 
ber & Wrecking Co., 7834 W. Grand Ave. 
Elmwood Park, Ill. Phone: Elmwood Park 1198. 


WANTED—SMALL MILL STOCE 
Carload 4/4 Soft Maple or Cherry 
Carload 5/4 Hard Maple 
Quote delivered Buffalo, N. Y. 

Rochester, N. Y., Owego, N. Y., rates 5% 
Sales commission. R. W. Adams, P. O. Box 
35, East Aurora, N. Y 


DIMENSION STOCK WANTED | 
3/4"*x11/2""x18" to 45°’ Hardwood, air dried or 
kiln dried. D4S and machined. | 
Leo C. Fleming Company, 32 Union St., N.. 
Rochester 4, N. Y. 














MILL MANAGER 


Ex-superintendent of entire double pine mill 
i cti Have disman- 


operation d 
tled, rebuilt and operated such inclu 

railroad. Will go to Mexico; have worke 
Mexican labor. 


000. 
Address ‘“M-29,’"° American Lumberman. 





Present salary in other line 





DRAFTSMAN—ESTIMATOR SALESMAN 


Thoroughly experienced retail lumberman 
Understand construction. remodeling, reroof 


ing and sidewall covering, make and read 
blue-prints, estimate cost, j.M. Guild Grad- 
Best of references. 


uates. Draft Exempt. 
Best of health. 
Address ‘“M-56,"" American Lumberman. 


DIMENSION STOCK WANTED 
Kiln dried Plain Red Oak and Gum. Also 
glued up Poplar core stock. Write for sizes. 
Leo C. Fleming Company, 32 Union St. N. 
Rochester 4, N. Y. 


DOWELS , 

Correspondence wanted from _ dependable 
mills able to furnish large quantities hard o 
softwood 14’ to 1’’ inclusive steady business. 
Reply Box M-72, American Lumberman._ 


WANTED fer 
Large quantities soft or hardwood = a 
softwood 34x34 strips clear one face cul 
size stock various lengths from 6" to ; od. 
long good steady business over long per 











Reply Box M-73, American Lumberman. 


April 15, 1944, AMERICAN LUMBERMAN 
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USED MACHINERY WANTED 


BUSINESSES WANTED 








BOX FACTORY MACHINERY WANTED 


Large manufacturer needs additional equip- 
ment for Government contracts, such as 6 
Nailing Machines. 2 shook splicers. 2 Match- 
ers, squeezer, Printer and 54” Band Resaw. 
Will pay maximum prices for quick delivery. 
Send list and prices promptly. 

Address ‘K-44,’ American Lumberman. 


NAILING MACHINES WANTED 

ed 3 Morgan or Doig Nailing Machines 
Wickly. any size. Wire us collect. CHAS. N. 
BRAUN MAHINERY CO., Fort Wayne, Ind. 


BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines 
and closed back anywhere from two to 
eighteen track. Also interested in Mereen 
johnson or Morgan Matchers, Edge Trimmers, 
Squeezers ond Band Resaws, and any other 
box equipment used in box working factories. 
Ad 








ess “K-21,"° American Lumberman. 





WANTED 


Self-feed rip saw and light tractor or Diesel 
engine to run same. Two or three ton lumber 





truck, roll-off preferred. Good condition. 
Also light 4-wheel factory trucks. 

BISSELL LUMBER & WRECKING CO. 
7834 W. Grand Ave. Elmwood Park, III. 
Phone: Elmwood Park 1198 

WANTED 


Good band resaw, also power unit 100 HP. or 
more. ~aredd LUMBER COMPANY. Pine 
Bluff, Ar 


VERTICAL BAND RESAW WANTED 


54 to 60” Resaw with Blades 
Must be in good operating condition. 
Give full details of make, equipment 
age, condition, price and location. 
Hanson Wholesale Lumber Corp. 
14201 Tireman Avenue 
Dearborn, Michigan 








FLOORING MACHINE WANTED 
One Woods No. 501 hardwood flooring ma- 
chine. Also end matchers. State condition, 
equipment, price and location for inspection. 
ddress M-84, American Lumberman. 


MACHINERY WANTED 


Late Model Double Surfacer, ball or roller 
bearing, either motor or belt driven. Give 
full description and “- Dakota Sash & 
Door Co. Aberdeen, S. D. 








One 16x16’ 150 H.P. @ 125 P.S.I. Skinner 
Uniflow Engine. 

One Reynolds 2 Automatic Screw Driver 
with Boring Attachment, belt drive. 

Frank C. Snedaker & Co., Inc., 9th and Tioga 
Streets, Philadelphia 40, Penn. 





One 72x16 Horizontal Return Tabular Boiler 
with approved pressure of 140%. Prefer steel 
setting and stack complete. Smith Lumber 
Co, Red Bay. Alabama. 





WANTED 


500’ of used gravity roller conveyors for 
tom lumber purposes. Dimock, Gould & 
ompany. 





WANTED MACHINERY 


Power unit gas or Diesel fifty to 100 horse- 
power. 


Address Box M-81, American Lumberman. 





WANTED MACHINERY 


Saw Mill in running condition for cash. 
Address Box M-82, American Lumberman. 


WANTED TO BUY 
—MISCELLANEOUS— 











= 


WANTED 


Have you reached the period in life when you 
would like to sell a half interest in your yard 
and retire? 

Address ‘‘M-63,"" American Lumberman. 


TIMBER & TIMBER LAND 
WANTED 


TIMBER WANTED—ANY AMOUNT 


Pine or hardwood Southeast States preferred 
for cash buyers. J. P. CADY, Licensed Broker. 
Pine Bluff, Ark. 

















TIMBERLAND 


Wanted standing timber in upper or lower 
Michigan or Wisconsin. 
Address Box M-83, American Lumberman. 





WANTED TO BUY 


Medium or large tract of good timber, with 
or without mill, located in Alabama or Mis- 
sissippi. 

Address Box M-75, American Lumberman. 


LUMBER & DIMENSION | 
FOR SALE 








TRANSIT & MILLING 
SERVICES 








TRANSIT MILLING AND RESAWING 


Operating five resaws, three moulders and 
two planers. Prompt and efficient milling in 


transit service. No ye or piling down 
charges. Located on New York Central and 
THE ALADDIN 


Pere Marquette railroads. 
COMPANY. Bay City. Michigan. 





MILLING IN TRANSIT 


1. Resawing 
2. Ripping 
3. Dressing 
For information address 
The Mill Creek Milling Co. 
% Gruner-Fisher Co., Agts. 
3743 West Pine Blvd. 
St. Louis, Mo. 


THE MILL CREEK MILLING COMPANY 
326 S. Taylor Ave. 
St. Louis 
Mo. 








BUSINESS OPPORTUNITIES 





FOR SALE 


21,546,340 feet Fir and some Hardwood not 
estimated on 480 acres land N. California all 
tor $20,000 cash, 14 mile to good highway 20 
mile Truck haul to Ry. also Oregon pine up 
to 350,000,000 feet. 

Address *‘M-69,"" American Lumberman. 








FOR SALE 

Poplar Lumber. Also interested in cutting 
orders up to 30 cars for the next 3 months. 
Antone Wenos, Iron River, Mich. 





WALKER TURNER RADIAL SAW 


Complete with Dado & Moulding heads 
3 phase motor. Like new. 
Stephen Lumber & Fuel Co., Morris, III. 





FOR SALE 
Re ne Ore oy ee $5.00 per dozen 
ee eee 4.80 per dozen 
South Side Lumber & Coal Co. 
Kokomo, Indiana 





Several cars of {1 White Cedarposts, live 
peeled 2°’-6’’ 7, 8 and 10’ and poles at ceiling 
prices. 

John L. Brandner, R 1, Daggett. Michigan 





FOR SALE—CARLOAD CRATING 
18,500 pieces 1x3-36’’ Pine 
18,500 pieces 1x3-29’’ Pine 
Charles E. Young, 1720 Mt. Pleasant St. 
Burlington, Iowa 





FOR SALE—STAIR RAIL STOCK 


In birch, oak and yellow pine consisting 
of goosenecks, overhead easing and up eas- 
ing, level 14 turns, R & L hand volutes and 
newels. 150 pc. in all. Veenstra Lumber & 
Supply Co., Racine, Wisconsin. 





SHORT DOWELS FOR SALE 

11/gx2’’ to 14° Ash Round Dowels 
1 11/16x2’’ to 20°’ Ash Round Dowels 
R. W. ADAMS, P. O. Box 35 

East Aurora, N. Y. 





FORD FACTORY BUILT HOMES 


Cottages, poultry houses, etc. One of the 
few practical and economical methods of pre- 
fabrication publicly accepted and FHA ap- 
proved. State franchise and license now 
available to responsible concerns familiar 
with the building industry who are in a 
position to manufacture and distribute Ford 
Homes in their area. The savings in mate- 
rials alone will more than pay the small roy- 
alty paid out. A minimum of capital, factory 
floor space and aw required. Start 
right away manufacturing buildings essential 
to the war effort and you will be established 
and ready to supply modern, attractive post- 
war homes immediately after restrictions are 
lifted. Write for circular and factory require- 
ments giving us a brief outline of your past 
building history in first letter. Ivon R. Ford 
Lumber Co., McDonough, N. Y. 


BUSINESSES FOR SALE 


FOR SALE 
Two retail Lumber Yards Handling Coal. 
Part can be bought if purchaser requires. 
Corey Scheffel Lumber Co. 
Louisville, Ky. 

















BUSINESSES FOR SALE 


Complete electric sawmill, planing mill, 
trucks, tractor, logging equipment, camps, 
lumber yard and large stock logs. Mill now 
running. Immediate possession if desired. 
Address P. O. Box 178, Iron River, Mich. 


FOR SALE OR RENT 
Sash & Door Plant fully equipped. One- 
story brick building 80x200 ft.; also lumber 
sheds. UNION SASH & DOOR CO., 310 Bel- 
ap St., Superior, Wisconsin. 








FOR SALE 


Ponderosa Pine Mill. Now Operating. Ca- 
pacity 20 to 25M’ per 8 hours. Located on 
paved highway near here, Adjacent to 30 
million feet timber. Weston Lumber Co., Du- 
rango, Colo. 








MISCELLANEOUS — FOR SALE 











RAILS WANTED 
Principally 16-20-25-30 lb. 
THE W. H. DYER CO. 
Fullerton Bldg., St. Louis, Mo. 





_ ‘RAILS: ANY SIZE OR QUANTITY 
Particularly 20 ib. 25 lb. 30 Ib. 35 lb. & 40 Ib. 
Secure our price before selling. 

T STEEL CORP. 
Charleston, W. Va. 





INSULATED BRICK & STONE SIDING 


rectory, ejects and seconds for sale. Also 

aft t run material for shipment 30 days 

®t receipt of order. Write Gardner, 2088 
m Ave., St. Paul, Minn. 








CARPENTERS APRONS 


Write for s les and prices. 
THE MINNESOTA SPECIALTY CO.., Inc. 


Minneapolis, Minn. 





STEEL WINDOWS 
No priority required. 
Large stock casements, 
pivoted, double hung, etc. 
STEEL SASH SALES & SERVICE 
Weehawken, N. J. 





AROMATIC RED CEDAR SAWDUST 
Sifted-dry, in two-bushel burlap bags. 
NATIONAL CEDAR POST & POLE COMPANY 
Omaha, Nebraska 


AMERICAN LUMBERMAN, April 15, 1944 











WOODWORKING PLANT 
BIRMINGHAM, ALABAMA 


One of the best equipped woodworking plants 
in the district. Land 300x125 with L and N 
spur. Buildings contain approximately 27,000 
sq. ft. A going concern with an excellent 
reputation. A real opportunity for a wood- 
working plant including sash and doors, fur- 
niture, show cases, mill work. war material, 
etc. Offered complete for $37,500. For com- 
lete information call, wire or write Elbert S. 
emison, JEMISON REALTY CO., Realtors, 221 
her 2lst Street. Birmingham 3, Ala. Tel. 





FOR SALE 


Band sawmill with timber in Idaho. Terms. 
Address Box M-74, American Lumberman. 


71 








BUSINESSES FOR SALE 





USED MACHINERY FOR SALE 





USED MACHINERY FOR SALE 








FOR SALE 


Southern Colorado small town, steam driven 
saw mill, box factory in perfect condition, 
also commissary, hotel, garage and approxi- 
mately 30 houses. Located in the heart of 
400 million feet of Engleman spruce timber. 
Logging equipment includes 4 new trucks 
1942 models, diesel caterpillars and 2 gas 
caterpillars. Selling because of poor health. 
For information write Box 13, South Fork, 
Colorado. 





FOR SALE 


Complete motorized single unit Hardwood 
Flooring Plant, Planing Mill and Sawmill. 
Three large dry kilns and three large ware- 
houses. Ample electric generating facilities. 
Reason for selling. age of owner. Bargain 
for quick sale. 

CHICKAMAUGA CEDAR COMPANY, 

Stevenson, Ala. 





FOR SALE 


Successful operating millwork plant in South- 
em city. Ten acres of land with siding. 
Buildings equipped with modern machinery. 
Profitable contracts on books for 1944. Full 
details furnished. 

Address M-70, American Lumberman. 








"USED MACHINERY FOR SALE 








EARLE HART WOODWORKING MACH. CO. 


Large selection of Modern Ball-Bearing Mo- 

torized Used Machines. Get our prices and 

list before buying. 

Chicago, Illinois, 565 W. Washington Blvd. 
Ph.: Andover 3340 

Greensboro, N. C., Davidson Dr., Sedgetield. 
Ph.: Greenboro 9633 





FOR SALE 


Hall & Brown No. 36, 6x15 planer and matcher 
with profile, center match heads, ship 
lap heads, four side heads, $1,250.00 f.0.b. 
Ft. Worth. CASTLEBERRY LUMBER CO.. 
908 W. Peach St., Fort Worth 3, Texas. 





FOR SALE 


We have increased our capacity and want to 
sell our present planer and blower. They 
are in A-1 condition. We are using them 
every day. be po A buy a band resaw and 
a power unit o or more HP. ELLIOTT 
LUMBER COMPANY, Pine Bluff, Arkansas. 





WOODWORKING MACHINERY 


l—American £5 spindle automatic multiple 
hollow chisel Mortiser. 

1—Dovetail Machine 12 spindle, 
dovetail cutters. 

1—24"’ Bentle & Mardgant Jointer with 3 knife 
cutterhead & fence. 

1—Horizontal Boring Machine, 2 spindle. 

l—Large drum Sander. 1 Belt Sander 

l—American ¢17 Moulder. 

1—Superior Rubbing Machine. 

1—Fay single spindle horizontal Boring Ma- 
chine. 

8—Westinghouse Motors, 20, 10 and 5 HP. 
Address ‘‘M-34,"° American Lumberman. 


8 one way 





FOR SALE 


No. 2 American Sawmill. BRAMAN MFG. ee 
INC., Carthage, New York. - 





FOR SALE 


Complete Band Saw Mill In Good Operating 
Condition. Priced Right, Inspection invited. 
uipment 


1—72"'x18" ) H.R.T. Boilers. Butt strapped. 
1—66"’x18" }+Quadruple riveted. Steel. 
1—S4’’x16’ |} Suspension. 130 ¢ pressure. 


Dutch ovens and three smoke stacks. Water 
Heater. Two boiler feed pumps. Heavy duty 
Nordberg Corliss Engine 200 H.P. Heavy duty 
Murray Corliss Engine 125 H.P. Prescott Band 
Mill. Steam Set Works and Saw Carriage. 10°’ 
Steam Feed. Murray Nigger, log loader and 
Edger. Slasher. Wood Mill. Diamond 11 saw 
trimmer and ¢35 Hog. All shafting, pulleys, 
boxes, refuse chain, belts and saws. Filing 
room machinery and tools. 
75—4 Wheel roller bearing narrow gauge 
lumber cars. Six dump carts. 
5.000 yards 20% rail, connectors and track 
spikes. 300 yards 60% rail. 


Blacksmith and Machine Shop. 
Bissell Lumber Industries 





FOR SALE 


l—Morgan 2-color Boxboard Printer 
2—Reynolds Automatic Screw Drivers 
1—Witherby Rugg & Richardson Boxboard 
matcher 

1—Natco Automatic 24-spindle Boring Machine 
2—Electric Branding Machines 

C. C. Kurz, 2737 Lunt Ave., Chicago, Il. 





FOR SALE 


New No. 1721 Gruendler Wood Hog and 
Shredder Size No. XXA. Reduces blocks and 
shavings to sawdust or boiler fuel. Bell 
Lumber Co., Green Bay, Wis. 


— a 


FREQUENCY CHANGERS 


Two 60 KVA 60/120 cycle. General Elec. 
tric bo ITT-337 direct connected to 49 
HP 3/60/220 V. Motors. 
150 HP, 514 RPM 3/60/220 V. Allis Chal. 
mers slip fy | motor complete with control, 
75 KVA 3/60/240 V. Crocker Wheeler gen. 
erator direct connected to Russell steam en. 
ine. 
. Just a few of gg items of power plant 
equipment available for prompt shipment in. 
cluding motors, all types and sizes, gir 
compressors, blowers, etc. Write us on your 
requirements—we may have what you need, 
ROCKFORD ELECTRIC EQUIPMENT CoO. 
724 S. Wyman St., Rockford, Illinois 





SPECIAL OFFER 
80 Heavy-Duty Used Cast Steel 
LOGGING RACKS 


FOR RAILROAD CARS 
OR STORAGE BINS 


No priority required. 
Sketch gladly furnished. 


IRON & STEEL PRODUCTS, INC. 
13424 S. Brainard Ave., Chicago 33, Illinois 


“ANYTHING containing IRON or STEEL” 





FOR SALE 


1—650 K.V.A. Turbo Generator Allis-Chal- 
mers, full condensing 440 Volt 

1— 50 K.V.A. Light Generator 440 Volt 

i— 75 H.P. Motor—440-Volt 

1—200 H.P. Motor—440-Volt 

1—100 H. P. Motor—440-Volt 

1— 35 H.P. Motor—440-Volt 

Few Small motors—Panel Board—Starters, etc. 

3—150 H.P. 72x18 H.R.T. Boilers 1254 pressure. 
Released about May Ist. next. 

1—Mershon Band Rip Saw, 25 H.P. Motor, 
V Belt Connected 

1—P-16 Yates Timber Sizer 

All These items are operating now. or have 
just been taken out of service. 

1—Yates American G-77 Straight Line Rip 
Saw. direct connected 15 H.P. Motor. 

1—12"" Shot Gun Feed, no valves. 

Columbus Lumber Co. 
Brookhaven, Miss. 





FOR SALE 


1—54’’ Mershon Band Resaw with direct con- 
nected 40 H.P. Motor—220 Volt, 60 Cycle, 
3 Phase. For six saws. 

1—Blower with 15 H.P. Motor—220 Volt. 60 
Cycle. 3 Phase. Starting Controls. Com- 
plete—$2800.00. 

1—Yates G-2 Straight Line Rip Saw without 
motor. Price—$350.00. 

1—Belt Driven Fay & Egan Saw and Dado 
Machine without Motor for 12, 14, 16” 
Saws. 

1—4’’ Dado Head. 

2—14"’ Hollow Ground Saws. 

1—Special Stop—Price—$625.00. 

For further particulars write— 
The Mill Creek Milling Co. 
326 South Taylor, St. Louis, Missouri 





FOR SALE 


500, 750 & 1000 GPM Steam Underwriters 
Fire Pumps. 

2—1500 G.P.M. Gasoline Fire Pumps 

7—Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 

7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220 and 550 ft. 
Wheel Presses, 150 and 200-ton 

13—Electric Hoists, 35 to 100 HP. 

$—Gasoline Hoists, 15 to 85 HP. 

1—63 ton Heisler Gear Locomotive 

2—1000 GPM _ Electric Underwriters 


Pumps 

Model D American 36” gauge, 10 ton capac- 
ity 4 wheel log loader 
25,000 gal. Tank on 75 ft. Tower 
50,000 gal. Tank on 100 ft. Tower 
100,000 gal. Tank on 100 ft. Tower 
R. C. STANHOPE, INC. (Lincoln Bldg.) 
60 East 42ud Street. New York, N. Y. 


Fire 





ONE POWERS PLANER 
head 26’’x6’, in good _ condition. 





Hawkins, Wisconsin 
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NOTICE TO THOSE INTERESTED IN 
REAL GOOD SAWMILL LOCATIONS 


Operation No. 1 location East Coast of North 
Carolina 
Complete bandmill including resaw 
Complete planing mill (two matchers one 
band resaw) 
Dry kiln capacity 600,000 feet per week 
12 miles logging railroad, including complete 
equipment 
2 tugboats, 4 barges, 500 rafting chains 
3 complete Diesel powered circular sawmills 
20,000 acres good timber land owned in fee 
35,000,000 feet pine & hardwood timber 

ity of this operation is 25,000,000 
bg ge ry B i 80% pine and 20% 
hardwood and cypress 
Operation No. 2 location Southwest North 
Carolina 
Complete 8 ft. bandmill 


Complete planing mill including _resaw, 
matcher, moulder, and matching flooring 
unit 


Dry kiln capacity for 1,000,000 ft. per week 
Complete rotary veneer mill, latest type Moore 
kiln 


25 miles logging railroad, including complet 








125, Ho 
40, Ho; 
10, Ko) 


150, Ref 
16, Ref 


19, Bal 
25, Bos 


2, Dw 
10, Dw 


20, Fla’ 
43, Gor 
10, Gor 
25, Tan 

AL 


IF 





equipment 
Also complete truck logging outfit ‘ 
Modern fast steam driving circular sawmill 
50,000 acres good timber, land owned in fee 
100,000,000 ft. hardwood, cypress & pine 
timber 
The capacity of this operation 2,500,000 feet 
per month about 80% hardwood & cypress, 
10% pine and 10% veneer 
These are going operations and sales can be 
made to include inventories on hand. Cash 
terms preferred, however, will consider ex- 
tended payments to responsible parties. 
Address reply to Box M-77, American Lum- 
berman. 





FOR SALE 
1 250-H.P. Heinie Water Tube Boiler with 
about one-half of stack, 130-pound steam 
pressure ‘ $1,000.00 
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Live Rolls, 12°’x24’’....... ... Each $25.00 
(With cast iron frames and miter gears.) 
Steel Header Drum, 3’x10’, suitable for 
175-pound steam pressure...... _. $150.00 
Single Drum Winch, to operate from truck 
motor and frame with power take-off 
ELS SS ee ree $300.00 
Addressograph Machine (Old Model) $50.00 
Frick Steam Engine, 9!/2"" Bore. 12° Stroke, 
center Crank, Drive Pulley 36°’x12”, kay 
ae; I Wee. co 6 cess. re — 
Frick Steam Engine. 81/:’" Bore, 10’ Stroke. 
center Crank, Drive Pulley 42°’x12". 3 Bom, 
2” Valve baa ia _.. $100. . 
Wheeland Steam Engine, 10° Bore, 12’ 
Stroke, Side Crank, Drive Pulley er 


~~ —_ 


_— 


— 


— 


Booch Dado and Cut-off Saw with Carriage 
and Table, 220-Volt, Direct Drive oos0.0 


— 


Townley belt drive swing cut-off Saw Frame 
with Arbor 50 
10 Air Cylinders, valve rigging and_pipe 
Allis-Chalmers Air Drop Trimmer -“- 00 
| PR re er oar ee : 
1 14-Yd. Concrete Mixer, with Gasoline ssn. 


— 


1 Novo 5-H.P. Gasoline, 1 cylinder, upright 
eee $100: 
G 


Birmingham, Ala. 





Single 
THRONE LUMBER CO., New Park, Pa. 






April 15, 1944, AMERICAN LUMBERMAN 
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USED MACHINERY FOR SALE 


USED MACHINERY FOR SALE 








——_ 


Mr. Operating Man: 
Mr. Traffic Man: 
yOUR OWN OWNED CARS! 
Demurrage, Avoidable Labor Expense, Extra 
What could you SAVE? 
What increase in Production could you 
EFFECT? 
Consider, also, 
“Storage ’’] 
Which of these cars could you use? 


benefits from MOBILE 


125, Hopper. Double, 50-Ton 
40, Hopper, Side-Discharge, 50-Ton 
10, Koppel. Side-Discharge, 24-Yd., 30-Ton 


0, Refrigerator, 40-Ft., 40-Ton 
7 Seitigorator, 36-Ft., 30-Ton 


19, Ballast. Composite, 50-Ton 
95, Box, 36-Ft. 4-Ton; Steel Ends 


2, Dump, Western, Automatic, 20-Yd., 20-Ton 
10, Dump, K4&J, Automatic, 16-Yd., 40-Ton 


20, Flat, 40-Ft., 40-Ton, 50-Ton 
43, Gondola, Composite, 36-Ft. & 40-Ft., 40-Ton 
10, Gondola, Steel, 50-Ton, High-Side 
5, Tank, 8000-Gallon, 50-Ton 
ALL CARS ARE PRICED TO SELLI 


IRON & STEEL PRODUCTS, INC. 
39 Years’ Experience 


13424 S. Brainard Ave., Chicago 33, Illinois 
“ANYTHING containing IRON or STEEL” 


Qo 





FOR SALE 
10 Simonds Band Saws in good condition. 
width about 8°’, Gauge 15, Length 35’ 6”, 
Tooth apace 134, 
BISSELL LUMBER INDUSTRIES 
Hawkins, Wisconsin 





LIQUIDATING COMPLETE SAWMILL 


Filer and Stowell Horizontal Resaw, 60’’ 
Prescott Edger, 11 saw trimmer, 2 complete 
band mills, 150 H.P. boilers, 350 H.P. Corliss 
steam engine, etc. This material must be 
moved within the next 60 days. Write or call 
Industrial Salvage Material Co., 718 E. Bay 
St., Milwaukee 7, Wis. Sheridan 0414. 





FOR SALE 

lClement single spindle shaper, shop No. 
40; 3—new slasher saws 38°’ diameter, 
2%" mandrel holes, 4 bolt holes 634’’ cen- 
— | eee bundle wiring machine 
io. 4, 

l-Wilson electric welder, 200 amps, belt 
driven DC generator: tight & loose pulleys: 
bolts 25-50; 1750 RPM: compound wound, 
No. 015484. 

I~CH&E combination band saw mortiser & 
jointer; late model machine with table, 


l—Combination cut-off & rip saw; iron frame, 
sliding table, tilting saw arbor & mitering 


Murray all steel tilting transfer table, 9’ 
wide, long; 3 live chains; reversible 
friction driven worm tilting mechanism: 
tits 12° both ways. 

l~Lumber haulage unit, used with tractor to 
handle lumber from sorting shed to yard; 
all steel frame, chain driven rollers; 3 sets 
undercarriage; 1 caterpillar tread, 1 steel 
wheel, and 1 set pee ot og 

Contact KLATZKY BROTHERS, Calumet, Mich. 


FOR SALE 
1—15 HP Steam Engine. 
l—Second hand American (R&H) 12’, 4-side, 
Outside Drop Bed Moulder: standard 
equipment with self-contained countershaft 
with T&L peer for belt drive. 
GRIFFITH LUMBER CO., Huntington. W. Va. 








FOR SALE 


Complete Saw-mill, planing mill & Yard. In 
small country town wonderful farming trade. 
Trucking distance of larger cities. Money 
maker, excellent record of accomplishment. 
. Tadder, 
Rushford, N. Y. 





AIR COMPRESSORS 


1—Westinghouse Locomotive type, 91/2x9l/.x 
10; 1 air receiver, 15x39’; safety valve. 

1—8x8 Curtis air compressor No. 4087; 2 cyl- 
inder vertical; tight & loose pulleys; 300 lb. 
air receiver 30x72; safety valve & gauge. 

Contact KLATZKY BROTHERS, Calumet, Mich. 





FOR SALE 


1 Fay & Egan Double Cut-off Saw, 8’ ca- 
pacit 

1 10’ American Moulder, 4 head 

1 Yates Self-Feeding Glue Jointer, Chain 


ee 
2 Babbin Ball Bearing Blowers, Model No. 11 
3-phase, 220 volts, 60 cycle. motors, compen- 
sators and starters available for the above. 
1 QM 5095 DeVilbis Tank with Double Reg 
and Outlets 
2 MBC X510 +75 FX DeVilbis Guns 
Address *‘M-62,"" American Lumberman. 





TRACTORS FOR SALE 


Available for immediate delivery 5 ton or 
“35° size Caterpillar crawler tractors, $495; 
Cletrac ‘‘55’s’’, with angledozers fully elec- 
trically equipped, $1850. Also commercial 
Caterpillar ‘‘30’° and other tractors. O. C 
EVANS, Mt. Sterling, Ky. 





FOR SALE FROM STOCK 


Woodworking machinery of all kinds. 
Iuventory constantly changing but postal will 
tell you if we have that much needed ma- 
chine you are looking for. Everything from 
timber sizer to clothespin machine. 

Try us—ask for stock list. 
BOSCHO, INC., Medford 55, Mass. 








TIMBER & TIMBER LAND 
FOR SALE 








80 MILLION SPRUCE, CEDAR & FIR 


on C. N. Ry. in British Columbia. Must be 
sold. Write for particulars. 
Address *‘M-68,"" American Lumberman. 





FOR SALE 


Stumpage or land in fee. 60,000 acres virgin 
pine land in the State of Michoacan, Mexico. 
Address W. P. Moats, apartado 2090, Mexico, 
D. F., MEXICO. 





ABOUT 300,000,000 


feet well located on highway in southwestern 
Oregon. About 20 percent Bine. balance old 
Growth Fir. Address P. O. Box 1854, Seattle, 
Washington. 














Operating Shaft 


Automatic Safety Trip 
STAKE POCKETS 
for Motor Trucks & Ry. Cars. Speed load- 
ing & unloading; haul larger loads; save 
stakes; speed dispatch of equipment. 
Save Time & Money—Order Today! 


Cc. H. VAN DONK 
1337 E. Mason St. 


Green Bay, Wis. 





Chih in 


In Cleveland its the 
HOTEL HOLLENDEN 
In Columbus its the 
NEIL HOUSE 


OTHER DeWITT HOTELS 
THE LANCASTER Lancaster, Ohio 
THE BARON STEUBEN Corning, N.Y. 





Feabaakskeee-bas 
delivery / 





De Watt RADIAL 
WOOD CUT-OFF SAWS 


You can re-work the lumber that 
you buy today—with the versa- 
tile DeWalt Radial Power Saw. 
It is a woodworking shop in itself. 
Available in most models. Power 
sizes from 1/2, h.p.-to 10 h.p. Write 
for complete information. Address 


Box L-74, American Lumberman. 
) 
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VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher 


139 N. Clark St. Chicago 2, Illinois 
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Home of ANACONDA 


Ponderosa Pine 





Busy on war work now, the big Anaconda plant 
will be back on full civilian lumber production 
as soon as government restrictions will permit 
—same reliable Anaconda quality as always, 
same prompt service. 


Member Western Pine Assn. 


Anaconda Copper Mining Co. 


Lumber Department 
Bonner ° , . . . 


LANE 


Trade Mark Reg. U. BS. Pat. Of. 








Montana 


— 

















AVAILABLE FOR 
PROMPT DELIVERY 


Sturdy and dependable. Fast, accurate saw- 
ing assured. 

Carriages running on roller bearings. Auto- 
matic pawl release on set head. Fast, power- 
ful dogs. Friction or Belt Feed, as preferred. 
Ball Bearing arbor, and roller bearing Feed- 
works if desired. 

Various sizes and dogs to meet your needs. 


3 ears’ experience in building Saw 
5 ills and woodworking machinery. 


LANE MANUFACTURING CO. 


MONTPELIER, VT. 


ee a a a a a ae a a a a ae a ae 
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American Logging Tool Co. 
agen te Lumber & Treating 


American Manufacturing Co., 


ree 
Anaconda Copper Mining Co. 
Anderson-Tully Co. ee 
Angelina Hardwood Co. iain ete 
Appalachian Hardwoods....... 
Archer-Daniels-Midland Co.... 
Atlantic Lumber Co., The... .. 
Augusta Hardwood Co........ 


Bailey Lumber Co., Ltd....... 
Belcher, J. B.. er 
Biles-Coleman Lbr. ‘Co., ‘Inc. os 
Blackwood Lumber Co., Inc. .. 
Bringardner Lumber Co....... 
8 re 


California er & Western 
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Carey Mfg. Co., “The Philip... 
Carr, Adams & Collier Co. 
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Celotex Corporation, The...... 
Certain-teed Products Corp... 
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Creo-Dipt Co., Inc.. 
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Crisp Lumber Co., M. E. 
Crosby Lbr. & Mfg. Co. 
Cunningham Mchy. Corp... re 


Devoe & Raynolds Co., Inc.... 


DeWalt Products Corp...... 59- 


DeWitt Operated Hotels...... 

Dierks Lumber & Coal Co..... 

Douglas Fir Plywood Assn . 

a  Watepuee Warehouse 
Corp.. ; 

Drolet, George. . 

Duncan Lumber Co. “Ine.. 

Durham Co.. Donald..... .... 


Elk River Coal & Lbr. Co..... 
Engle & Worth Lbr. Co....... 
Enterprise Company, The..... 


Farrin Lumber Co., The M. B... 


Feather River Lumber Co., The 


Ferguson Lbr. Co., W. T...... 
Fir Door Institute............ 


Georgia Hardwood Lbr. Co.... 
Gillies Bros., Ltd. aaa 


Holt Hardwood Co. acess 
Hutton & Bourbonnais Co. naam 


er 


Johnson Lumber Corp., C. D.. 
Jones Lumber Co., J. M....... 


Kent Machine Co., The...... 
Kirby Lumber Corp....... 
Kitchen Lumber Co...... 


Lane Manufacturing Co. 
L. H. L. Lumber Co. ; 
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Macklanburg Duncan Co 
Mall Tool Company .. 
Malta Mfg. Co., The 


Mauk Seattle Lumber Co. 
May Hardwood Co. 


Meadow River Lumber oS... 
Medford Corporation. . 
Mengel Co., The. ; 
Menominee Indian Mills. . 
Miller & Co., Inc.. 

Miner Saw Mfg. Co.., es x. 
Moisture Register Co 
Moore Dry Kiln Co. ; 
Morrill & Sturgeon Lor Co. 
Morrison, Gross & Co.. 
Mowbray & Robinson Lbr. Co. 
Mower Lumber Co., The... 


National Lock Co.. socieee 
Neils Lumber Co., J.... 


Oregon-American Lumber Corp. 55 


Oregon Lumber Co......... 


Pacific Mutual Door Co...... 
Patrick Lumber Co........ 
Pilot Rock Sales Agency 


Pine Plume Lumber Co....... 7 


Ponderosa Pine Woodwork. ... 
Porter-Cable Machine Co..... 
Protexol Corp................ 


Quincy Lumber Company, Inc. 


Rainy Lake Lumber Co., Ltd.. 
Red River Lbr. Co., The...... 
Remington Rand, Systems Div. 


Reynolds & Manley Lbr. Co... 7 


Ritter Lumber Co., W M..... 
Ross Carrier Co. 


Russell & Pugh Lumber Co.... 4 


Samson Cordage Works....... 
Schuette Company, Wm...... 
Sewall, James W............. 
Shevlin Pine Sales Co......... 
Silbernagel & Sons Co., Geo.... 
Simonds Saw & Steel Co. 
Sisalkraft Co., The. ei 
Soderberg Lumber Co., “Carl. vs 
Sondheimer Co., E. 


Southern Hardwoods. k eiom Gate 7 


Southwest Lumber Co...... 
Spokane Pine Products Co..... 
Stearns Coal & Lbr. Co., Ine... 
Stimson Lbr. Co.. pee 
Stone Lumber Co., J. E.. 
Sullivan Lumber Co. 


Tarter, Webster & Johnson, Inc. 


Taylor-Stiles & Co........++ 
Tennessee-Eastman Corp.....- 
Thurston-Flavelle Ltd....... 
Twin Harbors Lumber Co..... 


U.S. Gypsum Co.......:ee 
U. 8S. Plywood Corp.....-+:* 
Upson Co., The......-.++9" 


Van Donk, C. H. 
Vestal Lumber & Mfg. ©0.. 


Wales Lumber Co. 

Wax Lumber Co. 
Wendling-Nathan Company 
West Virgiuia Lumber Co.. 


Western Wholesalers....---:* . 


Wood Lumber Co.. 
Wood-Mosaic Co., Inc. . 
Woodard Walker Bowen, I ine. 
Woods Lumber Co. 
Wuichet Lumber Co.. 
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Appalachian 















‘Hardwoods 





In Demand -- In War -- And In Peace 


Appalachian Hardwoods, because of their fine texture and workability, have always enjoyed wide 


demand among buyers. 


Now in wartime, although producers and distributors are doing their best 


to maintain volume, there just aren't enough Appalachian Hardwoods to go around. Buyers who 
have been disappointed can depend on it that with Victory Appalachian Hardwoods will again be in 


ample supply for all comers. 


The M. B. Farrin Lbr. Co... .Cincinnati, Ohio 


Kiln-Dried and aa * Appalachian Hardwoods. 


“@ t ae 
and Maple Flooring. vaca 


May Hardwood Co...........Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, Butt t, 
Hard and Soft Maple, Oak, Poplar and Walnut. — 


*Morrison, Gross & Co.........Erwin, W. Va. 


Lignasan-dipped “— Virginia Hardwoods. Band Mill. Dry 


and Planing Mill. 


*Mowbray & Robinson Lbr. Co..Cincinnati, Ohio 


Mills at Combs, Ky. and West Irvine, Ky. 
Complete Line of ee = Hardwoods. Maple and Oak 
coring. 


‘Kitchen Lbr. Co...............Ashland, Ky. 


Manufacturers of Appalachian Hardwoods, principally Poplar, 
. Maple and Beech. 


*M. E. Crisp Lbr. Co..........Welch, W. Va. 


West Viegate and Kentucky Appalachian Hardwoods, Oak, 
Poplar. Beech, Maple, Ash, ickory, Chestnut and other 
hardwoods. All facilities. 


“Stearns Coal & Lbr. Co..........Stearns, Ky. 


Appalachian Hardwoods, Hemloek and White Pine. 


“Cherry River Boom & Lbr. Co..Philadelphia, Pa. 


Mills. Planing Mill, Dry Kilns at Richwood, W. V Spruce, 
Hemlock, Hardwoods, Flooring, Mouldings. Trim, Standardized 
Paneling. Mixed cars. 


*Elk River Coal & Lbr. Co...Swandale, W. Va. 


Mirs. Famous “‘Elrico’’ Brand Appalachian Poplar and Other 
ardwoods. 


“The Mower Lbr. Co......Charleston, W. Va. 


West Virginia Hardwoods, Air-dried, Kiin-dried, Rough or 
. Surtaced. 
Mills: Omar, Marmet, Cass, Colcord and Pettus, W. Va. 


“Blackwood Lbr., Co. Inc. .East LaPort, N. C. 


Manufacturers Band-Sawn Appalachian Hardwood Lumber. 
Can Surface, Kiln-Dry and Resaw. 


D. D. Brown..................Elkins, W. Va. 
Mirs. Band and Circular Sawn West Virginia alachian Hard- 
woods—Kiln-Drying and Planing Mill Pecilities 

Established 1880. 


*Member Appalachian Hardwood Manujacturers, Inc. 


*Wood-Mosaic Co., Inc........Louisville, Ky. 


“Parkay’’ Ready-Finished Hardwood Flooring, Lumber, 
Veneers, Dimension. 


Stimson Lbr. Co..............Owensboro, Ky. 
Successors to D. C. Stimson Lbr. Co. 
Appalachian and Northern Kentucky Hardwoods, Soft textured 
Poplar and Oak, Maple, Basswood, Ash, Hemlock and Pine. 
Mills at Haddix and Madisonville, Ky. 


*McCracken & McCall, Inc....Lexington, Ky. 


Appalachian Hardwoods POPLAR BEVEL SIDING 
Band Saw and Planing Mill at Flat Lick, Ky. 


*Tennessee-Eastman Corp....Kingsport, Tenn. 


Specializing in White Oak and Yellow Poplar from the famous 
limestone belt in the Appalachian mountains. 


Hutton & Bourbonnais Co.. .Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and pinus 
strobus white pine. Planing s, dry kilns, box factory. 


“Vestal Lbr. & Mfg. Co......Knoxville, Tenn. 


All Appalachian Hardwoods—Kiln-dried and Dressed. 
Mills at Duff and Enoxville, Tenn. 


*Bringardner Lumber Co......... Pineville, Ky. 


Finest Appalachian Hardwoods 
Path Fork, Kentucky Band Mills _ Gardner, Kentucky 


*W. M. Ritter Lbr. Co........Columbus, Ohio 


Appalachian Hardwoods 
Dry Thick Oak—Boat Oak 


*J. B. Belcher...............Bluefield, W. Va. 


Appalachian Hardwoods, Air or Kiln Dried. 


*Meadow River Lbr. Co......Rainelle, W. Va. 


Manufacturers of West Virginia Hardwood Products. 


*West Virginia Lbr. Co.......Elkins, West, Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. Rough, 
Dressed or Resawed. Appalachian Oak and Maple Flooring. 


BUY 
UNITED STATES 
WAR BONDS & STAMPS 
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MACKLANBURG- DUNCAN CO 


Wan /, o>, yf NUMETAL WEATHERSTRIP + NU-CALK CALKING COMPOUND + NU-ART MOLDINGS AND EDGING 
a y: we WWM &% NU-GLAZE GLAZING COMPOUND + NU-WAY WEATHERSTRIP + NU-ART LETTERS AND NUMBERS 


OKLAHOMA CITY. ! OKLAHOMA 





